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SOURCE OF FOREIGN 
COMPANY STRENGTH 


Professor Huebner Tells Congres- 
sional Committee of British 
Company Advantages 








REPORT 100 PAGES LONG 





Broad Sweep, Close Union of Bank=- 
ing, Shipping and Insurance, 
Tax Favors 





The report of S. S. Huebner, expert 
in charge of the United States Ship- 
ping Board’s insurance and expert of the 
Committee on the Merchant Marine and 
Fisheries, which report was made to 
the latter committee and was used by 
it as the basis for the committee’s re- 
port made this week, and found in the 
marine department of this paper, is one 
hundred pages long. 

Among other interesting paragraphs 
is the section, called “Source of For- 
eign Strength,” based on the fact that 
foreign interests control two-thirds of 
marine insurance. In presenting ad- 
vantages enjoyed by foreign (British) 
underwriters Professor Huebner cites 
several, as follows: 

1. A world market of long develop- 
ment. British underwriters not only 
furnish the largest marine insurance 
market of the world, but British com- 
panies have consciously pursued a pol- 
icy, extending over many years, of 
strengthening their position by the ac- 
cumulation of huge surpluses. The ma- 
rine insurance market of the world, in 
fact, centers in London and Liverpool. 
The companies of these centers have 
their correspondents all over the world 
and thus possess the best sources of in- 
formation. American companies, it was 
generally conceded during the commit- 
tee’s hearings, must ask London for in- 
formation as to prevailing conditions in 
the marine insurance markets of other 
nations. To hold their American in- 
terests, British companies have also 
pursued a high standard in the prompt 
and full settlement of claims. Their 
record in this respect has been excel- 
lent with the result that many business 
men have acquired the habit of always 
insisting on an English policy. A con- 
siderable volume of business thus nat- 
urally gravitates to the foreign market 
because of long standing acquaintance 
between native insured and foreign un- 
derwriter. The huge size of the busi- 

(Continued on Page 23) 
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TURN DOWN MISS 
JONES’ APPLICATION 


Boston Association Refuses To 
Amend By-Laws To Admit 
Women . 


NO REASON GIVEN FOR ACTION 


Miss Jones Requests That Her 
Chicago Association Member- 
ship Be Continued 


President J. Everett Hicks, of the 
Boston Life Underwriters’ Association, 
has written to Sara Frances Jones, for- 
merly of the Equitable Life Assurance 
Society in Chicago, and now with that 
society in Boston, advising her that the 
association has decided not to amend 
iis by-laws at the present time and 
admit women members. Upon reecipt 
of this letter Miss Jones immediately 
wrote a letter to John R, MceFee, 
cashier of the Chicago Life Underwrit- 
ers’ Association, requesting that her 
membership in the Chicago association 
be continued, and enclosing check for 
her annual dues. 


Incident Attracts Attention 

For the time being this ends an in- 
cident which has attracted considerable 
attention throughout the country. Miss 
Jones, who was one of the most suc- 
cessful women life insurance managers 
and producers in the country, left Chi- 
cago, where she had been working, and 
went into the service in France. Upon 
her return she decided to transfer her 
life insurance activities to Boston, 
where she is now associated with Mrs. 
Florence Shaal, manager of the Hqui- 
table’s women’s department in Boston. 
Soon after reaching Boston Miss Jones 
made an application for membership in 
the Boston association. This associa- 
tion has not taken in women members, 
with the result that the women agents 
have a separate organization in New 
England, a situation which many of the 
women resent, They call attention to 
the fact that women have made good 
as agents; that some of them are now 
in the $750,000 class; that it is only a 
question of time before some of them 
will be writing $1,000,000 a year; that 
they are in competition with men on 
the same basis, not being shown any 
favors nor expecting any; and that they 
do not see why they should be dis- 
criminated against by any association. 
Both the New York and the Chicago 
associations have women members, and 
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seem glad to get them. Attention is 
also called to the fact that Mrs. M. H. 
C. Marshall, who made a great success 
in Little Rock, Ark., has been elected 
vice-president of a Life Underwriters’ 
Association. She is the successful man- 
ager of a women’s department, 

The Correspondence 

Women agents say that they cannot 
understand the attitude of the Boston 
association. They feel that they have 
earned their spurs; they say that they 
do not object to smoking at the meet- 
ings; and some of them say that they 
will keep up the fight to be admitted. 

The concluding correspondence in the 
Sara Frances Jones case follows: 

Boston, Mass., Feb. 24, 1920. 
Dear Miss Jones: 

Reply to your favor of February 6, 
at the time your letter was received I 
was in bed with the grippe and [ have 
just recently gotten around again, 

Your letter, referred to above, is in 
reference to membership in the Boston 
Life Underwriters’ Association, and let 
me say that, according to, our by-laws, 
ladies are not eligible to membership 
in our association; therefore, the ques- 
tion of any lady applying for member- 
ship to the Boston association would 
bring up necessarily the larger ques- 
tion of admitting women to our mem- 
bership. 

This would require an amendment to 
our by-laws, and at a recent meeting 
of the executive committee of our asso- 
ciation, this larger question was 
brought up and nobody cared to make 
a motion to amend the by-laws so as 
to admit ladies to membership. I am 
positive that you understand, Miss 
Jones, that there is absolutely nothing 
personal in this matter and that it is 
simply a matter of the general ques- 
tion as outlined above. 

The New England Women’s Associa- 
tion paid me the compliment recently 
of asking me to address them at one of 
their meetings. The occasion was a 
very pleasant one to me, and at that 
time I strongly advised the ladies pres- 
ent to work hard to enlarge their asso- 
ciation and to make it a strong organi- 
zation among the life underwriters. I 
believe that with a strong ladies’ asso- 
ciation much good can be done for the 
business of the life underwriters’ in- 
terests. 

At some future time, it may be, and, 
in fact, I predict it will be, that the 
Boston Life Underwriters’ Association 
will vote to admit women, but certainly 
I can find no strong sentiment in the 
organization to-day to do so. 

Fraternally yours, 
J. EVERETT HICKS, 
President. 
Miss Jones’ Letter to Chicago 
Vebruary 26, 1920. 
My Dear Mr. McFee: 

Last October you were good enough, 
on behalf of the Chicago association, 
to write me in connection with trans- 
ferring my membership from that asso- 
ciation to the Boston Life Under- 
writers. 

Immediately upon receipt of your let- 
ter, I presented same to J. Everett 
Hicks, president of the Boston associa- 
tion, and am only now in receipt of a 
letter from Mr. Hicks, copy of which I 
attach hereto. 

Under the circumstances, I desire to 
continue my membership with the Chi- 
cago association, if that is agreeable, 
and enclose herewith my check for $6, 
which I believe is the amount of your 
annual dues. 
¥ Perhaps I ought to say that I am ab- 
solutely out of sympathy and do not 
believe in a separate women’s associa- 
tion for New England, inasmuch as all 


over the United States there is no 
such association anywhere, and, un- 


doubtedly, it is only existent here be- 
cause of the attitude of the Boston 
men in regard to the women who are 
life underwriters. 

It seems to me that if women are 
good enough to sell life insurance, and 
surely they have proved again and 
again that they are making good as 
life underwriters, that they should be 
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good enough to be admitted to any 
association of life underwriters. 

I believe that it would be hard to 
find a better record of splendid busi- 
ness, written and paid for in any of 
the companies, than that which comes 
through the women agents. In this 
connection, I am reminded of the two 
weeks’ campaign carried on by the 
women alone of my own company, some 
three years ago, in honor of Mrs. Shaal, 
and in those fourteen days we paid for 
$1,002,000 of busness. Further than 
this, it is an interesting fact to note 
that the vice-president of the Kansas 
City association is a woman. 

Ever since going into the field work 
in 1911, except for the time I was in 
overseas service, I think I have at- 
tended every National Life Underwrit- 
ers’ convention, and it is a notable fact 
that at those meetings, although there 
were probably not more than a dozen 
women delegates, it was the invariable 
custom to honor them with some place 
on the program of the convention. 

You will appreciate that I still have 
a considerable account in Chicago, and 
as I am out there three or four times 
a year, I will be glad to be still iden- 
tifled with the Chicago association. 

Very sincerely, 


SANA FRANCES JONES. 


IMPERIAL LIFE FIGURES 





Cash Income From Premiums Last 
Year $3,266,124; Benefits 
to Policyholders 





The Imperial Life, of Toronto, wound 
up the year with totals, chiefly described 
as follows: 

Insurance.—The new insurance issued 
and assurances revived, amounted to 

25,892,024, establishing a new high rec- 
ord and exceeding the best previous rec- 
ord—that of the preceding year—by $10,- 
878,517. The gain made in insurance 
in force was also the greatest in the 
history of the Company, being $19,892,- 
576, and bringing the total in force up 
to $92,634,158. 

Income.—The cash income from pre- 
miums was $3,266,124.73 and from in- 
terest $905,484.41, making the total cash 
premium and interest income $4,171,- 
609.14—an increase of $649,221.13 over 
the corresponding income of 1918. 

Benefits.—The benefits paid to policy- 
holders, comprising death claims, ma- 
tured endowments, profits, etc., amount- 
ed to $1,531,318.73, being less by $229,- 
343.20 than the payments made to pol- 
icyholders in 1918, in which year, it will 
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be remembered, death claims due to the 
war and influenza epidemic increased 
the benefits paid under policies to an 
abnormal amount. For 1919 a favorable 
rate of mortality was experienced. Not- 
withstanding war claims in the year of 
$22,746 and influenza claims of $147,145, 
the total mortality was but 50 per cent 
of the normal table mortality. 

Assets.—The total assets of the Com- 
pany were increased during the year by 
$1,5235,080.94 and at the end of the year 
amounted to $16,983,112.35. The sum or 
$1,640,000, constituting a large part of 
the funds available for new investments 
in the year, was placed in Dominion 
Government loans. Our bonds and deb- 
entures are carried out in the state- 
ment at an amount considerably within 
their market value as at the 31st of De- 
cember, 1919. The average rate of in- 
terest earned on all investea tunds was 
6.35 per cent, showing, therefore, that 
a substantial margin for security and 
surplus exists above the assurance and 
annuity valuation rate of 3 per cent. 

Reserves.—The reserves for assur- 
ances other than tropical were based on 
the Institute of Actuaries’ Healthy Males 
Table of Mortality and those for tropi- 
cal assurances on the American Tropi- 
cal Experience Table. The reserves for 
annuities were based on the British Of- 
fices Select Annuity Table. The entire 
reserve fund was calculated on the ex- 
ceptionally strong standard of 3 per cent 
interest. In addition, special contin- 
gency reserves of $112,203.46 are held 
in respect of investments and mortality 
and $20,000 in respect of unreported 
claims. The total reserves thus brought 
out amounted to $13,892,960.46 and ex- 
ceeded by $1,645,431.23 those held the 
year previous. The special deduction 
which is allowed by the Act from the 
reserves on assurances less than four 
years in force and which in the case of 
this Company would have amounted to 
$434,992.00 was not made, but instead, 
full reserves were maintained for all 
policies. 





Kinsey Goes to Coast 

A. S. E. Kinsey, for upwards of twenty 
years a superintendent of the Metropol- 
itan Life in. the Western Pennsylvania 
field, has been promoted to take charge 
of the Los Angeles South District of the 
Company. 

Mr. Kinsey is a native of Western 
Pennsylvania, having been born in the 
vicinity of Turtle Creek. When still a 
boy his parents returned to England for 
a few years and he was employed in a 
cotton mill. After returning to Amer- 
ica, he took up the insurance business, 
following a year or so of employment 
in coal mining. His initiation in the 
life insurance business was in 1893 un- 
der former superintendent of the Metro- 
politan Life John Wilkins, now retired. 
Within a year or so ne was promoted to 
be an assistant superintendent. and 
along about 1899 when Braddock was 
detached from the McKeesport District. 
he was placed in charge as superinten- 
dent. He remained in charge at Brad- 
dock until about twelve years ago. 
when he was promoted to succeed M. W. 
De Waters as superintendent of the old 
Allegheny, now the Pittsburgh, North 
Side District. 


Pennsylvania Returns 


Among some of the annual state- 
ments filed to date with the Pennsyl- 
vania department of 1919 results are 
these figures: 

Insurance 

Written, 1919 
eee $10,290,479 
Volunteer State ........... 12,757,981 
Connecticut General ...... 112,344,533 
Northwestern Mutual . 297,102,565 
Jefferson Stand. 47,618,895 
Pacific Mutual 71,177,949 


Metropolitan— 
Ordimary .......; ~ 910,091,087 
I to ceive pond can sitiae 508,590,405 
ES ES ere 23,076,895 
Ss 8,474,867 
Prudential— 
IN oat. 5 3155s atin 30 RP 450,273,143 
Industrial . 439,671,321 
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Dissenting Views 
About Americanization 


DUFFIELD AND WELLS TALK 





Enlivening Discussion at Annual 
Banquet of Local Life Under- 
writers’ Association 





The annual banquet of the Life Un- 
derwriters’ Association of New York, 
held at the Hotel Astor on Thursday 
night of last week, offered something to 
everybody. There was singing by op- 
eratic and concert stars and there were 
intellectual sparks when E. D. Duffield, 
vice president and general counsel of 
The Prudential, and Dr. F. C. Wells, 
medical director of the Equitable, dis- 
cussed the red peril propaganda from 
different angles. Then, too, for the first 
time in his life, Job Hedges, ordinarily 
the most witty of New York after-din- 
ner speakers, read a paper. It was an 
exhaustive, semi-statistical and histor- 
ical address telling of the greatness of 
New York and the tremendous amount 
of life insurance written and carried in 
the city. Mr. Hedges punctuated the 
reading of the paper by several of his 
characteristic and quizzical remarks, 
saying “at this point applause,” “well, 
that’s finished,” and “now, we come to 
the insurance end,” and when he came 
to the concluding line, he looked as 
pleased at having completed the job 
of reading from manuscript as did Vice- 
President Marshall when informed by 
an Associated Press correspondent in 
Atlanta that the report of the Presi- 
dent death was a canard. 

Mr. Duffield took Americanism for 
the text of his address. The Prudential 
publications have given a great deal 
of space to this subject; have been 
printing pictures of the flag and of the 
Presidents, patriotic quotations, and 
strong statements on the subject by 
President Dryden and others. In fact, 
The Prudential has been one of the 
most ardent endorsers of the “Ameri- 
canization” propaganda. Mr. Duffield, 
who comes of good old American stock, 
made a strong plea that the American 
ideals, fought for in the War, should 
not be lowered. He told about the strug- 
gles of the founders of the nation and 
made a plea for 100 per cent ameri- 
canism. He said that the American peo- 
ple would not stand for the stifling of 
individual effort and wondered why al- 
iens who do not like our form of gov- 
ernment, come here. He said that there 
was a place in America only for those 
who loved America. He thought that 
there was danger for the real America 
unless the people woke up and as- 
serted themselves. 

After Dr. Wells, who also comes of 
American stock, had given many inter- 
esting facts about the health condition 
of the American people, the improve- 
ment of which he said was the gerat 
problem in America, he took up the 
question of the foreigner from a stand- 
point of a man who believes that the 
so-called Red reign of terror is a propa- 
ganda based on a revolutionary move- 
ment, the extent and importance of 
which has largely been magnified. He 
made a defense of the honest immi- 
grant, the man who leaves foreign 
shores to make his home and bring up 
his family in America. America was 
settled by foreigners and he cited fig- 
ures showing that the immigrants are 
doing most of the hard manual labor 
of the nation. Dr. Wells does not be- 
lieve that good Americanism is a ques- 
tion of nationality. Men of foreign birth 
and sons of men of foreign birth dem- 
onstrated in the War that they were 
willing to die and did die for the United 
States by the thousands. Dr. Wells 
does not believe in putting a Chinese 
wall around the United States and he 
also feels that in the case of deporta- 
tion, the agitators often may do more 
harm abroad than they have at home. 
Dr. Wells concluded by declaring he had 
implicit faith in the people of this na- 
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tion to solve its problems internally and 
that economic and social ills can best 
be cured by preventative measures. He 
believes the right hand of fellowship 
should be extended to the foreigners 
who come here; they should have sym- 
pathy and be educated to an apprecia- 
tion of Americanism through speakers 
who understand them and want them 
to become good American citizens. 

Among other speakers were Presi- 
dent Robert L. Jones, of the Life Un- 
derwriters Association of New York, 
and Lawrence Priddy President Ro- 
land O. Lamb, of the John Hancock. 
was introduced to the banquetters, 
and bowed his ackniwledgement of 
their greeting. 

Among those at the speakers’ table 
were T. Louis Hansen, vice-president 
of the Guardian Life; Harry M. Cutler, 
vice-president, National Life: William 
M. Wood, treasurer National Agssocia- 
tion of Life Underwriters; Graham (C. 
Wells, vice-president National Associa- 
tion; Asa S. Wing, president Provident 
Life & Trust; B. H. Wright, president 
State Mutual; John K. Gore, vice-presi- 
dent Prudential; Frederick H. Bcker, 
vice-president Metropolitan; W. EB, Tay 
lor, vice-president Equitable; Winslow 
Russell, vice-president Phoenix Mutual; 
Glover S. Hastings, superintendent of 
agencies, New England Mutual; Percy 
(C. H. Papps, mathematician Mutual 
Benefit; and George T. Wight, manager 
Association of Life Insurance Presi- 
dents 


HOFFMAN AT BUFFALO 


Prudential Statistician Says British 
Compulsory Health Insurance 
Is Not a Success 


Dr. Frederick L. Hoffman, Third vice- 
president and statistician of The Pru- 
dential, delivered an address in Buffalo 
on March 2nd on the “Methods and Re 
sults of National Health Insurance in 
Great Britain and Ireland.” 

After stating the fundamental princi- 
ples of the British legislation, which 
was adopted in 1911, the speaker em- 
phasized the necessity of an active and 
whole-hearted co-operation on the part 
of the medical profession to make any 
compulsory system a measurable suc- 
cess; but this, he said, had not been 
forthcoming in either England or wer- 
many. He dealt with the terms of re 
muneration and the present Conwuversy, 
involving a_ very material increase, 
which is being made the subject of ar- 
bitration proceedings. He described in 
some detail the new medical benefit 
regulations, to some of which, also, 
strong objections are being raised, 
while others have been a matter of con- 
troversy for many years. The so-called 
panel system employs probably 14,000 
doctors out of a total of 20,000 engaged 
in general practice. It is proposed to 
limit panel service to 3,000 names, which 
is objected to by the doctors, but con- 
sidered a very liberal allowance on the 
part of those familiar with the facts. 
The speaker described in detail the re- 
sulis of his personal investigations at 
offices of panel doctors, followed by per- 
sonal visits to a number of homes of 
panel patients, and an inspection of 
a large number of original reports made 
by visitors and inspectors of approved 
societies. His conclusions were decid- 
edly adverse to the value of such a sys 
tem as a means of securing to wage 
earners a really qualified method of 
medical attendance. The average time 
given to a case, he said, was less than 
five minutes, and the term “lightning 
diagnosis” has become practically uni- 
versal. He also brought out the fact 
that large numbers of panel patients 
did not use the panel doctors, but in 
cases of serious illness consulted, as 
heretofore, their own physician. 


Lyman R. Roush, assistant cashier in 
Detroit of the Equitable Society, was 
for sixteen months in France and Ger- 
many. He saw service on the Argonne, 
St. Mihiel and Champagne fronts. 
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FIGURES GIVEN BY HEDGES 








At End of 1918 This City’s Insur- 
ance Was Over 8 Per Cent of 
Country’s 





Job E. Hedges, counsel for the As- 
sociation of Life Insurance Presidents, 
presented some figures that have not 
heretofore been published, giving data 
of insurance covered in New York City, 
in his talk before the Life Underwrit- 
ers’ Association of New York on Thurs- 
day night at the Hotel Astor. 

“At the end of 1918 in New York City 
there were 869,951 ordinary policies, 
amounting to $1,933,268,483. There were 
3,818,404 industrial policies, amounting 
to $608,434,062. These policies total 4,- 
688,355 in number and $2,541,702,545 in 
amount. Of the ordinary policies in 
New York City on the date mentioned, 
the number given represented 6.81 per 
cent of the total policies in the United 
States and 8 per cent of the total in- 
surance in force in tue United States. 
Of the industrial policies, those held in 
New York City represented 9.12 per 
cent of the total United States policies 
and 10.49 per cent of the total insurance 
in force in the United States. Having 
both, kinds of policies in mind, those 
held in New York City represented 8.58 
per cent of the total policies in the 
United States and 8.76 per cent of the 
insurance in force in the United States. 
The assets held as reserves on the 
above policies approximate 478 millions 
of dollars. 

“The amount of new life insurance 
written during the year 1919 staggers 
my individual imagination and must 
have been a shattering surprise even to 
a hardened insurance executive. 

“[ would be a traitor to my intellect 
and void of consistency in my profes- 
sional relationship did I not express 
the firm conviction that everybody was 
surprised. The fact is, whatever ele- 
ment is attributable to the war, life 
insurance in the past few years has 
dug its foundations deeper and broader 
than even the insurance world appre- 
ciated. The result was that when the 
demands for insurance, following the 
war, assumed theretofore unthinkable 
proportions, the foundations were broad 
enough to sustain the rising structure 
and insurance grew in size without loss 
‘ of character or stability. I venture the 
thought that 1920 will outstrip 1919, pro- 
vided you gentlemen and your co-labor- 
ers throughout the country continue to 
grasp the vision and facts of insurance 
and your convictions of belief are crys- 
tallized in the same intelligent endeav- 
or during the present year that you ex- 
hibited during the year just closed. The 
degree of increase no one can prophesy. 
It can be said in truth, however, that 
with the general condition in the public 
mind of the desirability for life insur- 
ance as a part of sociai and civic life, 
should that be supplemented by an ade- 
quate underwriting endeavor, 1920 will 
outstrip 1919. Life insurance in force 
in the legal reserve companies at the 
end of 1918 throughout the United 
State amounted to $29,870,000,000. Con- 
servative returns from 200 life insur- 
ance companies toward the end of 1919 
estimated the total amount to be writ- 
ten in 1919 as about eight billion dol- 
lars: I consider that an underestimate. 

“In my judgment no business can be 
adequately and patriotically indulged in 
without reference to its bearing on the 
subject of government. The contract of 
citizenship requires the individual, and 
therefore aggregated individuals, to 
constantly have in contemplation the 
stability and normal administration of 
the government itself. The payment of 
taxes, recognition of the prohibitions of 
the law, do not of themselves constitute 
most fruitful citizenship. Commercial 
life must be civic life. Social life is 
what we live after meeting the demands 


and requirements of civic and commer- 
cial life. The foundation principles of 
insurance have a significance entirely 
apart from the consistent advertisement 
which comes from their enunciation. 
Certainly habits of mind in the envir- 
onment of daily, human _ experience, 
which require saving, thirft and offer 
thought for a succeeding generation, 
find clear analogy in the demands of 
citizenship, in its relation to the sta- 
bility and perpetuation of government. 

“With the public atmosphere resonant 
with charges of profiteering, life insur- 
ance need offer neither excuse nor apol- 
ogy. I mention the word ‘profiteering’ 
because it has assumed a definite form 
and understanding in the popular mind 
It means to the average citizen a tak- 
ing of money at the expense of the ne- 
cessity of an individual. It signifies 
advantaging by another’s misfortune. It 
means unjust acquistion without ade- 
quate opportunity for defense. It means 
an absence of an altruistic sense of ob- 
ligation which altruism should embrace 
the common purposes of social, civic 
and governmental stability. From all 
of these life insurance stands unscathed. 
The large increases in taxation and in 
expenses generally, the losses from the 
war and the infinitely greater ones from 
the epidemic of influenza have been 
met courageously, logically, instantly. 
There has been no excuse offered and, 
except in a few instances of abnormally 
low rates, no increase in rates from 
these unusual demands upon the re- 
sources of the companies. There neces- 
sarily has been some readjustment in 
dividends, but that readjustment has 
been predicated on stability in the in- 
terest of the policyholder. To the in- 
dividual policyholder these readjust- 
ments largely have been infinitesimal 
and almost inappreciable. The ques- 
tion of an insurance dividend or pre- 
mium return has theoretically and prac- 
tically always been a variable. It has 
been advertised as such, computed as 
such and known as such, Dividends are 
the means of adjusting the estimated 
cost of insurance to the actual cost. 
They are a movable svale to measure 
and care for unusual, unexpected, un- 
foreseeable conditions. Dividends mark 
to the benefit of the policyholder the 
advantage of years unaffected by ca- 
lamity or unexpected plague or disease. 
Generally speaking, after-war premium 
rates are not greater than before the 
way. In fact, the present generation 
pays no more for life insurance than 
did its predecessor. There has been no 
advantage taken of any one and the 
recent war and all the losses referred 
to have merely been an incident to the 
theory and practice of life insurance, 
which every intelligent man had aright 
to expect would lead to readjustments 
and at which every intelligent person 
should be surprised in consequence of 
the slight effect it had upon him in- 
dividually.” 


LEON G. SIMON’S RECORD 


Expects to Write $2,000,000 This 
Year; With Martin T. Ford 
Agency 


On February 10, 1920, Leon Gilbert 
Simon qualified for the Three Quarter 
Million Dollar Corps of the Equitable 
Society. The club year started July 1, 
1919, and finishes June 30, 1920. Up to 
February 19, 1920, his personal paid for 
business was $910,000 of life insurance 
besides having sold several health and 
accident policies. At the present time 
he is the leading producer of the 
Martin T, Ford Agency, and with sev- 
eral hundred thousands of dollars’ 
business in the mill will probably qual- 
ify for the Million Dollar Corps within 
the next few weeks. 

At the present rate he will probably 
pass the two million dollar mark this 
year. 

“IT have been in the life insurance 
business a little over two and one-half 
years and have paid during that time 
two and one-quarter millions of busi- 
ness,” he said to the Eastern Under- 
writer. 




















CO-OPERATION No. 21 


"THE ratio of lapse ex- 

perienced by our paid 
issues of 1917 during the 
first two policy years was 
52 per cent. of the ratio 
suffered by our 1913 bus- 
iness during a period of 
the same duration. 


We believe that this im- 
provement in the staying 
qualities of the business is 
due in a measure to the 
use of better plans in se- I 
lecting and training our 
representatives. 


Phoenix Mutual Life Insurance Company 
of Hartford, Conn. P 


JOHN M. HOLCOMBE, President 























Plans are now being made for 


EDUCATIONAL MEETINGS 


FIELD WORK 


(to be held this fall) 


to assist our agents in rendering 
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Founded 1865 


The Provident Life and Trust Company 


OF PHILADELPHIA 





proof” if you die. 


The farsighted “Maturing Policy” of the Provident is in accord 
with the Spirit of the Age. 


It protects your own declining years. You can make it “Shark 





Northwest corner Fourth and Chestnut Streets 








THE MOST VALUABLE POLICY FOR YOU 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





INSURANCE COM 
WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 
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Tyrrell’s Tax Book 
Nearing Completion 


MILWAUKEE MAN’S’ CAREER 


Long Qualified as Taxation Expert; 
Wide Acquaintance With 
Insurance Executives 





Henry Franklin Tyrrell, whose article 
on “Some Features of the State Taxa- 
tion of Life Insurance Companies” is 
published in this issue of The Eastern 
Underwriter, lately has contributed to 
the literature of life insurance a num- 
ber of unusual articles which have at- 
tracted much notice and comment. 

William Alexander, secretary of the 
Equitable Life, in “Agency Items” for 
February 2, 1920, adopts the striking 
characterization of a life insurance com- 
pany used by Mr. Tyrrell in the cur- 
rent article, as a “League of Neigh- 
bors,” and he commends the same most 
high. The idea is used and amplified 
by Mr. Tyrrell in his work on “State 
Taxation of Life Insurance,” now near- 
ing completion. 

Mr. Tyrrell has had an unusual ex- 
perience. After graduation, he engaged 
in newspaper work for a few years, 
serving in reportorial and editorial ca- 
pacities in various cities and he has al- 
ways maintained a close companionship 
with the press. For nearly twenty-five 
years he has been a member of the 
Milwaukee Press Club and served sev- 
eral terms as its vice-president. On 
quitting the newspaper business, he en- 
tered a law office and later served as 
Register in Probate of his county. 

About twenty-five years ago, Mr. Tyr- 
rell entered the employ of one of the 
large insurance companies of the mid- 
dle west in a clerical capacity and in 
1907 he was assigned to its legislative 
work, incidentally covering its local 
publicity. While thus engaged he be- 
came intimately connected with the 
various movements of the officers of 
the company to get some measure of 
justice as to its taxes and in this way, 
he became interested in and acquainted 
with the general tax situation. He is 
eminently qualified to write with au- 
thority on this subject and readers will 
observe that he has a style which is 
out of the conventional and, therefore, 


_ 


refreshing. That it is convincing, is 
easily demonstrated. 

Of late years Mr. Tyrrell has repre- 
sented his company at meetings of the 
insurance commissioners and various 
other assemblages and he has in this 
way become intimately acquainted with 








HENRY F. TYRRELL 


more officers of life insurance com- 
panies and state supervising officials 
than any man in the United States, with 
the probable exception of James V. 
Barry, of the Metropolitan, whose par- 
ticular friend Mr. Tyrrell is. These men 
are known in the profession as “The 
Two Dromios.” 

Mr. Tyrrell has two well-defined sides. 
In his legislative work and in his meet- 
ings with men, he is jolly and likeable. 
He is one of the most finished story- 
tellers in the country and he loves com- 
panionship. He is Scribe of the fa- 
mous Pamunkey Tribe of Real Indians 
and a devotee of sports, being among 
other things, secretary of the Wiscon- 
sin Golf Association. On the other 
hand, he is a bibliophile of the deepest 
dye and in his office he is surrounded 
by hundred of volumes which constitute 
as good an insurance library as there 
is in the country. He is serious and 
thoughtful in his written work, and he 
does not confine himself to insurance 
subjects, by any means. He is the au- 


Money Value of an 
Interview Given 


SYSTEMATIC TAB ON CALLS 
Horace Mecklem, of New England 
Mutual, Kept Record for 
Ten Years 





Horace Mecklem, General Agent of 
the New England Mutual Life in Port- 
land, Ore., has kept a systematic rec- 
ord of his interviews for ten years. He 
began to keep scientific track of his 
work on January 1, 1910. His comments 
on this ten year record follow: 

“My personal record of ten years’ 
work is not great enough in volume to be 
proud of, nor small enough to be 
ashamed of. Many men who have giv- 
en their time uninterruptedly to sell- 
ing Life Insurance have exceeded it. 

“With the knowledge’ that every call 
I make has an average value of $4.22, 
I can truthfully say now that the writ- 
ing of an application is merely an in- 
cident in the day’s work. I know that 
the call is the thing of importance, the 
application being a secondary result 
tiiat will follow, as surely as day fol- 
lows night. 

“I define a ‘call’ as an actual personal 
contact with an individual for the pur- 
pose of gtting him to buy, or to com- 
plete the purchase of a policy. It may 
be to get him examined, or to deliver 
the policy, or merely a first interview. 
In any event, to count the visit as a 
‘call,’ | must talk with him in person 
on some phase of the sale. If he is not 
in the office, or is engaged, so that we 
do not come in contact, no record is 
made. 

“Bearing in mind, then, this defini- 
tion, two things have been strongly im- 
pressed on me through keeping the rec- 
ord: First, that to make a daily aver- 


thor of a number of meritorious short 
stories and poems. 

This article on State Taxation is com- 
mended to all for studied reading. There 
is food for thought in what Mr. Tyr- 
rell has taken the pains to write “for 
the good of the order” and at least, he 
has had the courage to tell a few plain 
truths. 


age of seven calls, day in and day out 
throughout the year, requires seven 
hours of actual soliciting, and two hours 
of preparation at the desk. Second, a 
very large percentage of the 365 days 
in the year are spent in idleness. Fif- 
ty-two Sundays, eight legal holidays, fif- 
ty-two half-days on Saturdays, and a 
minimum of fourteen days’ vacation, 
total up to exactly one hundred full 
days, or more than one-quarter of the 
entire year! Surely, working nine hours 
a day on each available day does not 
seem unreasonable. 

“I know that keeping this record has 
been of definite assistance to me. Not 
only has it increased the volume of my 
business substantially, but, better still, 
it has kept me contented when the 
‘breaks’ were going against me. Life 
Insurance is written as the result of in- 
terviews, and if it were humanly pos- 
sile to double their number, and do it 
intelligently, I know beyond peradven- 
ture that I would double my income. If 
10,000 interviews are worth $42,200, it 
naturally follows that 200,000 would be 
worth $84,400. Unfortunately, I am lim- 
ited in my capacity to increase greatly 
the number of people that I see, but 
there is no reasonable limit to the re- 
ward I can get from each call. In 1910 
the average value per call was $2.79; 
in 1919—an unusual year, to be sure, in 
life Insurance—the average was $13.55. 

“Two things I must do to make prog- 
ress: See at least as many people this 
year as I did last; and, improve the 
efficiency of my work, so that the value 
of each call will show an increase over 
the year before. Otherwise I am going 
backward—and there is no possible ex- 
cuse for that in these wonderful times!” 


High Praise From “Observer” 
(From “Insurance Observer’) 

The “Gold Book of Life Insurance 
Selling” published by The Eastern Un- 
derwriter is worthy or high commenda- 
tion. In design, scope, matter and 
make-up it is fully in line with the best 
of the many excellent productions of 
our most enterprising and deserving of 
contemporaries. 
Double Idemnity 

The double indemnity benefit was at- 
tached to 42 per cent of the insurance 
issued by the Phoenix Mutual during 
1919, and some form of disability bene- 
fit was included in 38.5 per cent. 











insuring public. 





What Money Could Not Buy 


The name Massachusetts Mutual is packed full of meaning to the 
It stands for perfect protection at low net cost, for 
absolute security, and for unexcelled service. 
which no money could buy—an untarnished reputation. 
years of square dealing have gone into the making of that name. 
strange that it means so much to the representatives of the Company? 


JOSEPH C. BEHAN, Superintendent of Agencies | 


MASSACHUSETTS MUTUAL 
LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 


Sixty-eight 


It stands for something 
Is it 











In 


1919 
44 General Agencies paid for 


$88,000,000 


Standard Business 


Dividend Scale Maintained, Surplus Increased 





New England Mutual Life Insurance Co. 


Boston, Mass. 





| 


























6 


THE EASTERN UNDERWRITER 


March 5, 1920 





Honorable Mention for 
Moody in Contest 


HIS CARNEGIE SCHOOL ESSAY 


New England Mutual Agency ' 
Superintendent in Hartford 
Tells of Course 


James B. Moody, Jr., of the New Eng- 
land Mutual Life, agency superintend- 
ent in Hartford, and a former newspa- 
per man, won honorable mention in the 
essay contest, of students in the first 
class of the Carnegie Institute’s Life 
Insurance School for prizes offered by 
The Eastern Underwriter for the best 
composition on the students’ impres- 
sions of the school and its course of 
training. Mr. Moody’s essay follows: 

In another generation it will be dif- 
ficult to find as salesman of life insur- 
ance men who lack full knowledge of 
the goods they are selling, how those 
goods can best be sold, and to whom 
they should be sold. We have only to 
get in touch with the agency depart- 
ment of any life insurance company to 
learn that the “mortality” among sales- 
men is very high. Because of this fact 
some of the companies are taking steps 
to reduce the mortality. 

How are they doing it? 

Careful Selection and Training 

In the first place, they are more care- 
fully selecting their salesmen and, in 
the second place, these men, educated 
and trained under careful supervision, 
are developing into finished salesmen, 
capable of rendering intelligent service 
in any community in which they might 
operate. They are 
do it” at home offices, in schoels at 
large city agencies, or by correspond- 
ence courses. 

Lawyers learn law in law schools; 
doctors learn medicine in medical col- 
leges; agricultural colleges prepare men 
to farm scientifically, and technical 
schools prepare men for engineering 
professions. To be acceptable as a 
teacher one must be a normal school 
graduate, or its equivalent. 

There are two courses open to him 
who would learn a profession. He can 
go to an institution properly equipped 
to teach him, or he can learn by self- 
application. There is no denying which 
of the two courses is best. Suffice it 
to say that the law schools, medical 
colleges, agricultural colleges, technical 
schools and normal schools are yearly 
filled to overflowing. 

Why, then, should not men be taught 
how to sell life insurance at a school 
especially fitted for that purpose? 

Some there are who think that the 
profession of life insurance salesman- 
ship differs trom the professions of law, 
medicine, scientific farming, engineer- 
ing or teaching. But why? Because, 
they say, it is unethical for the doctor, 
lawyer, farmer, engineer, or school 
teacher to solicit business. It is equally 
unethical for the life insurance sales- 
man to wait for business to come to 
him, However, before he attempts to 
sell he must be properly trained, or 
his chance of failure will greatly ex- 
ceed his chance of success. 

Furthermore, large corporations look 
to our educational institutions for 
trained" personnel. ‘:hey do not care 
to train their personnel. Thus it will 
be soon with the life insurance com- 
panies; they, too, will come to depend 
upon qualified educational institutions 
for the training of their sales person- 
nel, while they continue without inter- 
ruption to insure lives. 

Because there existed, prior to 1919, 
no school where life insurance sales- 
manship could be taught, it has been 
the general practice of companies, un- 
til recently, to ignore the training of 
new salesmen, or to train them as best 
they could, using for the purpose men 
who were not especially well qualified 
to teach. Out of this more or less cha- 
otic condition has come into existence 
the School of Life Insurance Salesman- 


learning “how to - 

















Working with William N. Compton and the John 
Hancock Mutual Life Insurance Coinpany in New 
York City forms the happiest combination imagin- 
able for the life insurance salesman. 


If you have any doubt in your mind have it dispelled 
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ship, at Carnegie Institute of Technol- 
ogy, at Pittsburgh, Pa. Interested in 
the organization of the school were a 
group of prominent, far-sighted agency 
officers and field men who have long 
realized the imminent need for such a 
school in this country. 

Eleven Weeks of Intensive Training 

We find upon the front cover of its 
bulletin that the School of Life Insur- 
ance Salesmanship, at Carnegie, is: 

“Th official school of the Associa- 
tion of Life Agency Officers and the 
National Association of Life Underwrit- 
ers.” 

The course covers eleven weeks of in- 
tensive practical training in actual life 
insurance salesmanship, and is the re- 
result of months of preparation, guided 
by Griffin M. Lovelace, formerly su- 
perintendent of agencies of the Con- 
necticut Mutual Life Insurance Com- 
pany, now professor of Life Insurance 
Practice in Carnegie Institute of Tech- 
nology; Dr. Edward K. Strong, Jr., Pro- 
fessor of Vocational Education; and Dr. 
John A. Stevenson, formerly of the Uni- 
versity of Illinois, and now director in 
charge of the new school. The course 
includes the facts, principles and meth- 
ods of life insurance salesmanship 
which are needed by the successful 
salesman. These have been ascertained 
by making a careful exhaustive canvass 
of the difficulties and the problems 
which a large number of life insurance 
salesmen have actually had to face. 

The curriculum included the follow- 
ing subjects of instruction: Functions 
of Life Insurance and Underwriting 
Practice. Principles of Life Insurance. 
Principles of Salesmanship. Practical 
Life Insurance Salesmanship. Field 
Practice. 

Executives and Field Men Talk 

Company officials and prominent field 
men gave a series of lectures covering 
every phase of the business, which were 
both instructive and invaluable. 

“Functions of Life Insurance and Un- 
derwriting Practice’ developed func- 
tions and needs for life insurance as 
the basis of the salesman’s profession; 
the needs for life insurance and how 
they are filled; contracts, selections and 
other common practices of companies 
and salesmen, 

“Principles of Life Insurance” con- 
stituted a study of legal reserve plans 
of insurance; use of mortality table 
and compound interest and discount in 
aritNXmetical calculations; net _pre- 
miums, reserves and values; surplus, 
dividends, disability insurance; group 
insurance; fraternal and assessment 
plans. 

“Principles of Salesmanship” consist- 
ed of a detailed analysis of the motives 
and tactics of the salesman and the 
buyer, and the strategy of selling. 

“Practical Life Insurance Salesman- 
ship” covered practical methods in se- 
curing and handling interviews; the ap- 
proach, the sales talk, and the close; 
adapting policies to individual needs; 
selling talks, and sales demonstrations. 
In this class ninety-one objections to 
carrying life insurance were compiled, 
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The 60th Annual statement 
shows admitted assets of 
$37,780,735 and the Insur- 
ance in Force $185,755,819,— 
a gain for the year 1919 of 
over $27,000,000. The Insur- 
ance effected during the year 
was over $40,000,000, or 63% 
more than in the previous 
year. The amount paid to 
policyholders during the year 
was over $4,388,000. 
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under our direct general agency contract 
Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
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See the new low Rates 
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INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 


WANTS GOOD MEN 
AND 
yWILL PAY THEM WELL 














THE BERKSHIRE LIFE INSURANCE CO. 
OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. 8S. WELD, Superintendent of Agencies 
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and the best answers to the objections 
were also compiled. This work was 
followed by the compilation of useful 
approaches, sales talks and effective 
closing talks. 

At times interest among the students 
in the classroom ran high, and discus- 
sions often arose which were extremely 
enlightening. This is not at all sur- 
prising when it is realized that seven- 
teen companies sent to the school as 
students men and women who were 
shrewd, ambitious and eager to learn, 
and defend their companies’ principles 
and practices whenever occasion arose. 

Average Age Thirty 

Students attended the school from 
every section of the country. Two of 
the forty-six were women. The average 
age was well above thirty, one of them 
was sixty-five, another forty-eight, and 
the youngest was seventeen. About 
one-third of the class had previously 
sold some life insurance. Most of them 
were college graduates. Several had 
been successful in other lines of busi- 
ness. 

Class Organization 

The class was organized early in the 
term, adopted the honor system for ex- 
aminations, and organized an honor fra- 
ternity, to be known as the Delta Phi 
Alpha, with the following officers and 
committees: 

President, James B. Moody, Jr., New 
England, Hartford. 

Vice-President, Daniel 
Equitable, New York City. 

Secretary, R. C. Schmerty, Equitable, 
Pittsburgh. 

Treasurer, F. A. Guinivan, Phoenix, 
Philadelphia. 

Executive Council: Albert W. Moore, 
New England, Philadelphia for three 
years; Henry Harvey, New England, 
Cleveland, for two years; H. Alton 
Lewis, New England, Portland, Me., for 
one year. 

Finance Committee: James A. Mce- 
Clain, chairman, Provident, Pittsburgh; 
Graham I. Lynch, Northwestern, Clarks- 
burgh, W. Va.; John K. Markwich, 
Equitable, Syracuse. 

Education Committee: Vincent B. 
Coffin, chairman, Provident, Utica; 
James R. Rosenfeld, Equitable, Pitts- 
burgh; Alton H. Sherman, Equitable, 
New York City. 

Publicity Committee: Roy F. Ash, 
chairman, Northwestern, Clarksburgh, 
W. Va.; Charles A. Anderson, Mutual 
Benefit, Richmond; T. F. Staudt, Royal 
Union, Canton, O. 

License Committee: C. E. Seiler, 
chairman, Phoenix, Minneapolis; Wil- 
liam A. Somers, New York Life, Nor- 
wich, Conn.; Richard L. LePan, Phoe- 
nix, Hartford. 

The resident members of the execu- 
tive council, appointed by President 
Moody, are James A. McLain and James 
R. Rosenfeld, of Pittsburgh. 

First Fraternity of the Kind 

This is the first fraternity of its kind 
in the country. Membership in it is 
based upon merit, the organization hold- 
ing the same relative position in the 
“insurance profession” as the other 
honor professional faternities) have 


E. Mason, 


held to the legal, medical and teaching 
professions. 

It is proposed to require that life in- 
surance salesmen must give their whole 
time to the profession, “thus eliminat- 
ing part-time men and the so-called in- 
surance peddlers and that applicants for 
a solicitor’s license shall undergo a 
thorough examination before such li- 
cense is issued.” 

The Bureau of Salesmanship Research 
at Carnegie has for. some time been 
conducting tests in psychology. Their 
charts show that a selected group of 
salesmen held the high average mark 
of 96 until the recent convention of the 
National Association of Life Underwrit- 
ers, when the average was boosted to 
108. The same test was recently given 
the insurance salesmanship students 
with the result that the mark now 
stands at 124. 

The life insurance world anxiously 
watches the development of the pioneer 
school of life insurance salesmanship, 
and is ready to measure its success by 
the results obtained by its graduates. 
If the sincerity of faculty and students 
may be regarded as a criterion the life 
insurance world may feel relieved of 
any concern it may entertain for this 
school’s future. 





SUCCESS OF DAVIS AGENCY 





Hard Work, Clean Representatives 
and Good Service Account for 
Showing 





Wm. B. Davis & Son, general agents 
of the Illinois Life, at Kansas City, and 
the leading general agency of that Com- 
pany, when asked by The Eastern Un- 
derwriter for an explanation of their 
success, said this week: 

“Our methods of handling business 
are not out of the ordinary and probably 
would not interest other agencies. We 
simply use extreme care in selecting 
our agents, are continually on the job, 
and try to render the best of service 
to our policyholders, so that briefly 
summed up, our methods are hard work, 
clean representatives; good service.” 


Philadelphia Branch Agencies 

Thomas Murphy, general agent for 
the Guardian Life, has planted six 
branch agencies in Philadelphia and five 
agencies in outlying territory and all are 
producing satisfactory results. Although 
February is the shortest month in the 
year and notwithstanding several cases 
are held up by heavy colds due to the 
inclement weather,.it proved to be one 
of the best monthly periods since he 
took charge of the company’s Philadel- 
phia office in landing and successfully 
closing prospects. 


$7,064,923 on Women 
The Mutual Benefit issued 3,287 poll- 
cies on the lives of women in 1919, the 
amount being $7,064,923. This was an 
increase of $3,364,023 as compared with 
1918. 





Resisted Claims-of a 
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Every life insurance company has 
some contested claims during the year, 
and a study of the resisted claims of 
the Northwestern Mutual Life for 1919 
is interesting as showing that if such 
a company does not resist these cases 
when claims should not be paid it would 
not be fulfilling its obligations to the 
policyholders. Since organization the 
Company has paid to representatives of 
deceased policyholders the enormous 
sum of $255,806,980. 

On January 1, 1920, the Company had 
accumulated upon its books resisted 
death claims and other policy claims 
for $103,045.34. The following is a 
statement of the facts in each case: 

Policy No. 793497, $50,000. This was 
a corporation policy. It was assigned 
in August, 1910, by the proper officers 
of the corporation to the wife of the 
insured. After death of insured in De- 
cember, 1910, the Company paid the pol- 
icy to wife as assignee. The beneficiary 
corporation was adjudged bankrupt Feb- 
ruary 28, 1911. The trustee in bank- 
ruptey questions the validity of the as- 
signment of the policy to insured’s wife 
and sues to recover, attempting to make 
the ‘Company pay the policy a second 
time. Decided in trial court in favor of 
Company. 

Policies 163616 and 186216, $6,502.33. 
A suit for alleged balance claimed un- 
der an agent’s estimate of tontine sur- 
plus. Original suit filed July 22, 1911, 
and revived in name of administrator 
of insured July 29, 1915. 

Policy 249795, 2,531.68. Amount 
claimed by insured over and above act- 
ual tontine dividend. Suit began Jan. 
14, 1913. 

Policy 719285, $1,000. Insured changed 
beneficiary from wife to estate, a right 
retained by him. He then made a loan 
and policy lapsed January 4, 1916, with 
cash value of $6.18. Insured died in 
April, 1916. Company admits a liability 
of $6.18. Action pending since June 29, 
1916. 

Policies 727351 and 727352, $10,000. 
Policies on the Renewable Term plan 
issued in 1907. In 1914 they were sur- 
rendered and two Ordinary Life policies 
issued in lieu thereof. Insured defaulted 
in payment of premiums on new poli- 
cies and died in 1916. His widow claims 
surrender of Term policies was procured 
by fraud, and brought suit Jan. 19, 1917. 

Policy 330414, $4,000. Renewable Term 
plan. Policy lapsed August 26, 1911. 
Insured was defaulted in January, 1911, 
when he disappeared. Company is not 
satisfied that, if dead, he deceased prior 


_erdimed by 


7 ~\. . 1 
to lapse of policyr Suit commenced-Feb- 
ruary 9, 1947. 

gliey” 346929, $4613.57. Amount 


ed over and above act- 
dividend. Suit begun April 





ual to 






917. 

Policy 589985. Policy lapsed in 1914 
for non-payment of premiums. Com- 
pany cancelled the policy loan then out- 
standing and changed to Term Insur- 
ance for $337.00 according to terms of 
contract. This amount was tendered 
plaintiffs and refused. They allege the 
right to reinstate policy, pay off the 
policy loan and then receive the differ- 
ence between face of policy and the 
loan, viz., $5,840.94. Company admits 
liability for $337.00. Suit begun Novem- 
ber 21, 1917. 

Policies 1261932-8-4-5, $10,000. Policies 
did not leave the Home Office and the 
premiums were not paid in advance. 
They had not been delivered to or paid 
for by the applicant when he died. The 
company denies all liability. Suit 
started Dec. 11 1918. 

Policy 1267827, $10,000. Policy lapsed 
during first year because of non-pay- 
ment of premium. Insured later died 
Administrator has brought sult (August 
8, 1919). Company denies all Hability. 

Policy 465888. In October, 1900, after 
premium default, insured surrendered 
policy 94202 and as provided therein, 
received fully paid-up policy 465888 for 
3,377 non-participating. Although the 
old policy provided that new policy ob- 
tained on surrender for non-payment of 
premiums should be non-participating,” 
the insured is sueing for annua: atyvi- 
dends since issuance of new policy, de 
manding $2,000 in the complaint. Com 
pany denies all liability. Suit began No- 
vember 19, 1919. 





$50,000 Corporate Policy 

In July of last year a $50,000 Corpo- 
rate policy was issued on the life of 
H. A. Barten Slager of Pittsburgh, the 
Oliphant Coal and Coke Company, with 
which Mr. Slager was identified, being 
named as beneficiary. The insured, 
then thirty years of age, was in perfect 
physical condition He contracted 
pneumonia about a month ago and 
died on February 5. Proofs of death 
were received on February 16, and a 
check for 50,000 was forwarded to the 
Oliphant Coal and Coke Company on 
February 7. The premiums paid 
amount to only $2,089. 





Bainbridge Colby, Woodrow Wilson’s 
choice for Secretary of State, has some 
acquaintance with life insurance people. 
Comment has been made in the news 
papers that at one time he represented 
large insurance interests. This refers 
to his connection with Alexander & 
Colby, a law firm which did some rep- 
resentation of the Equitable. Later, 
and during the exciting days when 
James Hazen Hyde was being attacked, 
Mr. Colby became counsel for Gage BE. 
Tarbell and some others, and eventually 
his association with the Equitable So- 
ciety was terminated. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 


0. S. CARLTON 


"RESIDENT 











IN THE CENTER OF THE U. S. A. 








is located a big, vigorous, and growing 
institution of Life Insurance. 











Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $200,000,000 of insurance in force. 


Investigate for yourself. 


Missouri State Life Insurance Company 
M. E. SINGLETON, President 


St. Louis, Missouri 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 
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“Selling insurance is an 


Let the art,” some will say. 
Other Fellow Therefore, while selling 
Talk it, just remember it’s an 


art and permit the other 
fellow to talk. If you canvass a man 
who wishes to talk, just let him go 
ahead. Give some people rope enough 
and they will hang themselves. Your 
man may talk too much and commit 
himself, or he may grow tired. If he 
+ + 7 
Saunders Norvell, master 
salesman himself, tells a 

Salesman’s story of salesmanship that 

Impression is pertinent. A _ friend 
asked him to give an 

interview to an insurance salesman. 

Meeting the friend later, he asked: 

“Why in the world did you send that 
man to me?” 

“What makes you ask?” inquired his 
friend, 

“Why, he seemed so out of place. He 
looks like an innocent farmer boy just 
breaking into a mighty hard business. 
He stumbled through his talk in a halt- 
ing way that made me feel very sorry 
for him. The main thing about him 
was his sincerity: I somehow felt that 
he was dependable. Some of his com- 
petitors have been so smooth and as- 
sured that I haven’t felt that way about 
them.” 

“Did you buy any insurance?” asked 
his friend. 

“Yes, I did,” said Mr. Norvell. 

His friend laughed heartily. 

“Would it surprise you to know,” he 
asked, “that your simple, unpolished 
victim of a cruel world writes one of 
the largest volumes of insurance in his 
entire company? There are other peo- 
ple who find him sincere and depend- 
able, and feel sorry for him.”’—Print- 


ers’ Ink, 
* * * 


That the trend of the life 

Popularity insurance demand, which 
of has been so noticeably 
Endowments in favor of the various 
forms of endowment in- 

surance during the past few years, last 
year showed a very decided increase 
in that tendency is one of the outstand- 
ing features of the stupendous business 
year of 1919, says the Fidelity Mutual’s 
“Field Man.” It is a significant fact 
that, at the same time that this re- 
markable forward movement in life in- 
surance was getting well under way, 
life insurance companies and agents 
began to take a fresh interest in en- 
dowment insurance; on all sides there 





the 1919 records of our various agen- 
cies, It is interesting to note the ex- 
tent to which the agencies throughout 
the counrty have committed them- 
selves to the ‘Income for Life,’ in some 
instances to the exclusion of practically 
every other plan, and the effect that it 
has had upon their progress. The en- 
tire business of BE. J. Sheffield’s Boston 
Agency was written upon ‘Income for 
Life’ or other endowment forms. Such 
a devoted believer in ‘Income for Life’ 
is Mr. Sheffield that we doubt whether 
he would be willing to write an appli- 
cation on any other plan. Across the 
continent, two of our California agen- 
cies, managed by J. H. Wentz and R. 
T. Cremer, together averaged more 
than 91 per cent on this basis. C. R. 
Tripp, Albany, N. Y., made a showing 
of 85 per cent; The Evarts-Tremaine- 
licker Company, 80 per cent. The 
Greater New York Agency of F. A. 
Wallis, which led the field during the 
year, transacted 79 per cent of its busi- 
ness on ‘Income for Life’ and other en- 
dowment forms. P. V. Tillard and BE. 
H. Schaeffer accomplished the same 
result. C. Graham, T. J. Mendenhall, 
J. &. Houston, T. J. Danner and T. A. 
Murphy all closed the year with a pro- 
portion of 72 per cent or better. Lack 
of space prevents a complete list of 
many other agencies with with records 
only slightly less satisfactory in this 
regard. Many of the leading producers 
show proportions well above the gen- 
eral average of 51 per cent for all 
agencies. In fact, the average for the 
twenty leading agencies for 1919 is a 
higher figure than the company’s 
average, 

‘Despite persistent indications of 
reckless extravagance evident among 
certain classes to-day, the great bulk 
of American people have a very well 
defined thrift instinct. The substantial 
people, who, for the most part, repre- 
sent the buyers of life insurance poli- 
cies, are saving.” 

+ + a 


In 1911 E. T. McMillen, 


What a wrote a_ farmer for 
$2,000 Policy the Phoenix Mutual, 
Led To of the Chicago agency of 
$2,000. This was the 


beginning, and since that time has has 
written the man’s brothers, his cousins, 
his cousins’ cousins, and the man him- 
self again, until now seven members 
of the family are carrying fourteen 
Phoenix Mutual policies amounting to 
$73,000. The following list gives the 


PURELY MUTUAL 


Investigate 
before selecting your 
Company 


THE 
Northwestern Mutual Life Insurance Co. 


MILWAUKEE, WISCONSIN 
WM. D. VAN DYKE, President 


INSURANCE IN FORCE, $1,680,936,546 


SATISFIED POLICYHOLDERS each year apply for over 35% of the 
new insurance issued 


POLICIES MOST FLEXIBLE AND EASY TO SELL 
Complete Agency Protection: 
Enforced Anti-Rebate and No-Brokerage Rules 


CHARTERED 1857 


GEO. E. COPELAND, 
Supt. of Agencies, 
Milwaukee, Wis. 











The Columbian National Life Insurance Company 
Boston, Massachusetts 


ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 
Low Guaranteed Rates 











THE RIGHTS OF 
THE INDIVIDUAL 


AND THE SAFEGUARDS OF INDIVIDUAL RIGHTS 





Rights and duties are personal. 
The combined rights of individuals make up the rights of nations, and 
the “rights” of nations sometimes clash. 
these individual rights that Americans entered the war; it was to defend 
these rights that we raised vast armies, disciplined and equipped them, 


and sent them overseas to fight. 


men fought so heroically. Their victory is a victory for individual rights. 


Laws and courts and treaties and bailiffs and armies are properly 
the safeguards of individual and national rights. The first law of man- 
kind was club-law—the law of the strongest—the law of the jungle. 
The ultimate law—the law toward which Democracies are struggling— 
will be the law which gives every individual his rights, harmonizing 


them with other men’s rights. 


In a Democracy men are assumed to have been born with certain 
inalienable rights which are protected and restrained by laws which men 
themselves more or less directly make and execute. 


Pleasure and pain are personal. 


It was for the protection of 


It was for individual rights that our 








was serious attention devoted to culti- ae and relationship of the Laws are not rights; they should define rights and be their safe- 

vating the endowment idea. The com- ; . uard. 

manding topic at the convention of the 1911 Reemt ....... 2.0.0. seeeees $2,000 - Apply this reasoning to Life Insurance and see how reasonable and 

National Association of Life Under- 1911 Jurko O. (brother of Reemt) 2,000 ‘ on i 

writers in Pittsburgh last summer was 1°12 Sweeter J. (cousin of Jurko how imperative it becomes. 

endowment insurance. The idea of and Reemt ...........+. 1,000 The wife, who is the home-maker, and who, while making the 

providing for old age and retirement 1913 "Tr “6 ~oneeseins Sweeter 2.000 home, loses the opportunity to earn an independent income, has the right 

oS Sr — Fim meny ee 1913 Sweeter J. (second policy). 1,000 to some sort of page — we of risk be beer A a 8 —— 

very marked that this form of insur- 1914 Reemt (second policy)..... 10,000 = ee ee ee ee he de th or total di bility of 

ance best supplied the requirements of 1914 Jurko 0. (second policy).. 5,000 rights should be safeguarded as against the death or - -_ y : 

the present day buyer of life insurance, 1914 Otto B. (second policy).... 5,000 the husband and father. In most cases there is no safeguard excep 
“A very clear idea of the extent to 114 Hike R. (brother of Otto Life Insurance. 

which the quickened development has 4915 re eee scecees 10,000 The rights of the individuals—husband, wife and children—are 

expressed Steelt con be hed tn comerete _ pee ices sal ee 5.000 written in the policy, and are further safeguarded by the accumulations 

ity,” the compan rang “mn ed ver 1915 Otto (brother of Reemt and — of the insuring company and by the laws under = it operates. You 

nA aon - = mai wines A > Su pielineneaaesa pelea 5.000 can’t live real democracy without insuring your life. 

per cent of our business was upon the 1917 Eike R. (second policy)... 15,000 The New York Life Insurance Company issues a Policy insuring 

‘Income for Life’ and other endowment j)1y Quoi, Ghitd policy)... -.. 5,000 against the risk of death or total disability. Behind each Policy is 

plans. This fact not only illustrates ‘"*” * weeter J. (third policy).. 5,000 seventy-four years of experience, abundant resources, and the super- 

— ing es = oon Saree So $73,000 vision of laws that define and maintain the rights of individuals. 

stitutio at originate 8 é 

modern development of the endowment J 

dea, but testifies to what extent Fidel- ob E. Hedgiss, counsel for the As- ; 

ilty agents are equipped to cater to sociation of Life Insurance Presidents, New York Life Insurance Company 

modern needs. There is a very strik- sprang a new word at the banquet of DARWIN P. KINGSLEY, President 


ing relation between the growth of a 
demand and the progress of the com- 
pany that has specialized in meeting 
that demand. 

“What it means is well illustrated by 


the Association of Life Underwriters of 
New York: enchiridion. According to 
Webster, this word means “A hand 
book—specifically, a manual of devo- 
tions.” 
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Favors Larger 
Contingency Reserves 


PHILLIPS MAKES HIS REPORT 


Competition Will Prevent Undue 
Accumulaton of Surplus; 
Amendment About 
Dividends 





In his annual report to the legisla- 
ture, submitted this week, Superintend- 
ent of Insurance Phillips comments on 
the unprecedented demand for life in- 
surance during 1919, and attributes it 
largely to the prosperity of the wage 
earner, the influenza epidemic, the pub- 
licity due to the government insurance 
for service men, and the depreciated 
dollar. On the recommendation of the 
Department, section 96-a of the Insur- 
ance Law was enacted, providing for a 
suspension of the limitation of new bus- 
iness in section 96, under proper restric- 
tions. Such suspension was granted in 
the case of twelve companies. 

The report recommends the consider- 


ation of whether the companies should 
not be allowed to accumulate larger con- 
tingency reserves than under the pres- 
ent restrictions of section 87. The ex- 
cessive influenza mortality and the de- 
preciation in security values have an 
important bearing on this question. He 
believes that the competition among the 
companies to show a low net cost will 
prevent an undue accumulation of sur- 
plus. 

A proposed amendment to section 83 
would permit the companies to appor- 
tion and declare annual dividends after 
the close of the year, by making such 
dividends payable upon the anniversar- 
ies of the policies next followmy each 
30th day of April. 





School Boys as Prospects 

Some evening take your policyholder 
cards home, go over them carefully and 
pick out the names of those who have 
sons. Follow these up, talk to the fa- 
thers and also the sons. Many of the 
boys will be away attending prepara- 
tory school or college. After you have 
gone as far as possible with the fathers, 
place the prospect card of these boys 
aside for attention during vacation time. 
Many of the schools and colleges have 
spring vacations at Easter. If you go 
at it in the right way you can secure 
a considerable amount of good clean 
business on the younger generation, not 
only during the coming vacation, but 
also at every future vacation period, 
says Northwestern ‘Field Notes, 

Commencement or graduation time is 
also opportune for suggesting a policy 
on which the father will often be will- 
ing to pay the first premium. The ne- 
cessity for meeting the future premiums 
as they come due will be a good stimu- 
lus for the boy during the formative 
period of his business career. 





Wants General Agency 

The Eastern Underwriter has _ re- 
ceived this letter from Cincinnati: 

“A man at present connected with 
one of the large insurance companies, 
is desirous of securing a general agency 
contract for Cincinnati and neighboring 
territory, with a progressive life insur- 
ance company that can show by its pol- 


Seed 


icy contracts, etc., an opportunity for 
a live insurance man. 

“The person referred to is personally 
producing at the rate of half a million 
dollars annually. It is his intention to 
have a partner for this agency, a man 
who has entre to the biggest insurance 
buyers in this locality, and an agency 
under the management of these two pro- 
gressive men is bound to be a success. 
They both have the highest standing 
in this community. 

“If you can put me in touch with a 
company that is in a position to con- 
tract with my client, kindly advise me.” 





25 Per Cent Sticks 

R. G. Cholmeley-Jones, national direc- 
tor of war risk insurance at Washing- 
ton, D. C., and state vocational and war 
risk officers were among the speakers 
at a special conference of American Le- 
gion delegates in Hartford. 

Only about twenty-five per cent of 
the total insurance in force during the 
war is now being held, he saia, add- 
ing that any man entitled to this low 
priced protection, given at a rate never 
equalled by private companies, should 
take advantage of its provisions. Mer- 
ritt E. Learned, state war risk office, 
was another speaker. 





New Puritan President 

Charles Perry has been elected presi- 
dent of the Puritan Life, succeeding L. 
B. Goff. He is president of the Wash- 
ington Trust Co. of Westerly, R. I. 
Henry S. Redstone has been elected act- 
uary. He has been in charge of the 
policy department. 





Join National Association 
The second class of the Carnegie In- 
surance School has joined the National 
Association of Life Underwriters. March 
lecturers are M. A. Linton, J. E. Kava- 
nagh, F. W. Ganse, C. B. Taylor, G. C. 
Wells and E, G. Simmons. 





Another Phoenix Mutual 

A Good Life agent, W. W. Will- 
Answer By iamson, of Chicago, has 
Williamson recently prepared a sell- 

ing talk intended _ for 
agents of that company. To the man 
who says, “I have sufficient securities, 
which together with my life insurance 
will take good care of my family,” Mr. 
Williamson offers this answer: 

“Well, then, if you should pass away 
to-day, the household would go on the 
same as heretofore; but, Mr. Codding 
ton, the probabilities are against your 
dying to-day, aren’t they? Suppose yeu 
live on and on, you do not expect to 
tie these securities so tight that you 
cannot use them. This would hinder 
your success, for you are going to have 
opportunities in business that will call 
for money. A partnership may be of- 
fered to you, or you may buy some of 
the stock of your company, or start a 
company of your own. ‘There are a 
hundred and one things that may call 
out all the securities you have, and 
thus they are jeopardized and you have 
only your insurance left. Isn’t it a 
mark of good judgment on your part 
to underwrite these securities, so that 
if you use them, you will still have 
your family cared for? You can under- 
write them at the rate of 3 per cent. 
Can you afford to run the risk any 
more than you can afford to run the 
risk of your home burning down or the 
loss of your furniture through fire? 
You underwrite those investments and 
you do wisely by doing so.” 











Southwestern Life Insurance Co. 


Home Office, DALLAS, TEXAS 

















THE TRAVELERS 
INSURANCE INDEMNITY 
COMPANY COMPANY 


HARTFORD, CONNECTICUT 





GROUP INSURANCE 


Forward looking employers carry Group Insurance. 
They find it accomplishes all the results claimed for it. 

In 1919 The Travelers wrote more Group insurance 
in the United States than any other company. 


Group, and the multiple forms of insurance pro- 
vided by The Travelers, afford agents and brokers great 
opportunities, 


Moral: Represent The Travelers. 

















A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
8% reserve 




















SECURITY MUTUAL LIFE INSURANCE COMPANY 
Binghamton, N. Y. 


David S. Dickenson, President 





Offers good territory and a liberal 
contract to reliable men of ability. 


For Particulars address 


C. H. JACKSON, Superintendent of Agencies 














State Mutual Life 


: Assurance Company 
ed of WORCESTER, MASS. 


Incorporated 1844 
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Commenced Business June 1, 1845 


1920 


IS THE 75th ANNIVERSARY OF OUR 
COMMENCEMENT IN BUSINESS 


From the beginning the first consideration has been to 
furnish absolute protection to policyholders and beneficiaries. 


This practice has resulted in satisfied policyholders — the 
first essential to the agents’ success. 


B. H. WRIGHT, President D. W. CARTER, Secretary 


STEPHEN IRELAND, 
| Superintendent of Agencies 
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Woman Leading 


Perez F. Huff Agency 


WRITES $750,000 IN 3 MONTHS 








Business Experience Before Enter- 
ing Insurance; Agency Pays 
$4,808,000 in Two Months 


Miss Mary Z. Shapiro has written the 
remarkable volume of $750,000 life in- 
surance in three months for the Perez 
F. Huff agency of the Travelers in this 
city. She went into life insurance ac- 
tively after returning from war work 
in Washington where she acted first as 
secretary to E. N. Hurley, then chair- 
man of the shipping board, and dater 
was on the publicity staff of the Ameri- 
can Red Cross. She has had a thor- 
ough training in business, including 
courses at the New York University. 

An interesting phase of her record is 
that she does not think that she has 
yet made good as a life insurance agent, 
“and will not until I have landed a mil- 
lion dollar case,” she said to The East- 
ern Underwriter. “I am now on the 
trail of two of them.” 

Reason For Success 

Miss Shapiro’s success is based on a 
complete knowledge of life insurance 
and an understanding of the business 
needs of the community. She does not 
think the business insurance require- 
ments of the nation are anywhere near 
filled, but believes that this business is 
waiting on every hand for the conscien- 
tious, enterprising agent who is a mas- 
ter of the subject. She goes out after 
big game and lands it. Upon one case, 
after failing to write one of the great- 
est men in America, she wrote his seC- 
retary Miss Shapiro believes that life 
insurance is a full day’s job. She sys- 
tematizes her work, knowing exactly 
whom she is going to see every minute 
of the day. Her engagements pile up 
ahead of her, so she is never at a loss 
what to do. She has not found any 
difficulty in meeting people and in talk- 
ing life insurance to them; sells often 
on first or second interview; and the 
whole transaction does not take many 
minutes. Ten days after she had gone 
with the P. F. Huff agency she had 
written a $250,000 policy. ; 

Mis Shapiro was with the womens de- 
partment of another company and one 
reason why she resigned was because 
she wanted to go with a mixed agency. 
Evory cent of her business is paid for. 

Huff Agency Wrote $4,808,000 in 

January 

The Perez F, Huff agency, by the 
way, wrote $4,808,000 in January and 
February, less than 5 per cent of which 
was declined. This agency keeps an 
unusual daily record of producers which 
discloses all the facts relative to poli- 
cies in one blank. Mr. Huff has preached 
the doctrine of an application a day and 
an inspection of his daily record by a 
representative of The Eastern Under- 
writer disclosed that the same agents 
are generally writing the business for 
this agency and that one of them, A. G. 
Joseph, on February 27, wrote seven 
applications. The agency’s record for 
February 27, which was $267,000 of bus- 
iness, covered three pages. On Febru- 
ary 28, $161,000 was written. This 
agency has a unique new office system 
about which more comment wil! be 
made on another occasion. 

In 1914, when the Huff agency started, 
the Travelers was writing $15,000,000 
a year in New York. Last year, it wrote 
$75,000,000, of which more than $12,000,- 
000 was written by the Huff agency, 
exclusive of group insurance. Mr. Huff 
started this agency with several desks, 
no agents and then built it up. There 
are now one hundred agents, many of 
whom were taken by Mr. Huff from oth- 
er lines of business. Now, no business 
is taken unless it is brought in by a 
licensed Travelers’ agent. The agency 
has been highly organized, having an 
executive manager, who has just been 


appointed, Lester J. Saul, formerly 
secretary and managing director of I. 
Tanenbaum & Son; an accountant, with 
two assistants; an office manager, with 
a staff of twelve and an agency super- 
intendent. A great many stories could 
be told relative to the interesting ways 
in which Mr. Huff gets and develops his 
agents. For instance, he read a para- 
graph in a newspaper one day saying 
that a court clerk named Delehanty had 
taken out a broker’s license. Mr. Huff 
saw him, sold him the insurance idea 
and the Travelers, and Mr. Delehanty 
became one of his successful agents. 
In training new agents, Mr. Huff shows 
them how they can occupy their time, 
how business should be written so that 
it will stick, and how to handle intricate 
as well as simple cases. He believes 
that an agent should keep regular of- 
fice hours, should sell insurance con- 
sistently, and be everlastingly at it, that 
the one application a day should simply 
be the minimum, and that the agent 
should not quit working until he has 
written that application. 





Life Insurance as an Estate 
By W. A. Hamilton 
(Courtesy of “Pointers’”’) 

1. Quickest to Secure—Because the 
first premium assures it. Life Insur- 
ance is the only way to immediately 
create an estate. 

2. Easiest to Buy—Because you pay 
for it in installments—simply deposit 
the annual premium. 

3. Safest to Buy—Because it is guar- 
anteed by one of the safest financial 
institutions in the world—an Old Tine 
Legal Reserve Life Insurance Company. 
The value of this estate remains per- 
manent and does not fluctuate, because 
it is not subject to the rise and fall 
of markets. 

4. Best to Buy—Because, at death, it 
is always worth 100 cents on the dollar, 
and is the only part of a man’s estate 
that his death automatically converts 
into immediate cash. 

5. Lowest in Cost—Because the an- 
nual premium is less than the interest 
and but little more than the taxes 
would be if the estate were city prop- 
erty. 

6. Inexpensive to Maintain—Because 
it is free from excess charges—not 
subject to taxes, repairs, improvements, 
or assessments. 

7. Fire-Proof—The whole town might 
burn, but your Life Insurance would 
atill be safe. 

8. Fool-Proof——As long as you pay 
your premiums, no neglect will impair 
it, because its provisions work auto- 
matically. 

9. Burglar-Proof—If your policy were 
stolen, your estate would not be lost, 
because its true ownership is recorded 
at the Company’s home office. 

10. No Executor or Administrator is 
required when the policy is payable to 
an individual as Beneficiary. You are 
your own Executor, your own Adminis- 
trator. 

11. No Time Required for Adminis- 
tration—Because the face of the Policy 
is paid immediately upon receipt of 
due proosf of death. 

12. No Court Proceedings—Therefore 
no court costs. 

13. No Lawyer to Consult or Pay— 
Therefore no legal red tape. 

14. Incontestable After One Year— 
Life Insurance when payable to an in- 
dividual as Beneficiary, is Will direct 
which no lawyer can break nor Court 
set aside. 





New Re-Insurance Company 

Madison, Wis., Feb. 25.—A new life 
insurance firm will enter the Madison 
field on March 1 when the Faust & 
Lehmann agency will open offices at 
20 Ellsworth Building to represent the 
Massachusetts Mutual Life Insurance 
Company in Madison and Dane county. 
Charles Faust has been with the Met- 
ropolitan for several years. Previous 
to entering naval service during the 
war, Herbert J. Lehmann was asso- 
ciated with the extension division of 
the university. 








—————- 
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American Central Life 
Insurance Company ' 
INDIANAPOLIS, INDIANA 
Established 1899 © } 








All agency contracts direct with the company 


Address: 


HERBERT M. WOOLLEN, President 














Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 





JOHN G. WALKER, Pres‘dent. 














NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


Capital. ...... .$1,000,000.00 


OUR 1919 STATEMENT SHOWS: 
Bmpuramee im FOPGOs..o 6 .6s0:60000000000 $70,067,323.00 
Resources..(Gross Assets) 7,540,000.00 
New Insurance Paid for.............. 20,277,309.00 


The High Scores in the Life Insurance Profession are won by Trained 
Men. We will train you in the Profession and locate you in Productive 
Territory either North or South. Your Opportunity is Here. 


Further information on request. Address: 
E. G. SIMMONS, Vice-President and General Manager 
Whitney Central Bank Building 
NEW ORLEANS, U. 8. A. 
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Pan-American Life Insurance | | 











37,005 PEOPLE 


wrote to us last year and asked for an illustration of our “ Income for 
Life” at their age. This valuable lead service explains why our 1919 * 
business showed a gain of 81 per cent. 


_ The Fidelity operates in 40 states. * Full level net premium reserves 
basis. Insurance in force”over $173,000,000. Faithfully “serving in- 
surers since 1878. 


A Few Agency Openings for the Right Men 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 








Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 
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Equitable’s Departure 
For Women Agents 


HEREAFTER WORK WITH MEN 





Woman’s Department as_ Entity 
Discontinued; Miss Little, III, 
Retires Temporarily 





Miss E, Marie Little, manager of the 
Equitable Life’s Woman’s Agency, New 
York City, since its creation about sev- 
en years ago, has found it necessary, 
on account of what is hoped to be but 
temporary indisposition, to retire from 
active business for a period of rest. On 
her return, she will take up her new 
duties in a broader capacity. 

Miss Little has been singularly suc- 
cessful in attracting a large number of 
able women to the life insurance busi- 
ness, and she will in the future devote 
her energies to the securing of women 
agents for the Equitable. 

The Woman’s Department as an en- 
tity will be discontinued and the wo- 
men agents hereafter appointed will be 
assigned to existing agencies. 

There are few women who have 
spread the gospel of life insurance 
among business women to a greater de- 
gree than Miss Little, or more success- 
fully, and it is expected that her ef- 
forts in this direction will have con- 
siderably wider scope in her new posi- 
tion. 

The Equitable has made a phenome- 
nal record with women agents, more 
than eighty having written in excess of 
$100,000 in the last Century Club Year. 


SCHENECTADY’S INSURANCE 





Travelers Cover City Employees, 
Including School Teachers; 
Mayor Arranged Group 

Employees of the city of Schenectady, 
school teachers, councilmen, _ street 
cleaners, department heads, policemen 
and firemen, everyone who is on the 
city payroll has had considerable cause 
for rejoicing during the past fortnight, 
for they are now the proud owners of 
a $1,000 life insurance policy. This 
group insurance policy was arranged by 
Mayor George R. Lunn, of Schenectady, 
after a conference with members of the 
board of estimate and apportionment, 
with the Travelers Insurance Company 
of Hartford. As is customary, no phys- 
ical examination was required, all pre- 
miums are paid by the city and the 
individual policies given to the city em- 
ployees provide that in case of total 
disability’ the $1,000 will be paid to 
them. This disability is not alone for 
that occasioned in the performance of 
their duties fo rthe city, but in any 
manner or in any place. 

A feature of the policy is the fact that 
employees may continue the policy at 
the expiration of their term of employ- 
ment with the city or may transfer it 
for another type of policy without the 
necessity of undergoing a physical ex- 
amination. All employees as of Feb- 
ruary 21 are automatically insured, un- 
der the terms of the policy, but new- 
comers in any capacity will have to wait 
three months before the policies take 
effect. About 1,350 employees are bene- 
fited by this policy and the total amount 
of the policy will be about $1,500,000. 

Myrick For Hoover 

Considerable space was devoted in 
daily papers to a new Hoover-for-Presi- 
dent movement, in which J. S. Myrick, 
of Ives & Myrick, is an important figure. 











HOME LIFE INSURANCE COMPANY of AMERICA 


INCORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 

This Company issues all modern forms of policy contracts from age 3 months 
next birthday to @ years. 

INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. S06 Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 






































$100,000,000- INTERNATIONAL LIFE 


Smashed world records three ways in 1919. Come 
on in boys while the going is good. Great policies 
and jam up service. - Write for contract. 


INTERNATIONAL LIFE OF ST. LOUIS 





























PENNSYLVANIA OPPORTUNITY 


If vou are interested in making a permanent connection with an old well estab- 
lished company with a progressive management and an unequalled dividend record, 
it will be to your interest to investigate our proposition. 

Address, PERMANENT, 
Care of The Eastern Underwriter, 105 William Street, New York City 

















A Record of Thirty Years of Progress— 


Ten- Year Periods 





Dec. 31—1888 Pony on 3 jneeme Policies Issued 
. 198. ts 321,508 funn 1899-1908 : toms L 
ios... aroha «as one aee cc MMT Liss 


THE WESTERN AND SOUTHERN LIFE INS. CO. 


W. J. WILLIAMS, President CINCINNATI 
Organized February 23rd, 1888 


ATTRACTIVE OPPORTUNITIES 
Open to Agents in Ohio, Indiana, Keatedy, West Virginia, Western Pennsylvania 
and Michigan 











BALTIMORE 





MARYLAND 
CASUALTY 
OMPANY 





Casualty Insurance 
Fidelity and Surety Bonds 


MARYLAND 


ASSURANCE 


CORPORATION 





Life Insurance 
Accident-Health Insurance 


COMPANIES OF CONFIDENCE 


THAT 


AID THEIR AGENTS 


AND 
PLEASE THEIR POLICYHOLDERS 











JOHN T. STONE, President 


MARYLAND 
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This newspaper is owned and is pub- 
lished every Friday by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 
Clarence Axman, President and Editor; 
.W. L. Hadley, Secretary and Business 
Manager; W. E. Schram, Associate 
Editor.. The address of the officers is 
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2497 John. 

Subscription Price $3.00 a year. Single 
copies, 25 cents. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y., under the act of Congress of 
March 3, 1879. 











TAXATION SUPPLEMENT 

With this edition of The Eastern Un- 
derwriter is included a twelve page sup- 
plement covering the question of insur- 
ance taxation from several new angles, 
one of the most important of which is 
the unusual collection of opinions from 
bankers, educators, manufacturers, mer- 
chants and others discussing the ques- 
tion of the taxation of life insurance, 
telling how the institution of life insur- 
ance impresses them, and voicing the 
opinion that life insurance taxes are too 
high. This symposium is of unusual sig- 
nificance because it illustrates that the 
great public has life insurance protec- 
tion close to its heart and desires a 
fair deal for the companies which pro- 
vide that protection. Men of the caliber 
of those who have given statements to 
The Eastern Underwriter are very care- 
ful of their words, think deeply before 
being quoted, and would not be quoted 
if they did not regard the subject as 
important enough to warrant their at- 
tention. The mere fact that so many 
representative citizens, whose names 
have weight in this country, are will- 
ing to discuss the subject of taxation, 
indicates that there is much that insur- 
ance can do to educate the public along 
lines which will carry home the glar- 
ing abuses of taxation. Some of the 
writers demonstrate that they had no 
idea that insurance was taxed in the 


manner that it is. The insurance fra- 
ternity can read their statements to 
considerable advantage. It has been 


said that there is nothing new that has 
not been written on the question of in- 
surance taxation, but no harm can re- 
sult in pounding home old truths. The 
fact that the world of business, finance, 
and education endorses the position tak- 
en by insurance men should certainly 
carry weight just as it offers wide pos- 
sibilities for improving the situation. 





WILL NOT PRINT INCOMES OF 
GENERAL AGENTS 
The Eastern Underwriter will not 


print statements of the incomes re- 
veived by general agents from life in- 
surance companies as given to the New 
York insurance department. There are 
numerous reasons why insurance news- 
papers should not print these figures, 
the principal one being that they can 


easily be misinterpreted; they give a 
misconception as to the real ranking of 
the general agents; and publication of 
these figures by some papers in the past 
has resulted in many disagreeable de- 
velopments. 





REPORTERS AS AGENTS 

There was a time when reporters 
made poor insurance agents, and it was 
so proved by one of the greatest life 
insurance companies which grouped its 
agents along lines of their former pro- 
fessions for purpose of investigation. 
This is no longer true. Whether there 
is a new generation of newspaper men 
possessing a business sense, or whether 
they are going into life insurance more 
intelligently, it is a fact that many of 
them are making good agents. ‘Two for- 
mer reporters whose names immediately 
occur when this subject is under review 
are Frank W. Pennell, of the Mutual 
Benefit in New York, and James B. 
Moody, of the New England Mutual in 
Connecticut. Both were skilled report- 
ers; both are young; and each is mak- 
ing a fine record. In the current issue 
of the “Life Insurance Independent” ap- 
pears a letter telling a similar story. 
It is written by Harry E. Speas, an 
agent of the New York Life, who for 
twelve years was a reporter and editor. 
Then he entered a national bank as a 
teller, later joined a bond house, but 
finally entered life insurance work. He 
writes: 

I began writing in April, 1919, spent 
three months in intensive study of the 
subject, got down to business in July 
and am closing the year with more than 
$120,000 written and expect to convene 
with the $200,000 Club next September. 
There are two other ex-newspaper men 
in this district and they have made 
good. The criticism of newspapermen 
reminds me of the answer a friend of 
mine in the business once made to the 
questio nof an attorney in a case in 
which the newspaperman was a wit- 
ness: Question—What is the reputation 
of the average newspaperman for truth 
and veracity? Answer—Somewhat bet- 
ter than the average lawyer. Thanks 
for your defense. 





Goodwin Made Assistant 

Ralph H, Goodwin has been elected 
assistant secretary of the National Au- 
tomobile Underwriters Conference. Mr. 
Goodwin is also secretary of the Kast- 
ern Conference and the New England 
Conference. This appointment will give 
Mr. Goodwin an official voice in certain 
Conference meetings, which he has not 
heretofore enjoyed. In notifying him of 
his appointment Manager Richards 
speaks in the highest terms of Mr. 
Goodwin’s work in the Conference. 





Manning to Handle Bonds 

Kk. H. Manning has been chosen to 
handle the bonding department of the 
Columbia Casualty, the new company 
organized by interests connected with 
the Ocean Accident & Guarantee. Mr. 
Manning has been in the surety busi- 
ness for a number of years in Baltimore 
and in the Southwest. His most recent 
connection was with the Fidelity & Cas- 
ualty. 





Commonwealth Changes 

The vacancies in the executive man- 
agement of the Commonwealth Casual- 
ty Company by reason of recent deaths, 
have been filled by the election of 
Henry C. Stewart, president; E. W. 
Cook, vice-president and general manag- 
er, and C, William Freed, second vice- 
president and general counsel. 


.in his advertising, substi- 














THE HUMAN SIDE OF INSURANCE 














J. V. R. Lyman, Jr., went 
with the Penn Mutual Life 
in Syracuse in 1919 and 
wrote a total paid-for busi- 
ness of $385,000 in nine 
months. For ten years | 
previous to coming with 
the Penn Mutual, Mr. Ly- 
man was in the advertis- 
ing business, as advertis- 
ing manager of the “Syra- 
cuse Post-Standard,” “Du- 
luth News Tribune” and 
“Memphis Telegram,” and 
he has been on the adver- 
tising staffs of the “New 
York Times,’ “Philadel- 
phia Public Ledger” and 
“Minneapolis Journal.” 
Naturally, he believes in 
the power of advertising, 
and a great deal of his in- 
surance success in his first 
year can be traced back to 
his advertisements in Syr- 
acuse dailies. We repro- 
duce the “layout” he uges 





tuting his portrait for the 
“ad copy.” Incidentally, 
Mr. Lyman is a graduate 
of the United States Army. 
He is aged 37, and mar- 
ried. 


Frederick H. Goff, who has been elect- 
ed a director of the Equitable Life As- 
surance Society, is a former president 
of the Trust Companies’ Section of the 
American Bankers’ Association. Dur- 
ing the war he acted as vice-chairman 
of the Capital Issues Committee at 
Washington and is also widely known 
throughout the United States because 
of his development of the Cleveland 
Foundation, a community trust plan 
which has been adopted in nearly every 
large city in the country. 





Consulting Actuary Frank J. Haight, 
of Indianapolis, has established a 
branch office in Des Moines, Ia. Mr. 
Haight and his associates have frequent- 
ly been consulted by fraternal execu- 
tives in past years. They have been 
making a study of the fraternal field 
and believe that an office in Des Moines 
will better serve the societies there than 
in Indianapolis. 





Joseph G. Kernan, special agent at 
Utica of the Equitable Life Assurance 
Society, who joined forces with the 
Equitable on January 6, sent a pair of 
snow shoes to Vice-President Taylor as 
a souvenir of the kind of weather he 
has experienced in writing over $300,- 
000 of insurance during a single month 
of this “old-fashioned” winter. 





John J. Nagle, an adjuster at the 
home office of the Travelers, observed 
his twenty-fifth year as an employee of 
that company on February 18. Mr. Na- 
gle began his career as an office boy 
when the office was located at the cor- 
ner of Grove and Prospect streets in 
the building of the “seven ells” now 
occupied by the Hartford Steam Boiler 
Inspection & Insurance Company. 





Raymond C. Ellis, of the Home Life 
in Brooklyn, entered the agency field 
after being in the actuarial department. 
He also studied law at night. At the 
end of the first year he found himself 
an honor man; his second year was 
spent in the service, and the third year 
also won him a position on the honor 
roll. He is a young man who has at- 


tracted quite a lot of attention by his 
original ideas and knowledge of insur- 
ance conditions, as seen by the young 
man in the field. 


Life Insurance Service NS 
On ABusiness Basis 





J. V. R. LYMAN, Jr. 


J. Herbert E. Lane, general manager 
of the Consolidated Assurance Company, 
I1d., London, sails tomorrow for Lon- 
don. Mr. Lane has made many friends 
in this country and, with Henry L. 
Rosenfield, United States manager of 
the Consolidated, was guest of honor at 
a luncheon given to them by some in- 
surance men on Friday of last week. 





Charles A. Hewitt is now associate 
editor of the “Southern Underwriter,” 
and is writing as characteristically as 
ever. 





Frank E. Hammer, general agent for 
the John Hancock Mutual Life Insur- 
ance Company at Philadelphia, 1s one 
of the company’s three oldest neid rep- 
reesntatives in point of continuous serv- 
ice. In August of this year ne will 
round out forty years of successful ac- 
tivity in his present connection, during 
which he has gradually built up the 
annual premium of the branch beyond 
the million dollar figure. 





William H. Kingsley, vice-president 
of the Penn Mutual Life, has been ap- 
pointed by Governor Sproul a member 
of the Health Insurance Commission, 
named in accordance with an act of 
1919 of the Pennsylvania Legislature, to 
continue the inquiry commenced under 
the act of 1917 and to study the exist- 
ing and proposed systems of health in- 
surance. The study is to include pos- 
sible remedial legislation to provide 
medical care and to meet loss of wages 
suffered during sickness by workmen 
and their families. If the other ap- 
pointees are gentlemen of the same 
fair minded and conscientious charac- 
teristics as is Vice-President Kingsley 
and if his colleagues on the commission 
are guided by his views, based on years 
of active experience in life underwrit- 
ing affairs, there is no likelihood of a 
socialistic measure being recommended 





Henry Ettelson, of Paterson, has 
been appointed agent of the Great 
American and the Union. 





W. F. McDermott & Son have been 
appointed agents of the Mechanics in 
Paterson. This firm is more than thirty 
years old. 
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FIRE INSURANCE DEPARTMENT 
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To Supervise City of 
N. Y.’s Underwriting 


BURKE A VICE-PRESIDENT 





E. G. Snow Elected President City 
of New York; Major White 
General Agent 





Frank E. Burke, special agent of the 
Home Insurance Company, and one of 
the most able of the field men in New 
York Stute, has been elected a vice- 
president of the City of New York and 
will have the general supervision of its 





FRANK E. BURKE 


underwriting. Mr. Burke has been with 
the Home since 1904, before that was 
with the Royal, and he began his 1usur- 
ance experience as a local agent. He 
has been active on important commit- 
tees upstate and has a very fine repu- 
tation. 

Major A. White, who is succeeded as 
president of the City of New York In- 
surance Company by Elbridge G. Snow, 
has been made general agent of the City 
of New York for metropolitan and sub- 
burban territory. Vice Presidents F. C. 
Buswell and C. A. Ludlum, of the Home 
and Franklin, were also elected vice- 
presidents of the City of New York, as 
was F. W. Kentner. Vice President C. 
L. Tyner, of the Home and Franklin, 
was elected vice-president and treas- 
urer of the City of New York. Secre- 
tary Wilfred Kurth, of the Home and 
Franklin, was elected vice president and 








ly Men-Taloon Polley 


Situation Hopeless ? 
NO PRACTICAL REFORM YET 





Company Can’t Hold Broker Re- 
sponsible Because Broker 
Can’t Hold Assured 





The Eastern Underwriter has been 
asked for suggestions as to curing the 
canceled, non-taken policy evil, and 
passes the request on to its readers. 

The present situation is thus de- 
scribed by one of the leading authori- 
ties in the New York Fire Insurance 
Exchange territory: 

“There has been no improvement in 
the matter of loss of premiums on poli- 
cies sent back as not wanted after date 
of issue and after the lapse of some 


time during which liability could have 
been in force. I am not sure that any 
practical method of greatly reducing 
this evil is open. 

“The trouble begins with the competi- 
tion of the companies themselves, who 
encourage brokers to obtaining insur- 
ance without holding a firm erder from 
their principals, in the hope that it can 
be made to stick if delivered long 
enough in advance of its date of begin- 
ning. This is all a legitimate form of 
competition, but the trouble comes in 
when an attempt is made to cut short 
these outstanding covers promptly, on 
the date they would take effect, if they 
are to be sent back at all. 

“Nobody has devised a method of 
putting that reform into effect, and as 
a matter of fact the struggle to hold 
the business as between the old and 
the new broker usually lasts some time 
after the date of expiration of the 
former policies, so that the double lia- 
bility is likely to be carried over in 
spite of all efforts, and when the policy 
finally rejected is sent in for cancel- 
lation the company cannot hold the 
broker for the simple reason that the 
broker cannot hold the assured, to 
whom it is commonly open to deny 
onl gave authority for its procure- 
ment,” 


Bernard J. Daly, formerly with J. M. 
Byrne & Co., Newark, has opened an 
office in the Union Building, Newark, 
doing a general insurance business. 


secretary of the City of New York. J. 
Carroll French was re-elected secretary. 
V. P. Wyatt, assistant secretary of the 
Home and Franklin, was elected assist- 
ant secretary, and R. S. Kissam was 
re-elected assistant secretary. 


> —THE AUTOMOBILE 
INSURANCE COMPANY 


OF HARTFORD, CONN. 


MORGAN G. BULKELBY, President 
CASH CAPITAL 


$2,000,000.00 
$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 














FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


REGISTERED MAIL 


Affiliated with 
ETNA LIFE INSURANCE CO. 
JETNA CASUALTY & SURETY CO. 
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[surance (0. 


oF NEW HAVEN. CONNECTICUT. 


RIOT and CIVIL COMMOTION—EXPLOSION 
SPRINKLER LEAKAGE 


AUTOMOBILE 
FIRE—THEFT—COLLISION—PROPERTY DAMAGE 




















NIAGARA 


_ Fire Insurance Company 
ESTABLISHED 1850 


123 William Street, NEW YORK 














LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 
ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 
BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jerse\ 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Cr 
United British Ins. Co., L’d. of London 
New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co, of Mich. 
Employers’ Lia. Assce. Corp. of Londot 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyp—New York 
Telephones: Main 6870-6871-6872 
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Turn Down Reciprocal 
Bill in New Jersey 


HEARING IN LEGISLATURE 


P. Tecumseh Sherman Appears For 
Insurance Agents; Walter K. 
Chorn For Reciprocal 

At a hearing in Trenton Monday on 
the Senate Bill No. 83 to permit recip- 
rocals to operate in that State, P. Te- 
cumseh Sherman, representing the lo- 


cal agents, denounced the measure as a 

Othe a ier “An act authorizing AND USE AND OCCUPANCY INSURANCE sail on mae eae a Pavel Mn ’ 

and regulating the exchange of certain out the regulation of the State. Section ql 
7 was subjected to much criticism. It " 


classes of reciprocal or inter-insurance 
contracts among individuals, partner- 
ships and corporations; empowering 
corporations generally to make such 
contracts; regulating process in suits on 
such contracts; fixing certain taxes and 
fees, and providing penalities for vio- 
lation of this act,” was introduced by 
Senator Runyon and referred to the 
committee on banks and insurance. At 
the hearing the committee decided -not 
to report favorably on the bill. The 





& a Agency Office mote than Sal a Contury Ola 


NEW YORK 
UNDERWRITERS AGENCY 


A. & J. H. STODDART 


FIRE, TORNADO, EXPLOSION, RIOT AND 
CIVIL COMMOTION, SPRINKLER LEAKAGE 


Head Office: 100 WILLIAM ST., NEW YORK 

















1868 


INCORPORATED 1868 


Che Standard Fire Insurance Co. 


1920 


rate reduced, when he knows that it 
will decrease his commission. At this, 
Senator Sturgis assured him rather 
warmly that he was laboring under a 
delusion, and that stock companies were 
continually working for fire prevention 
and conservation. Mr. Brown then said 
that recpirocals were not operated for 
profit, and one of the committee caused 
a laugh by asking him if he was in busi- 
ness for his health. 
Can Operate Without Proper Regulation 
P. Tecumseh Sherman, the next 
speaker, pointed out that the bill would 
permit reciprocals to operate in New 
Jersey without the obligations the oth- 
er insurance companies were compelled 
to assume. He said that contrary to 


reads as follows: “Such attorney shall 
within the time limited for filing the 
annual statement by insurance com- 
panies transacting the same kinds of 
business make a report under oath to 
the Commissioner of Banking and In- 
surance for each calendar year showing 
the financial condition of affairs at the 
office where such contracts are issued, 
and shall at any reasonable time fur- 
nish such additional information and re- 


committee consisted of Senators Pil- OF NEW JERSEY ports as may be required; provided, 
grim, Heath and Sturgis. TRENTON, N. J. however, that the attorney shall not 
Chorn Appears for Repciprocal TOTAL ASSETS _ " i * - $1,448,852.62 be required to furnish the names and 

At the commencement of the hearing TOTAL LIABILITIES’ - - - - 847,154.95 addresses of any subscribers. The rec- 
Walter K. Chorn, formerly an insurance NET SURPLUS - - - - 601,697.67 ords at the office of such attorney shall 


commissioner of Missouri, and the at- 
torney for the reciprocals, argued that 
the bill would subject reciprocals to 
the jurisdiction of the insurance com- 
missioner. Senator Sturgis questioned 
him closely as to how the New Jersey 
members of an exchange, or subscrib- 
ers, would collect in event of an unsat- 
isfactory settlement. The questioning 
brought out the fact that a sunscriber 
might have to hunt all over the coun- 
try for defendents in case of suit, and 
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W. M. CROZER, Secretary 











that an enormous and unwarranted 
amount of litigation might be necessary. 
Section 6 of the bill, referring to de- 
posits with the State, was scrutinized 
without making clear how the recipro- 
cals would have to maintain assets sim- 
iliar to other companies operating in 
the State. At this point Deputy Insur- 
ance Commissioner Johnson was called 


by the committee to explain the deposit 
requirements of the State. Ernest W. 
Brown, attorney and manager of the 
New York Reciprocal Underwriters, 
caused some amusement when he said 
that the stock companies do not work 
for fire prevention and conservation. He 
said it was not reasonable to expect a 
broker or an agent to try to have a 





be subject to examination by the Com- 
missioner of Banking and Insurance at 
any reasonable time, and such exami- 
nation shall be at the expense of the 
office examined. Where the principal 
office of the attorney is located in an- 
other State. the Commissioner of Bank- 
ing and Insurance may, in lieu of the 
examination provided for in this sec- 
tion, accept a certified copy of the 
report of examination made by the in- 
surance department of the State where 
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: Insurance Company, Cleveland, Ohio = 
= EK. KIMBALL, President WM. C. DOOLITTLE, Asst. Secy.-Treas. : | 
Annual Statement, December 31, 1919 - 
. ASSETS LIABILITIES : 

= Mortgages, Stocks, Bonds, Real Estate. $1,616,464.36 Capttal Gtock.........554 $839,580.00 : 

= Cash in Office and in Banks........... 54,353.85 Reserve for Losses........ 85,561.81 b b 
~ Premiums in course of collection. .... . 128,102.03 Reserve for Policies in force 476,420.97 = 
= Interest due on Mortgages, Bonds, De- Reserve for Taxes and Bills 18,685.92 = | 
= er re ee ere 28,121.63 a : | 
5 TOTAL LIABILITIES, INCLUDING i | 
: ins sist ssnccoksssataues $1,420,548.70 . | 
e Seatac NET SURPLUS ABOVE ALL LIA- = 
= SPU AR, ROBES... «2. ..6546...5: $1,827,041.87 BILITIES AND CAPITAL....... $ 406,493.17 = 

= Increase in net premiums written..................... $148,592.97 = 

= Increase in reserve for policies in force ..............-. 111,770,31 = 

= oe Ls pe ywinv nena bance #4 164.829.30 = 

= ep ee 36,260.83 = 
= Ratio of losses incurred and loss expenses............-. 44.08 = 

= ARCHIBALD KEMP, Secretary - Treasurer and Managing Underwriter = 

= = 
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the principal office is located or by the 
insurance department of any other 
State.” 

Mr. Sherman pointed out that accord- 
ing to this section the attorney “might” 
let the insurance commissioner exam- 
ine his records. He said that there 
must not be rate discrimination, and 
that the attorney for a reciprocal could 
cut rates and drive the good compan- 
ies out of the State. “Cut-rate compan- 
ies are generally found to be wild-oats,” 
said Mr. Sherman. 

He next attacked part of Section 10, 
reading as follows: “Upon compliance 
with the requirements of this act, the 
Commissioner of Banking and Insurance 
shall issue a certificate of authority to 
the Attorney specifying the name or 
designation under which such contracts 
of indemnity are issued.” Mr. Sherman 
said that this would compel the com- 
missioner to issue a certificate without 
proper investigation as the requirements 
of the act were not requirements at 
all, as far as the reciprocals’ were con- 
cerned. Section 5, providing that, 
“There shall be filed with the Commis- 
sioner of Banking and Insurance by 
such attorney whenever the Commis- 
sioner of Banking and Insurance shall 
so require, a statement under oath of 
such attorney giving in the case of fire 
insurance, the maximum amount of in- 
demnity upon a single risk and setting 
forth that no subscriber has assumed on 
a single fire risk an amount greater 
than 10 per cent of the net worth of 
such subscriber.” “While a subscriber 
might have only 10 per cent on a sin- 
gle risk,” said Mr. Sherman, “it would 
also be quite possible for him to have 
assumed liability for 300 per cent of 
his net worth on many risks. It is 
known that subscribers have searched 
the whole country for the assets of 
these reciprocals and in some cases for 
the attorney. I object to the section 
about reserves, because I.don’t know 
what it means. I don’t believe anybody 
else knows what it means, and it is 
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expressed in bad English.” Mr. Sher- 
man next discussed Section Il, which 
says in part: “Any such endorsement 
shall first be filed with the Commis- 
sioner of Banking and Insurance.” Mr. 
Sherman said that the endorsement 
should not only be filed with the Com- 
missioner, but should first be approved 
by him. Section 12 reads : “Such at- 
torney in lieu of all other taxes and 
fees, state, county and municipal, of 
whatever character in this State, shall 
pay annually to the Commissioner of 
Banking and Insurance of this State, a 
tax of 2 per cent of the gross deposits 
collected from subscribers in this State 
after deducting therefrom returns for 
cancelled policies, considerations paid 
for re-insurance and all sums returned 
to subscribers or credited to their ac- 
counts as unused deposits. And in ad- 
dition thereto, said attorney shall pay 
to the Commissioner of Banking and 
Insurance the sum of twenty dollars for 


filing statement preliminary to admis- 
sion and a like sum thereafter with the 
filing of each annual report. Provided, 
however, that in no case shall greater 
taxes or fees be exacted than are re- 
quired of insurance companies similar- 
ly situated and transacting the same 
kind of business.” 
Leaves Re-Insurance Loophole 

This section was found by Mr. Sher- 
man to leave a loophole regaraing re- 
insurance. He called attention to the 
fact that it would be possible for an 
exchange to re-insure 90 per cent of 
its business in an outside reciprocal, 
and thus avoid the payment of tax in 
New Jersey. 


The committee decided that the bill 
did not regulate reciprocals, but mere- 
ly legalized them. Consistent with this 
finding the committee reported that it 
would not recommend the bill for pass- 
age by the Senate. 























Excepted Cities Delay 
Automobile Settlement 


COMMISSION QUESTION HANGS 

Meanwhile National Conference 

Shows Disposition to Hold 
Acquistion Cost Down 





In the West the question what shall 
and shall not be considered excepted 
cities is delaying a settlement of auto- 
mobile commissions. Most all the west- 
ern cities were removed from the ex- 
cepted class, but the Western automo- 
bile underwriters would like to see most, 
if not all, of them put hack where they 
were. This question is now being 
threshed out in the West and until the 
underwriters have come to some agree- 
ment on it, the western commission 
question will not come back to the Na- 
tional Conference for reconsideration. 

After receiving a report from the spe- 
cial committee appointed to consider 
the Western commission situation, tne 
executive committee, in substance, took 
the position that the companies do not 
wish to increase acquisition cost by ad- 
vancing commissions. The question, 
therefore, remains unsettled, pending 
further conferences. 

The Western men want 25 per cent 
commission authorized on all country 
business and, in fact, they would like 
to have this rate on all lines, but so 
far the Conference is not inclined to 
grant these concessions. 

New Officers of Seaboard 

Frank Walsh has been elected vice- 
president of the Seaboard Fire Insur- 
ance Company of Atlantic City. Dr. 
H. H. Deakyne has been elected treas- 
urer. Officers re-elected are J. B. 
Thompson, president, and Claude T, 
De Graw, secretary. 
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CONTINENTAL COMMANDS CONFIDENCE 











Cash Capital, Ten Million Dollars 


W. E. Baldwin, 








THE CONTINENTAL’S sound un- 
derwriting, its careful management 
and unexcelled agency service, and 


the Company’s unvarying policy of 
respecting and protecting the Agent’s 
rights in the Agent’s territory, have 
won for THE CONTINENTAL the 
confidence of American Agents. 


THE CONTINENTAL’S policy, since 
1853, of square treatment of every 
honest claim, of prompt payment— 
‘ash without discount—of settled losses, and of satisfae- 
torily rapid service to its policyholders, have earned for 
THE CONTINENTAL the confidence of American As- 


sureds. 





“AMERICA FORE” 











In every State of the Union and in every branch of 
enterprise, THE CONTINENTAL commands the con- 
fidence and esteem of discriminating American Agents 
and Assureds. 
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Cc. E. Allan, Secretary 
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Railroad Association 
Getting Down to Work 


MANAGER RAMBO IN CHARGE 
Chicago Man in New York Seeking 
Interest in Second Western 
Syndicate 

For a time the Railroad Insurance As- 
sociation will remain at 80 Maiden Lane, 
New York. It has, however, made ar- 
rangements to occupy space on the four- 
teenth floor of 95 William Street, the 
building recently acquired by the Home 
Insurance Company. 

Charles N. Rambo took charge of the 
Maiden Lane office March 1. He was 
formerly secretary and superintendent 
of the Mutual Fire, Marine & Inland In- 
surance Company of Philadelphia, which 
did a railroad business. He has long 
been associated with railroad interests 
and was manager of the insurance and 
fire prevention section of the United 
States Railroad Administration. This 
connection he had for about two years. 

In speaking of his work, Mr. Rambo 
refers particularly to that connected 
with fire protection and prevention, in 
which he is much interested. He says 
that during his two years with the 
United States Railroad Administration, 
considerable constructive work was 
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done in keeping up the physical condi- 
tion of the railroad buildings and that 
from the fire insurance standpoint, they 
are in reasonably good condition to-day. 
He believes that many of these proper- 
ties have been actually improved, as 
to fire hazard, during the period of Gov- 
ernment control. It was not necessary 
in all cases to change che fire preven- 
tion and protection practices of the 
roads. as in some instances the regula- 
tions were good. The systems used on 
the better managed roads were taken 
as the basis for active work in bring- 
ing others more nearly up to the stand- 
ard sought. 


In his announcement to the railroad 
companies, Mr. Rambo says regarding 
the Railroad Insurance Association: 
“The Association will provide a conven- 
ient, centralized organization for facili- 
tating the handling of railroad insur- 
ances. It is composed of twelve lead- 
ing fire insurance companies, with a 
combined capital and surplus of over 
$100,000,000. It succeeds what was for- 
merly known as the ‘Railroad Insurance 
Syndicate’ and will provide fire insur- 
ance protection for railroad properties 
and effect a community of interest be- 
tween the association and the railroad 
companies in the protection of their 
properties against loss by fire through 
an inspection service.” The members 
of the Association are the Home, Royal, 
Insurance Company of North America, 


AND 


NEW YORK 
80 William Street 
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Western Assurance, Liverpool & Lon- 


don & Globe, Hartford, Globe & Rut- 
gers, Fireman’s Fund, Commercial Un- 
ion, Continental, Fidelity-Phenix and 
American Eagle. 

Second Syndicate Proposed 

During the week there has been a 
Chicago man in New York who had an 
idea that it might be possible to organ- 
ize a second Western railroad insur- 
ance syndicate which would compete 
against the present one. So far as is 
known, this idea did not meet with any 
encouragement in New York. 

The return of the roads and the sign- 
ing of the necessary legislation by the 
President at the last minute, has cre- 
ated an unprecedented rush of this busi- 
ness in insurance offices. It is a class 
that is watched closely by underwriters 
and the placers do not always have an 
easy time disposing of their lines. Some 
insurance men have an idea that rail- 
road business is of no value whatever 
to the companies writing it and that it 
is taken merely as an accommodation 
to certain large brokers. This view is 
not generally concurred in, others tak- 
ing the position that while there is but 
a small margin in railroad business, it 
is handled on a business basis and 
should be so considered rather than 
placing it in the category of a mere 
accommodation to a broker. 

Lines !ncrease 


The business now is very much larger 
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than it used to be owing to the heavy 
increase in the valuation of property. 
It is thought that the insurance carried 
now represents a more equitable pro- 
portion of the increased value of the 
roads than the old lines did of the then 
existing valuations. No perceptible dif- 
ference in rates is noticed. 

A statement was made that owing 
to the uncertainty as to when and how 
the roads would be returned, rates were 
quoted a considerable time ago with 
the understanding that if the roads were 
returned March 1, the schedules would 
be considered bound. This statement 
was refuted by others in close touch 
with the railroad insurance situation. 
They said that the rates were made 
some time ago and the railroads had 
the right to accept or reject them 
within thirty days. No open proposi- 
tion was made, it is claimed. 





E. D. Wood Makes Change 

E. D. Wood has left the service of 
the Underwriters’ Association of New 
York State to accept a position in the 
special risk department of the Auto- 
mobile Insurance Company of Hartford 
at its home office. The change was ef- 
fective yesterday. Mr. Wood has had 
considerable experience in the insurance 
business, he having been employed for 
some years in the basis rate and sprink- 
lered risk departments of the above 
mentioned association. 
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North Assurance ...... (—) 7,178 
Norwich Union ........ 50,667 
Cee DECUROTE 20 cccccccs 183 
Ge CUO ccccrecceces 546 
SEED ceecteeeanveeevene 1,370 
DE i¢cuigces cup beaaicey Some 
NE ec Wieie-e de hed ass (—) 185 
EUNNEED. cvcccwcevcons (—) 171 
Pennsylvania ...... ee (—) 1,031 
Peoples National ...... 1,275 
Phoenix Assurance .... 1,901 
Providence Washington 7,321 
PEOMOME cccerccyens -» (—) 1,406 
MEE. ceccccccccceccees 28,428 
BOGS TMIANG 2ccccccccs 985 
0 Serre (—) 5&8 
Ph. tabveksenecken’ es *6,035 
EE. sean Gaaneeene eee 507 
St. Paul Fire & Marine 10,094 
Scottish U. & N........ 21,067 
Security .... 5,250 
Skandia (—) 171 
Springfield Fire & Ma- 

BPR TT Tee 90,768 
BE. G:C aech acre aoe 00:85:00 10,985 
State Assurance ....... 1,527 
Union Assurance ...... (—) 267 
TOM, CORTON .ccscece 15,515 
Union Hispano ........ 822 
United British ........ 356 
United Firemen’s ..... (—)799 
United States ......... 391 
Western Assurance ... 2,734 
WE. kd.ecctir cease (—) 2,097 

* Returns, 

Hail 

Agricultural ........... $23,969 
American, N. J....... 1,588 
American FEagle........ 170,555 
Automobile ........... 162,055 
0 Pree 231 
Central National ...... 21 
COOICIMOMERE cc cccccccs 341,110 
PE 006 00¢00sn000 225,000 
Fidelity-Phenix ....... 341,110 
Fire Reassurance .....  ....s. 
Globe & Rutgers...... 503,878 
Great American ...... 1,642,324 
PE. wns ceesvaaead 3,788,206 
Beeeey CORY scccccncccs 100,508 
Home, New York...... 3,109.5 
eae mh Oe Giddécegeucses 632 


Minneapolis Fire & Ma- 
ee eee 





eee 
National Alliance ..... 
Northwestern F. & M.. 
Norwich Union ....... 15,322 
Ohio Farmers .......... 362 
Ct SE ceccecesee ce 56 
Omaha Liberty ....... 10,962 


16,309 
26 








569.526 
10°959 


9 


6 
130 





Providence Washington 
SOME. £00006 0eser seeder 
RE. axseesresersecescs 


* St. Paul Fire & Marine 
kN 


Scottish U, & 

BOCUFIY secoccrcvcsccce 

State Assurance ....... 
* All reinsured. 


Registered 
AGLND ceccccccscvcccoes 
Agricultural 2... ..ccc00. 
American, i, J 
American Eagle ........ 
Automobile .........6++: 
BOBtON nec ccccccsccees 
CORI cer vccveccccce 
Commercial Union 
Continental .....ccceeee 
WON cedscosseveseec 
Fidelity-Phenix ....... 


Great American ....... 
HANOVEr .cocsoccccccces 
BartforG § .cccccccccccee 
Home, New York....... 
Home Fire & Marine.. 
Indemnity Mutual > 
Ins. North American 
‘ 


Ds, B& Li, & Gree cccevenes 
PEGTIMEG cs dccecsscdcccecss 
Mass. Fire & Marine... 
Mercantile of Am...... 


Milwaukee Mechanics.. 
Minneapolis Fire & Ma- 

FIMO ccscvccdvacoecess 
NIQBOATR cccccccccccccce 
Ola COIORY occcicccccore 
Vhoenix Assurance ,.... 
Providence Washington 


St. Paul Fire & Marine 
Springfield Fire & Ma- 

SE wesspncasveseeses 
Standard Marine ...... 
1) Serre rereree ree, 
Thames & Mersey...... 
Union Marine ......... 
United States Marine.. 
United States Lloyds.. 


* All Reinsured, 


Mail 


t 
—_—-) 


wow esoe 


—— SS 


17 
5 


4 
9 
” 
a, 
” 
1, 
1, 
A 
i, 


Tourist’s Baggage 


BARE. osttevivservesre 
AsTICUItUPFAl .cccccevese 
Alliance, Penmn......e.- 
American Wagle ...... 
AUtOCORNO cccccvocvcees 
SN ba tedecnceveawes 
COOTER 0.0:6.0.6:6:0.0:0-0:0-008 
Commercial Union .... 
Commercial Union,N.Y. 
Continetal 





POGCTAL acccccecccccces 
Fidelity-Phenix ........ 
Fire Association ...... 
PYRMI cccccccoccecces 
Globe & Rutgers....... 
Globe National ........ 
Great American ....... 
PIOPCIOTE oc cccccvccesies 
Home, New York ..... 


Ifome Fire & Marine... 
Indemnity Mutual .... 
Ins. North American.. 
Li. & Li. & G seer eeeeeee 


44,156 
1 


21,050 
18,893 
14,565 
q 
14,929 
77,807 
47,288 





138,822 


949 





6,599 


19,477 
4 


117,213 
55.643 
19,069 














BROKERS- 


Representative 


A combination of real S-E-R-V-I-C-E. 
Boston - Royal - Orient - Hartford - Cont.- 
Fire Assoc.-Phoex. of H.-No. Bri. & M.- 
Prov. Wash. - Northern - Agric. -G. Falls- 
Niag.-Great Am.-Home. 


CLINTON J. AYRES 
70 Main Street 
SARANAC LAKE, N. Y. 




















National Liberty 


INSURANCE COMPANY 
OF AMERICA 
NEW YORK 


. 


Incorporated Under the Laws of the 


State of New York in 1659 





Statement, January 1, 1919 
Cash Capital ........$1,000,000.00 
Assets .......0...... 9,609,646.00 


Liabilities, 


including 


Capital ............ 7,214,228.11 
Net Surplus ........ 2,895,417.89 


Surplus to Policy 
Holders ........... 8,895,417.89 
HEAD OFFICE 


@ WILLIAM STREET, 


NEW YORE 


eee 


“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


OMG lenoansaules 
Losses Paid. over $183,000,000 
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the National Board of Fire Under- 
writers is worthy of the utmost support. 


The NATIONAL UNION appeals 

to American Agents, including its own 

| representatives, to volunteer their ser- 

vices and lend their influence in help- 

ing to stamp out the pernicious propa- 
ganda of the radical element. 

In supporting the high principles of 
American Government and American 
institutions, every true citizen will do 
his duty, to the end that those wishin 
to harass business and impeach the go 
faith and worthy purposes of 
industrious and loyal Americans will 
find the soil utterly unsuited to the 
tares they seek to sow. 
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New York 


RE-INSURANCE 
NORWEGIAN ATLAS INS. CO., Ltd. 


WEMPLE & COMPANY, Inc. 


15 William Street 


New York 
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Northwes 
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London & Lancashire.. 1,627 ‘eee Thames & Mersey .... 180,296 96,718 
aa Reese mae 5,459 6,086 Union Assurance ...... 141,410 95,755 
Mass. Fire & Marine... 751 Union, Canton ........ 708,109 312,822 
Milwaukee Mechanics.. 6,865 3,868 Union Marine ......... 13,696 4,693 
REE o0svccsnea ween 3,172 335 United States ........ 541,296 222,869 
WIGGEEA 2.00 ccccs pobawae 217: awe $m United States Lloyds: : 634,542 376,232 
og ee 274 eames Washington Marine ... 78,764 10,407 
| Sere 1,221 onseus Western Alliance ..... 15,433 15,276 
DD cdvcnvosnactees 416 eer pene 245,132 91,387 
Providence Washington 1,333 1,068 
EN. cndekbinuecwee one 2,333 959 = = 
OS eer i 11,708 
CE woxérisnaseee +00ses . 
St. Paul Fire & Marine 9,714 “1,858 New Jersey Premiums 
Secingtets Fire & a- . 

eee ae 2,944 2,011 and Losses in 1919 
Standard Marine ..... ——-  tanme ° 
i, coc hehainwne dees we 4,211 2,392 — 
Union Assurance ...... a sgsa oo 
United States ...221) 7459 _!001 +~_-‘Reports thus far made to the New 
United States Lloyds... 59,708 $2,331 Jersey Department show fire premiums 


received and net losses incurred in that 
State in 1919 as follows: 


Motor Vehicle | eave’ sacee | COMMERCIAL UNION ASSURANCE CO. 


























































































‘ MOO co tcisecsixectaas $23,396 $10,907 —- 
Figures for 1919 Sl ccthuasanackadeaas 345,171 121,554 Limited of London 
Agricultural 103,909 49,166 * 
Albany ..........ccc2. 61292 «166466 United States Head Office N k Ct 
Alliance Assurance .... | ae 55 John Street ew Yor ity 
Alliance, Penn... .ccecs 105,707 38,056 
From annual statements filed, the - American, N. rz. oott git 728 on’ tat 
motor vehicle fire and theft experience = 4Merican’ Alliance a “7 bo4 = 14190 
of companies in 1919 is shown in the American Central ..... 21,483 16,438 sre al 461.562 135,644 Industrial Ohio 15,468 20.437 
following exhibit of net premiums re- Amerionn preguists - Be 91:96 Continental ...++++.055 $1668 ME mag hy 181148 
: Americ: iagle ’ ; 2,68 Of " ! 
” t osses incur : ; J me HO ovevees 6,55 | =4,06: k Ins. State of Penn..... 53,985 
Te ee ae eee eee 13°03 yaei «= Kagle Star & ‘British’. 1is'oot = BT048.-s Inter-State’... s 3,617 
Fromiums Lessee American mational .... 58675 "49 Eastern, New Jersey 48,195 1,162 Iowa National ......... 4,602 
Received Incurred — City .ccccceese sts’eie es'0a7 enaiees vite sik 2'017 jr @24%.é&G 306,191 
tlh as ¢ £ 0s Ieee 643 3, uxXce Pte eee eee eneee aes 6060S ae . * 2 thet hk dy “On 794 
pn et teity 308 762 Automobile ............ 168,860 68,240 Farmers, Penn......... 25,785 11,162 London & Lancashire. . 20,728 
Mec. «sock. *.-919'592 «=«'100/512~Ss« BBaltica ................ 14,981 3,820 Federal ...........+.0+. 2,912 o.oo London & Scottish..... 643 
American, N.i.2/:211! 430/627 133/293 Baltimore American’: 141494 4,666 ~—“Fidelity-Phenix "....... Set; «lakes «ambereen's Boveri ive 
American Alliance .... 4,827 1,126 Boston ...........0000. 142/360 81,361 +‘Fire Association ...... ye ane ee. Se 6.337 
American Central ..... 280,911 176,946 British Am. Assum.... 63,274 16,910 Hire Reassurance see ess 64 ol eet Marauette National ... 16.074 
American Eagle ....... 44,859 21.652 British & Foreign Ma- Firemen’s, B. Jeseeeees 319,840 ay | Mat wie & Marine 12°963 
‘American National .... 13'627 2/579 “Se rane 2,591 3,667 Firemen’s, D. C........ osn’ens oct ee ae & 1158 
Assurance Co. of Am.. 109/421 54,407 Bucks County ......... . ease Re aeons gOS haath 77068 136 842 oer he gE 10,640 
, 52°72 92,204 Caledonian ............ 24,62 ieneral, Paris ......... 065 ae, ; ; we 7'67 
‘aanemihe Cap ammnieh 2 118120 912/180 Caledonian American. . T "40 ‘387 Girard Fire & Marine.. 99,696 ee | eremanes, KR. E. +... sepia 
TIOREOR ccccccsccccsccee SORGEL GARBER CHAMBER onccscacsccecss 355,849 123,289 Globe, Pa, ............. 22,362 =| 1,950 sorenanss, 7 dcabanehs 6 098 
Caledonian ............ 279.839 244406 Central Mfrs. Mutual.. 26,039 6,650 Globe & Rutgers....... 419,792 227.288 += Merchants, Cole. a 13/152 
CE ris 0s.cs op icdecane 256,314 161,040 Central National ...... 11,776 2,553 Globe National ........ on ane meee Micl ios Mill Mut. 14/813 
Central Mfrs. “Mutual 256,263 92,071 Century ............... 13,933 6,201 Grain Dealers Mutual. . 30974 115 7 ice: tate 1/853 
Central National ...... 7,727 2156 CitiZeMS 6. eee eee eees 51,730 27,389 —e mewn “pagans gen’ ons enrol Mill by Bg ot 4 1 41'813 
WS oe oe 9/628 8,277 City of New York..... 67,478 34,100 Great Amer . are 509, 28 200,016 ! pe re — eee teste 
ID. 5 cdcaheaseos 560,416 236,233 Cleveland National ... 52,550 24,239 Guardian, Utah ....... ga’oee oss Miller National es | 14,434 
Columbian National ... 141,312 7,011 Columbia cesee seeesceee 6,668 1,059 5 eennony tclalitadpenl abana stale 132431 er +4 Milwaukee Mechanics. . 11,795 
ono i i nion wy i 620,044 pee ene «moe — oo. oeee iaee Hartford peeled gant SES OR gas 657.661 416445 Minneapolis Fire & 
Commercia nion, 187,208 97,404 ‘olumbian, Ind, ....... Oe rf , OTS + i prasealalarcaeinslal aba “g’ 9" 953 
A eerie 23250 2,803 Commerce ............. 16,884 9,178 Henry Clay «.....sees. won'ser Rpt. National Rianterasints 107 963 
Continental 4 725,156 327.102 Commercial Union ... 211,950 72,109 Home, New /Y ork coves gags ery 4 Soe eee al Trader dette pi "260 
_ Se an RR Rang i ai 216 304 Commercial Union, N.Y. 24,147 10,112 pone Ewe & aa : iin aioe etn tee. . ees o1.208 
Eastern New Jersey... LC——eer Commonwealth, N,. Y.. 67,223 22,585 we sis 1 “ aga * ais . 5 "264 1629 Ee 15,967 
WUOOD ioc o.vseies ninexies 638,398 432,203 Concordia ............. 101,136 ee. Seen SNe aha * EE oon waa 64,334 
Fidelity- - ae 725,146 327,102 New Brunswick ...... 20,411 
Firemen’s, N J......... 199,993 96,704 New Hampshire ....... 84,629 
Sere 507,877 238,303 DO COO cevecceases 36,299 
wee S ~ om re 627, ot 311,008 New Zealand .........-. 11,915 
tlobe National ........ é o66ene Niagara Heeweseeegene 125,634 
Grain Dealers Mutual.. 7,859 17,687 aionen pepnh aeseenenes 
Great American ....... 929,625 493,791 North British ......... 
Guardian, Utah ....... 13,378 18,833 North China ........+.. 
ee eee 63,591 30,048 Northampton County... 
SE ine 95 anwesbw-ai-ose 306,588 145,965 Northern Assurance .. 
 oatangs f pats aoa ves . wees aiy’sea - NOPths RIVER cc ccccccces 
ome, New York...... J ,882 1,10 Northwestern Mut 
Home Fire & Marine.: ‘549/404 264/665 Fire Insurance Company a aiomenee Wet 
Imperial Assurance ... 2,258 102 Northwestern FF. & M.. 
ey Mut. Marine 266,185 144,250 Norwegian Atlas ...... 
ndependence .......... 3% 1,286 " Norwich Union ........ 
Indiana Lumbermen’s 11] WILLIAM STREE r, NEW YORK Ohio. canes”  ethit ace laata 
RE ee 7,499 1,655 Cee COON cc tcccevcens 
Ins. North American.. 901,401 350,365 DE. con gssanesseuuses 
as. erate of — ee Bye ae Oo PRE cderdcccnvneseve 
owa National ......... . | eee 
SS Oe 3 eae 974,062 500,849 : DOROTMGIED ceccccvecese 
 pmee & a. 1 696,265 126,019 ASSETS LIABILITIES PRATIOTIS coccscccvveces 
4umbermen’s utua cote “2 ‘ Pennsylvania .......... 068 
a, CoS CR OTC CO LCH CEOS x 7 Ry Real Estate........... $72,945.00 Capital reer re $700,000.00 pene. Lasnber ee eal. ; 14 
MOEO civrseesoeaveses 31,88 ‘enn, Millers’ Mutua , 
Marine & Motor....... 17.343 808 Bond and Mortgages. .. 262,600.00 ; ee ote 
+ wa “Motor. Car... 736,285 287,810 U.S. Liberty Bonds... 4,102,000.00 ee 10,146,031.00 Rane cong “ational |... 20,390 
ass Fire & arine.. 508,171 326,526 H il- Phenix, Paria .....000: 15 "967 
ae as een con eae a pee gt gems pene Re-Insurance Re- Phoenix Assurance 10.498 
erchants, a. Pee 2,782 3,493 ‘ ¢ ran rT 3,{ 
Millers National Lascaieiie 217,318 109,104 and Stooks.......... 23,480,169.28 is EE 13,447,880.00 Providence’ W: ashington 55,200 
ilwaukee Mechanics.. 104,418 30,201 ‘ Prudentia ..... 87,456 
one it Torte te ie 748,386 | ~  Ss mepeelioen 1,591,091.39 Losses in course ee, rere oo eee 
DE ci/ncowincpiesie ee ws 265,402 3,38 Wevvecee se . ” ’ i oe oe F e Sr eee s 
one Brunswick Stas 217,645 198,908 Premiums in course of of adjustment. 3,388,761.00 on ogy TEE leita 28 605 
ew Hampshire ....... 74,603 28,741 collection........... 3,837,689.09 eee Pere 23,190 
Niagara <..720..20. Geeaos sees [|| Interest Accrued... 226,762.62 Commissions and itera sada "43593 
North British ioe 430,351 396,335 Due on Account - other items.... 6,004,602.25 I Pee oa 
Northern, London ..... 9,485 188,370 , ‘ C- NN. os ee aieewn ds 
eee 296,386 158,140 ae a 114,016.87 St. Paul Fire & Marine 163,090 64,146 
Northwe stern Nat, wr : 1,036,565 408,413 ee ee eT Scandinavian Am. .... ont’ ane a a 
Yorthwestern F ’ 5 18,995 or peresenrees teers aes Scottish U, & N....... 2 ,232 
Northwestern Mutual. 156,033 56,968 $33,68 687, 274. 25 $33 ,687,274.25 Ce ne ere. 36,585 2,005 
Norwich US ae 288,555 187,453 SEOMNEEY Ses0ensesveceos 13696 30178 
BO. POFMGTS...cccccee 20,779 4,263 Skandia ....... Se eee 2,536 20, 
Omaha Liberty ........ 10,963 130 South Carolina 21,064 5,580 
Old Colony 181:468 80,999 Springfield Fire & Ma- 
Se SNereteoer 515,703 2291450 . De ee ea tenia see's 247,236 114,547 
DS ieeeusiewed viens 609.467 391,525 olders, $10,846,031.00 Standard, N. J......++: 156,772 51,849 
pei 316,763 158, 006 Surplus to Policy H . $ , . . a PT rr 38,929 8,010 
POACTMONS 6 icccccccecss oe 8 sarene State Assurance ....... 30,304 7,251 
Patriotic 00.0 0.00000. 119,878 133,386 mane, TON tea 62018 34.984 
> ee 272,¢ 153,375 og eer 52. 34,95 
Peoples, Md. .......... 40,350 15,220 ak pvc acbudykuwessabees 164,291 76,882 
Phoenix Assurance ...., 361,938 208,785 Union Assurance ...... $9,152 RY. 
__ app peearae: 33,752 14,661 . en . Union, N. Y....+-+++0+. 9,25 2,922 
Frovidence Washington 628/300 324,807 E. C. JAMESON, President Union; Paris ..+-+++++. Ht HEt4 
orci CEE 1,272,527 619,919 . ' ‘ Union, Canton ........ 42,945 25,2 
Richmond .....+++. 400. Loads 4904232 «|| LYMAN CANDEE, Vice-President |W. H. PAULISON, Vice-President Union Hispano ......) 87.157 31.280 
DE £004 26c 40090600 934, 24,630 nited British ......... 66 oe 
Batewuard .........0006 73,125 | 22°967 oF sec. W. L. LINDSAY, Secretar United Firemen’s ...... 15.000 6.906 
Bt. Paul Fire & Marine 1,415,078 590,918 J. H. MULVEHILL, ong J.D. LESTER, Ass’t S 4 United States Raa is 189.020 83,777 
§ is _ ee 930,89 369,569 yi | ’t Sec . D. LESTE ss’t Secretar Ttah Home ...eesseeee 20,258 9,832 
med were 299,376 144,672 a. 5 Serre meee sient Gc OWENS. A ts Quiet . Washington Marine .. 3,670 y 
. rfiel¢ ire a- . S crete i. a SINS, ss pecretar ester ANCE .ccvee ‘ A 
IN catic cheat suite 376,296 138,747 | | M. 5. VOLEMANN, Local Secsstary “G P Western Penn.......... 6.600 6,519 
pecan 184.922 116.645 Western Assurance ... 100.632 = 60,685 
State Assurance ...... 17,133 1,265 WOTMMMTO coccpecccocces 76,848 43,506 
Stuyve a ai eaaipiiags 64.490 39/257 —— ee ee inimical aalias antenatal BGG ss icccaxierscaeees 166.461 87,456 
BE r= eo taatetcg igh ote 1,019,648 916,479 
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THE PHILLIPS REPORT 





Superintendent Would Stop Plac- 
ing of Unreported Business; 
Against Tax Favoritism 





In his annual report to the legisla- 
ture submitted this week Superintend- 
ent Phillips makes recommendations on 
several subjects of interest to fire and 
marine underwriters and agents. 

Mr. Phillips thinks he should be em- 
powered to revoke the certificate of au- 
thority of any United States manager of 
a foreign corporation, and not renew 
the license of such company, if it fails 
to report all of its United States busi- 
ness through the United States branch. 
Placing such business and not report- 
ing it is a method of evading taxation. 

He says that the collection of mil- 
lions of premiums to go into unauthor- 
ized companies, free from tax burdens, 
is unfair competition, and he suggests 
a tax on this form of insurance. The 
Federal Revenue Agents has recognized 
this condition and has undertaken to 
compel every person obtaining such in- 
surance to report and pay a tax of 3 
per cent on the premiums. He recom- 
mends an amendment which will make 
it unlawful for any person to act as 
agent or broker for an unauthorized in- 
surer, whether a corporation or an ag- 
gregation of Lloyd’s underwriters. 

The superintendent recommends, fur- 
ther, statue amendments to bring about 
equal taxation; particularly on automo- 
bile insurance. He also favors permit- 
ing fire and marine companies to in- 
sure farmers against losses to orops 
caused by floor and other weather con- 
ditions. 

In discussing rates up-state Mr. Phil- 
lips says an agreement has been reached 
between board and non-board compan- 
fes whereby the board company rates 
will be placed at the disposal of non- 
board companies. 





REAL ESTATE RUMOR 





Report That Peoples National Has 
Sold Philadelphia Building 
Called Premature 





Treasurer J. M. Canning, of the Peo- 
ples National Fire Insurance Company, 
asserts that the newspaper report that 
the company’s home office building in 
Philadelphia at the corner of Walnut 
and Third streets has been purchased 
by a firm of real estate brokers, is pre- 
mature. He says that an offer has been 
made and an option has been given, but 
no actual ‘sale has been made and no 
earnest money has been pald. In case 


there is a change in ownership it will 
be conditioned that the company re- 
tains its tenancy. 

The building was erected by the Phil- 
adelphia Exchange in 1832 and it was 
occupied by the Stock Exchange until 
eight years ago, when removal took 
place to the new building on Walnut 
street, adjoining the ‘Manufacturers’ 
Club Building at Broad street. The 
Peoples National Fire acquired owner- 
ship of the Old Stock Exchange Build- 
ing- on June 20, 1912, and expended 
about $100,000 in making improvements. 
Since then it has been named the In- 
surance Building and besides being the 
home of the owning company, the 
United Firemen’s Insurance Company 
and the Delaware Underwriters, the 
premises are tenanted by other insur- 
ance interests. It is estimated that the 
three story marble strucure, having a 
frontage of 111 feet on Walnut street, 
192 feet on Third street and 196 feet 
on Dock street, could not be replaced 
for less than $500,000. The assessed 
valuation for taxes is $195,000. 





GLOBE UNDERWRITERS 
EXCHANGE 





Sturhahn President; Seibels, Sale, 
Carvalho and Boss, Vice-Presi- 
dents; Corporations Plans 





Certificates of incorporation and or- 
ganization have been filed at the sec- 
retary of state’s office in Hartford of 
the Globe Underwriters Exchange. The 
company will have a capital of $100,000 
with 10,000 shares of stock at $10 par. 
Carl F. Sturhahn, Bertram N. Carvalho 


and Thomas B. Boss, all officers of the 
Rossia, are named as incorporators and 
the headquarters of the company will 
be in the Rossia Building. The officers 
of the company are named as follows: 
President, Carl F. Sturhahn; Vice- 
presidents, Edwin G. Seibel, William 
H. Sale, both of New York, Thomas B. 
Boss, Bertram N. Carvalho; Secretary, 
George EF. Jones. 

According to the announcement made 
by the Exchange its purpose is to act 
as agents, managers, attorneys-in-fact 
or other representatives of insurance 
companies transacting fire. marine, life, 
casualty, surety and any other or all 
kinds of insurance or re-insurance and 
to do all things necessary or appurte- 
nant to such business. Mr. Carvalho 
is the largest single stockholder. 





Hans Steinbuch, formerly with the 
Maryland Casualty, in the accounting 
department, is now office manager of 
the brokerage office of S. Nicoll 
Schwartz, 80 Maiden Lane, New York. 





100 William Street, New York City 


PHOENIX 


Assurance Company, Ltd., of London 


(Established 1782) 


FIRE 


AUTOMOBILE—USE AND OCCUPANCY—TORNADO—SPRINKLER 
LEAKAGE—EXPLOSION AND RIOT AND CIVIL COMMOTION 
HEAD OFFICE FOR THE UNITED STATES. 


Percival Beresford, Manager 











REINSURANCE 
BROKER 


W. B. BEATTIE 


1 King William Street 
LONDON, E.C. 4 


Excess covers (Fire and Contingency 
contracts) placed with best offices 
and Underwriters. 


Correspondence invited. 








Iroquois Fire 


Preliminary steps have been taken 
for the organization of a new re-insur- 
ance company in Chicago, to be known 
as the Iroquois Fire. Henry J. Woess- 
ner, formerly secretary and managing 
underwriter of the Marquette National 
Fire and now a member of the agency 
firm of Woessner & Dickelman of Chi- 
cago, is to be the underwriter. It is 
planned to start writing when the com- 
pany has $100,000 capital and $50,000 
surplus. 





William Street Club 


The William Street Club will hold its 
next dinner and meeting March 9. At 
that time the nominating committee 
will make its report and all nomina- 
tions for officers to be elected at the 
annual meeting will close on that date. 








THE HANOVER 


FIRE INSURANCE COMPANY 


Incorporated 1852 


The real strength of an insurance com- 
pany is in the conservatism of its 
agement, and the management of 

is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


WILLIAM MORRIBON, Ase Sec'y 
HOME OFFICE 
Hanover Bldg., 34 Pine St. 


NEW YORK 
HOWIE & CAIN, Inc., Gen. Agents 
Motropolitan District 


95 WILLIAM STREET, NEW YORK 
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Casualty Life 
RE-INSURANCES 


WILLIAM C. SCHEIDE & CO. 


(INCORPORATED) 
HARTFORD, CONN. 





S. D. McComb, Pres. 


C. P. Jennings, V.-Pres. 


.DMcComs 


INCORPORATED 


O. E. Carter, Sec’y-Treas. 
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FIRE and MARINE INSURANCE 


53 Beaver Street 
NEW YORK CITY 


Cabl 
Macomb, N. Y. 

















SCHAEFER & SHEVLIN 


100 William Street 


GENERAL AGENTS 


New York, N. Y. 


FIRE and AUTOMOBILE INSURANCE 


Excellent Facilities for Handling Suburban Business 


Phones John 1167, 110 











NEW YORK STATE* DEPARTMENT. 


SUPERIOR FIRE INSURANCE Co. OF PITTSBURCH, PA, 
ALLEMANNIA FIRE INSURANCE Go. OF PITTSBURGH, PA. 


CAPITAL FIRE INSURANCE CO, OF CONCORD, N. H, 
GEORGIA HOME INSURANCE Co. OF COLUMBUS, GA 

; ’ 
UNITED AMERICAN INSURANCE CO. OF PITTSBURGH, PA, 


PERCY B., DUTTON, Manager, ROCHESTER’ 
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Capital: 


One Million Dollars 


C. P. STEWART, President 
ARTHUR HOYT, Vice-Pres. 


Head Office: 
40 Clinton St., NEWARK, N. J. 


J. B. GUTHRIE, Secretary 
F. L. BROKAW, Treasurer 
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307 FOURTH AVENUE 


Nation-Wide Facilities 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
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Premature Statements 
About Rate Changes 


EXCITING AUTOMOBILE OWNERS 
New Fire and Theft Schedules 
Nearing Completion; No 
Effectve Date 





While the new automobile rates are 
in the making some agents are trying 
to becloud the issue and obtain adver- 
tising for themselves by various claims 
which they present to their customers 
and the public. 

An instance of this kind was noted 
in South Norwalk, Conn., where an in- 
surance agent bought considerable space 
in a local paper and proceeded to ad- 
vise the public that insurance rates 
were about to undergo radical changes 
and that he had “inside information” 
and “confidential advices” regarding 
what was going to take place. He gave 
the impression that he was the only 
man in South Norwalk who really 
knew anything about what was going 
to happen in the automobile insurance 
business and that it would pay every- 
body who has an automobile to con- 
sult him. 

Used Imagination 

As a matter of fact, he didn’t have 
any information that was of real value, 
but his former experience as a news- 
paper reporter had probably taught him 
that with 10 per cent facts and 90 per 
cent imagination he could get every- 
body excited, and procure a lot of ad- 
vertising for himself. Maybe when the 
rate situation is definitely known, some 
of this advertising will be found to have 
a kick in it. 

There are a number of agents in dif- 
ferent places, including New York City, 
who claim to have all the “dope” on 
the new rate situation. As a matter 
of fact, it is not very easy for anybody 
to have complete information on the 
fire and theft rate changes as at pres- 
ent part of the new schedule is in one 
city and the other part of it is in an- 
other city, and while anybody that has 
the two together could figure the rate 
for any car, either part of the sched- 
ules referred to, taken individually, 
would not indicate anything upon which 
a rate could be named. 

It is hoped that the new rates may 
be ready to make effective April 15, 
although this has not been announced 
officially. It is also undecided whether 
different dates shall be named as to 
old and new business. The rates may 
be made effective on all business “at- 
taching” on a specified date. 


H.KRAMER 


ADJUSTER 


FOR INSURANCE COMPANIES 
59 Maiden Lane, New York City 
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STRENGTH INTEGRITY SERVICE 


George S. Tompkins Will Be in 
Charge of Firemen’s Fund 
Special Risk 





George S. Tompkins, special agent of 
the Firemen’s Fund for the eastern New 
York field, will make a change in his 
work on April Ist, which will take him 
to the Eastern Department head office 
at Boston, under A. J. Simpson. man- 
ager. Mr. Tompkins will have charge 
of the sprinklered risk department, 
which will be organized and operated 
under his direction. 

Mr. Tompkins is a graduate of Cor- 
nell University, class of 1896, C.E. 
Leaving college he spent eight years in 
the field for the Middle States Inspec- 
tion Bureau. Subsequently, he was for 
more than thirteen years in the Eastern 
New York field for the Commercial 
Union and affiliated companies, leaving 
them on December 1, 1918, to become 
special agent for the Firemen’s Fund 
and Home Fire & Marine in the same 
territory. 





Jessup’s New Connection 

Edward C, Jessup, now special agent 
for the American Eagle Fire Insurance 
Company in eastern New York field, will 
succeed George S. Tompkins as special 
on April Ist. Prior to his association 
agent for the Firemen’s Fund and the 
Home Fire & Marine in the eastern field 
with the American Eagle, Mr. Jessup 
was connected with the Delaware Un- 
derwriters as special agent in the New 
York State field. 





To Visit Coast 

Henry Evans returned to his desk 
March 1 after spending a week at home 
as a result of an accident to his left 
eye. In using an eye-lotion carbolic 
acid was mixed in by mistake for boric 
acid, resulting in a painful burn. Mr. 
Evans leaves New York for the Pacific 
Coast on March 19 for a combinea vus-1 
ness and pleasure trip. 





Carter Sails Tomorrow 
Walter Carter, of the Royal, sails for 
Europe tomorrow. 





207th Year 
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INSURANCE OFFICE OF LONDON 


FOUNDED 1710 
UNITED STATES BRANCH: 
54 Pine Street - New York 
WESTERN DEPARTMENT: 
76 WEST MONROE ST., CHICAGO. 


PACIFIC DEPARTMENT: 
N. W. Cor. Sansome & Sacramento Sts. 
San Francisco, Cal. 















J. H. VREELAND 
Assistant Manager 





JAMES H. BREWSTER, Mer. 
Hartford, Conn. 
A BROAD UNDERWRITING SERVICE TO AGENTS 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony with American Agency Principles and Practices 






































LINES SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 


1 LIBERTY STREET Telephone John 2612 
LOCAL OFFICES 





NEW YORK 


JERSEY CITY, N. J. BROOKLYN, N. Y. NEWARK, N. J. 
Montgomery St. 153 Remsen St. 9-15 Clinton 8t. 
Tel. 216 Montgomery Tel. 2504 Main Tel. 614 Mulberry 
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HERBERT BUXTON 
92 WILLIAM ST., N. Y. CITY 
JOHN 4% 


Issues the Most Attractive Automobile Policyin a Non-Conference 
Company 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | FIRST | 80 MAIDEN LANE 
Phone Market 36 SERVICE Phone John 450 




















Binders Effected on Risks Anywhere in the U. S. & Canada 
Phone John 4613 


BERNHARD JNSURANCE AGENCY 


1 Montgomery §&t., 
Jersey City, N. J. 


Fireman's Fund 
Home Fire & Marine 


43 Cedar St., 
New York City 


Scottish Union & National 
Atlas Assurance Ce. 


Rhode Island Insurance Ce. 
Nationale of Paris 














THE LEADING FIRE COMPANY 
OF THE WORLD 








Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 





Room with de- 
tached bath $1.50 
and $2.00 
Private bath $2.50 
and 00 


BREVOORT Hotel 
Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 





BRITISH AMERICA 


ASSURANCE CO. 
Incorporated 1833 
Toronto, Canada 


Fire, Explosion—Riots, Civil 


WESTERN 


ASSURANCE Co. 
OF TORONTO, CANADA 


Fire, Bugtedioe—Eee, Civil Commotions 


Commotions and Strikes and —_ and Tornado 
surance 
Statement, January 1, 1919 UNITED STATES BRANCH 

ABEOND socceccccceccccccccscocoos $2,462,162. 
SNES scaoretankiccuctees 1,645,684.41 Ae, mundi 
Surplus in United States...... 816,497.83 Surplus in United States........ 1,733,616.33 
Total losses paid in United Total Losses Paid in United 

States from 4 to wie, States from 1674 to i918 

incluslve ........sssseseeseees $26,197,828 SREEEINUD ccoccesnsvsvensvosed $45,098,883.86 


W. B. MEIKLE, Pres. & Gen. Mgr. 





W. B. MEIKLE, President 

















CRUM & FORSTER 


GENERAL AGENTS 


95 WILLIAM STREET NEW YORK CITY 


United States Fire Ins. Co., N. Y. 
Richmond Ins. Co., N. Y. 
Potomac Ins. Co., Washington, D. C. 





The North River Ins. Co., N. Y. 
United States Underwriters’ Policy, N. ¥. 
Union Fire Ins. Co., Buffalo, N. Y. 


W. W. ALVERSON, Mgr. Pacific Coast Dep?. 
San Francisco, California 


F. M. GUND, Mgr. Western Dept. 
Freeport, Illinois 
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Strength Sources of British Underwriters 





(Continued from Page 1) 


ness and its apparent permanency have 
also attracted a large personne! of 
trained underwriters and experts Capa- 
ble of handling a form of insurance re- 
quiring the most highly specialized 
training. 
Volume and Hazard Diversity 

2. -A broader spread and broader re- 
insurance facilities.—LBy establishing 
themselves in all parts of the world 
through extensive agency systems, Brit- 
ish companies obtain an enormous vol- 
ume of business and an unequaled di- 
versity of hazard. Through the use of 
foreign markets they therefore share 
in the premium income of almost every 
trade and thus enjoy the benefits of a 
sufficiently constant and diversified pre- 
mium income. With so many large and 
stable companies in existence, the fa- 
cilities for re-insurance are also en- 
larged to such an exteut as to make pos- 
sible the underwriting of tremendously 
large risks. American companies have 
always been handicapped by a lack of 
proper re-insurance facilities, and one of 
the earliest difficulties confronting our 
companies was the fact that foreign 
companies, when offered a portion of 
a risk, would insist, owing to their pos- 
session of a broad re-insurance market, 
on taking “all or none.” Such an atti- 
tude it was clearly impossible for the 
smaller American companies to meet, 

Volume and spread of business and 
adequate re-insurance facilities are the 
essence of marine insurance. Their pos- 
session means stability and power, 
while their absence spells uncertainty 
and weakness. British marine insur- 
ance companies’ may be compared to 
a centipede with its hundred feet placed 
in all the markets of the world. The 
loss of one foot will not seriously in- 
terfere with the free movement ot the 
others. Loss in one market, possibly 
deliberately incurred to acquire busi- 
ness or to crush competitors, is lost 
sight of in the profits made in the mar- 
kets of England or of other nations. 
The committee’s attention has been 
called to the present policy of foreign 
underwriters of writing various classes 
of American business at lower rates 
than they do their own or those of 
other nations, with the object of elimi- 
nating American companies from the 
field. This they can easily do because 
of the international spread of their busi- 
ness, while American companies are un- 
able to compete because their whole 
operation is confined to the one limited 
market upon which the very much 
stronger foreign competitor is concen- 
trating his fighting abilities. Under 
such conditions it seems strange that 
many of our States should have made 
it unnecessarily difficult for American 
companies to enlarge their foreign op- 
erations. 


Close Union Between Banking and 
Shipping 

3. A close union with banking and 
shipping interests.—Our previous dis- 
cussion of this phase of British marine 
insurance makes repetition unnecessary, 
Banking, shipping and insurance are 
complementary factors and can be of 
mutual assistance to each other. Nu- 
merous property and credit connections 
radiate from the leading shipping and 
banking interests at all the leading 
ports of the world, and any insurance 
growing out of such connetions can be 
delivered easily to affiliated underwrit- 
ers. English banks throughout the 
world, as previously explained, have ar- 
rangements with English insurance com- 
panies whereby they provide insurance 
for their clients through all the stages 
of production and shipment. It is large- 
ly through this union, as yet scarcely 
attempted in this country, that British 
insurance companies have been enabled 
to give merhants everywhere the con- 
venience of underwriting facilities near 
at hand, and that they have acquired 


their present strength and prestige and 
ability to control competitive situations. 
4. Freedom to combine or to form 
communities of interest.—Not only do 
British insurance companies co-operate 
with the nation’s banking and shipping 
interests, but they have united (and 
have been encouraged by their Govern- 
ment to do so) into large groups through 
actual consolidation or the formation of 
communities of interests. By this means 
they have not only enlarged their up- 
derwriting capacity and strengthened 
their financial standing, but have re 
duced materially their overhead charges. 
Combination and working co-operation 
also facilitate the spread of business 
and bring about a greater comity of 
action. In the United States, on the 
contrary, State laws are generally un- 
favorable to insurance companies OWh- 
ing stock in corporations transacting 
similiar lines of business. If American 
companies would co-operate on a larger 
scale, especially with respect to re-in- 
surance, not only would much of our 
business be kept here, but more suc- 
cessful efforts could be made to bring 
new business to the United States, 
whereas little is now received in ex- 
change for what we send abroad. Tes- 
timony during the committee’s hearings 
clearly indicated that Amerian under- 
writers support this view, but any sug- 
gesion for action under present condi- 
tions generally brought the response 
that “there are jails for law breakers.” 
Legislation permitting groups of Ameri- 
can companies to unite in forming and 
incorporating companies (or comprehen- 
sive associations) intended to transact 
a re-insurance business, or to do direct 
go a long way toward relieving the pres- 
underwriting in foreign markets, would 
ent necessity of relying upon foreign 
markets for re-insurance protection. 
Mention should also be made of the 
fat that it is almost the universal prac- 
tice among British companies to trans- 
act business upon a subscribed capital, 
only a small percentage of which is act- 
ually paid in, while American compan- 
ies are obliged to have all their capital 
fully paid. The 22 British companies 
possessing branch offices in the United 
States, it will be recalled, had a com- 
bined authorized capital of 191% mil- 
ons of dollars, 178 millions of which 
was subscribed, but only 49 millions or 
one-fourth, was actually paid in. Ags 
regards 18 of these companies, the paid 
in capital was less than that subscribed, 
amounting in four instances to only 
about one-half of the subscribed capital; 
2, only one-third, in 2, only one- 
one-seventh; and in 3, only one-tenth. 
5. Permission to write numerous 
kinds of insurance.—British marine-in- 
surance companies have the privilege of 
writing practically any kind of insur- 
ance, and have shown a distinct tenden- 
cy in recent years to absorb or other- 
wise combine with casguality, liability, 
and workmen’s compensation compan- 
ies. The motives are not far to seek. By 
transacting many kinds of insurance, a 
company’s overhead charges are mater- 
ially reduced, and it is also placed in 
the advantageous position of being able 
to meet the full insurance needs of its 
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Royal Exchange Assurance 


LONDON, ENGLAND 
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London » Lancashire 
Fire Insurance Co. Ltd. 


OF LIVERPOOL, ENGLAND. 





Caledonian Insurance Co. of Scotland 
POUNDED 1605 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 
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National Fire Insurance Company 
OF HARTFORD, CONN. 


Statement January 1, 1920, to New York Insurance Department 
LIABILITIES 


MUN. cas one pacesa steeds ebeswinesenntaeee $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Reserve, 

6 cha ode cen ab whee ee et neeote 6ébe bss eeeeeen 
Unsettled Losses and Other Claims................seeseeeeces 2,725,942.04 
Net Surplus over Capital and Liabilities...............-..+000- 6,057,578.23 


Total Assets January 1, 1920............+.+.$24,723,963.60 


H. A. Smith, President F. D. Layton, Vice-President C. B. Roulet, Ass’t Secretary 
G. H. Tryon, Vice-President §.T. Maxwell, Secretary F. B. Seymour, Treasurer 


SURPLUS TO POLICYHOLDERS...........$8,557,578.23 


13,440,443.-33 














Rossia Insurance Company 
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INSURANCE CO., LTD. 


REINSURANCE 
OF YORK, ENGLAND 


THE YORKSHIRE © vor, sxe 


FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
U. S. BRANCH, 80 Maiden Lane, Hew York. 
FRANK & DUBOIS, United States Managers. ERNEST B. BOYD, Underwriting Mgr. 
FRANK B. MARTIN, Asst. Manager. HARRY F. WANVIG, Branch Secretary. 
Assets, $2,144,572. Surplus, $1,023,469.75 
DEPARTMENT MANAGERS: 


METROPOLITAN ... Willard S. Brown & Co. ....... New York, N. Y. 
PACIFIC COAST ...... McClure Kelly .....+ssee- »-San Francisco, Cal. 
CAROLINA-VIRGINIA ‘ Greensboro, N. 
SOUTHEASTERN ....... Atlanta, Ga. 

LA. & MISSISSIPPI ............James B. Ross .. «»New Orleans, La. 
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LE ROY, OH0. 


ORGANIZED 1848 W. E. HAINES, Secy. 


< Ohio’s Oldest and Strongest Company 


Surplus Over $1,500.000.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 
GENERAL AGENT 
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clients. Moreover, various forms of in- 
surance complement one another in that 
bad results in one branch for a series 
of years are apt to be counterbalanced 
py good results in some other branch. 

6. Ease with which American insur- 
ance may be exported abroad.—Previ- 
ous pages of this chapter have referred 
to the large amount of marine insurance 
originating in this country which is sent 
directly to non-admitted companies or 
the foreign offices of admitted compan- 
ies, and which, it is claimed, largely 
escapes the heavy taxes and other oner- 
ous burdens imposed upon companies 
operating within the United States. 
American underwriters were a unit dur- 
ing the hearings in deprecating this 
practice, but as a class they are nesp- 
less to remedy the situation since the 
placing of a very large pruopuruun of 
American business rests with marine 
insurance brokers, who owe no allegi- 
ance to any insurance company and 
who operate as free lances in the busi- 
ness. Practically all of the large brok- 
erage houses in New York, Philadelphia, 
and other leading shipping centers have 
correspondents in London. It is quite 
general in this country for the insured 
to rely upon his broker for the placing 
of his risks, and for one reason or an- 
other a large proportion is placed in 
the foreign market. The committee has 
even been advised that British, Scandi- 
navian and other insurance’ brokers 
come to the United States periodically 
to solicit business for placement by 
them. 

Tax Burden 


7. A smaller tax burden.—Insurance 
of all kinds, including marine insurance, 
has always been the subject of unmer- 
ciful taxation in the United States. Rev- 
enue and ease of collection have appar- 
ently been the only real considerations. 
With reference to marine insurance 
there appears to have been a complete 
disregard by the taxing powers of the 
fact that this form of insurance is es- 
sentially national and international in 
character and that excessive taxation 
constitutes a sever handicap in meet- 
ing foreign competition, Underwriters 
appearing before the committee were a 
unit in their condemnation of the exist- 
ing multiplicity of excessive taxes and 
fees. At present marine insurance com- 
panies are obliged to pay not only a 
Federal tax of 1 per cent on premiums, 
in addition to all other Federal taxes im- 
posed on classes of business other than 
insurance, but are subject to a State 
tax on premiums (ranging from 2 to 4 
per cent in the different States) as well 
as State corporation taxes, municipal 
taxes, and numerous license fees and 
other charges. Moreover, the States 
have different systems of taxations, 
with the result that there is often dou- 
ble taxation in the sense that both the 
State where the property is located and 
the State where the policy is written 
will tax the same transaction. 

The combined effect of all these taxes 
is appalling when viewed in the light 
of the profits derived 110m the business. 
Thus, taking 10 of the large American 
companies writing marine insurance, the 
taxes paid in 1918 aggregated 8.36 per 
cent (State taxes 2.45 per cent and Fed- 
eral taxes 5.91 per cent) of the net pre- 
miums written, i. e., of the original pre- 
miums less cancellations and re-imsur- 
ance.* The president of one large 
American company testified that his 
company’s Federal, State and munici- 
pal taxes for 1918 amounted to 36 per 
cent of its capital,** while the president 
of another large successful company as- 
Serted that 1918 taxes for his company 
approximated 10 per cent of the gross 
Premium income and pointed out that 
this was greatly in excess of the com- 
pany’s total profit, its average earned 
Premium amounting to only 5.53 per 
cent for a series of years.*** American 
taxation of marine insurance is based 
essentially on gross premium income, a 
system which is unscientific to say the 
least and which can be supported only 
on the plea of revenue and ease of col- 
lection. British taxation, on the con- 


trary, is levied on net profits and recog- 
nizes the fact that a premium written 
may result in a loss, without, however, 
any consideration being shown under a 
gross premium tax. 
Overhead Charges 

8. A smaller overhead charge.—The 
larger volume of business, the freedom 
with which foreign companies may com- 
bine, the permission to write many 
kinds of insurance, and the smaller tax 
burden, all tend, as has been explained, 
to a smaller overhead charge for the 
foreign competitor. But reference is had 
here to another important factor, viz, 
the foreign companies’ lower cost of ad- 
ministration owing to the lower for- 
eign standard of office salaries and ex- 
penses. Underwriters appearing before 
the committee differed considerably in 
their estimates of the extent to which 
the foregoing factors reduced overhead 
charges; but all agreed that a material 
reduction was affected. The president 
of one large company testified that he 
figured the difference in overhead 
charges between an English and Ameri- 
can company to be between 3 and 4 
per cent of the premiums in normal 
times, and that “this is almost a com- 
plete profit because the statistics of 
my company for nearly 40 years showed, 
including the interest on our invest- 
ment, our profit on underwriting would 
average a little over 5 per cent a year.” 

9. Support of home merchants and 
vessels owners.—In addition to the fore- 
going sources of strength, mention 
should be made of the support which 
foreign merchants and vessel owners 
usually accord to the marine underwrit- 
ers of their own country. Foreign con- 
signees have a great deal to say as to 
where insurance shall be placed, and 
have shown a marked disposition to fav- 
or their own home companies. Under- 
writers appearing before the committee 
were a unit in emphasizing the impor- 
tance of this attitude. The committee, 
it may be stated, has even been advised 
that British banks, cotton exchanges, 
and other commercial organizations are 
now combining in requiring Amerian ex- 
porters to cover their shipments of cer- 
tain leading classes of cargo with poli- 
cies issued by British companies. With 
few exceptions American merchants, on 
the contrary, have not yet been 
prompted by such a desire to patronize 
home companies. As a rule they sim- 
ply look at the cost, take the policy 
the broker hands them, and manifest lit- 
tle interest in the question of whether 
or not the insurance is placed in an 
American company. They look upon 
marine insurance as a mere commodity 
rather than as a service. Underwriters 
were a unit in asserting before the com- 
mittee that the Amerian public needs 
to be educated in the importance of 
patronizing home companies. The rem- 
edy seems to lie in a campaign of edu- 
cation, not only on the part of those in 
the insurance business, but by cham- 
bers of commerce, boards of trade, mer- 
chants trade organizations, ete. 





STILL UNSETTLED 
Philadelphia Automobile Situation 
Awaits Fixing of Penalized Area 
For Theft Insurance 





In Philadelphia, the automobile situa- 
tion continues in an unsettled state. The 
local committee presented a proposition 
to the Conference to restrict the theft 
penalty area to a small portion of the 
city instead of allowing it to extend to 
the outlying sections. 

Conference executives consider that 
Philadelphia must continue to be a pen- 
alized territory as far as theft business 
is concerned and the proposal of the 
local committee was not approved en- 
tirely. The subject has gone back to 
the local committee for consideration 
and until some conclusion is reached on 
the penalty feature, it is likely that the 
Philadelphia situation will remain in 

doubt. 
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Link Between U. S. 


Business and Insurance 
DISCUSSED BY Ww. H. McGEE 


Says That American Business In- 
terests Must Support American 
Insurance Companies 


In a letter written by William H. Mc- 
Gee this week that well-known under- 
writer discussed the American marine 
insurance situation, difficulties con- 
fronting American underwriters, and 
the responsibilty and attitude of Ameri- 
can shippers and merhants. 

It was a strong plea for co-operation 
between the American business man 
and financier and the American insur- 
ance company. Mr. McGee said: 

“The difficulties with the American 
marine insurance situation are funda- 
mental ones. To begin with the Amer- 
ian merchant and American insurer is 
apparently absolutely lacking in any pa- 
triotic interest in the insurance com- 
panies of his own country. The Ameri- 
can merchant, American exporter or 
importer, seems to have an entirely er- 
roneous point of view with respect to 
marine insurance. He apparently looks 
upon it as being something which en- 
ters into the cost of the manufacture 
or the cost of shipment of his goods, and 
therefore to be purchased wherever it 
can be gotten at the cheapest possible 
price. He apparently pays little or no 
attention to the Company that he in- 
sures with and to an alarming extent 
he purchases any sort of insurance that 
will pass muster with the banker 
through whom he is drawing his drafts. 
He overlooks that what he is buying is 
service as well as protection against 
losses. 

Need of Co-operation 

““What the country’s foreign com- 
merce needs is co-operation between 
the American merchant, the American 
banker, the American marine insurance 
company, and the American steamship 
company, and this co-operation should 
be afforded without paying undue 
amount of attention to present day 
prices or present day rates of premium. 

“The American marine insurance com- 
panies are fully cognizant of the de- 
mands and are prepared to meet them, 
but to do so they must meet a realiza- 
tion on the part of American merchants 
and American steamship owners that 
unless they support the American ma- 
rine insurance companies the latter are 
going to be driven out of business by 
the competition of foreign companies 
who are able, by reason of smaller or 
no taxation and less or no expensive 
State supervision, to underbid for atime 
the American companies. 

“The American merchant and _ ship- 
owner must realize that when the 
American companies are driven out of 
the business then the foreign compan- 
ies will be free to charge any rates and 
exact such forms of policy as_ they 
choose to grant. 

“The American companies are fully 
able to follow the Amerian flag and to 
take care of American shippers, and 
are pretty generally prepared to do so. 
What they need is the support of the 
owners of vessels under the American 
flag and the support of American ship- 
pers against destructive competition on 
the part of foreign insurance compan- 
ies, which all too frequently are owned 
and controlled by the same interests 
which own and control the foreign 
steamship lines and the foreizn pank- 
ers which are in competition with the 
American steamship owners and the 
American banking organizations. 


“American merchants understand only 
too well what the ‘dumping’ of sur- 
plus products means so far as their 
own individual trades are concerned, 
but~they do not seem to realize that a 
similar process is going on in the ma- 
rine insurance business, and therefore 
when an American merchant or ship- 
owner takes the policy of a foreign 
company because of a saving in rate 
he is only hastening the day when 
American organizations will be driven 
out of the marine insurance business, 
and when that is accomplished the for- 
eign underwriter will set the price high 
enough to compensate for the loss he 
has made in the process of driving 
American companies out of business. 

“I am writing you rather freely and 
fully on this subject because the ex- 
perience of American marine underwrit- 
ers has been that the merchants of the 
Middle States of this country have 
never had a true perspective of the ma- 
rine insurance situation and have been 
only too ready to accept any old thing 
that looked like an insurance policy if 
the merchant could only save a few 
cents in premium. 

Need Spirit of Americanization 

“To sum it all up, our American mer- 
chants need the spirit of Americaniza- 
tion so that they will do just what the 
British merchants and the rerman 
merchants do—support the insurance 
companies, bankers and steamship com- 
panies of their own country, even if it 
does cost a little bit more than it would 
in foreign markets.” 





NEW SPECIAL ON COAST 


Edgar H. Lion Appointed by Marine 
Office of America; Has Had 
Broad Training 


Edgar H. Lion has been appointed 
special agent of the Marine Office of 
America for the Pacific Coast territory 
with headquarters in San Francisco. He 
has already started making a _ close 
study of marine conditions throughout 
the Pacific Coast. 

Mr. Lion has had a broad general 
training in marine insurance, which will 
be of great assistance to him in his 
new connection. He is well known in 
Pacific Coast marine insurance circles, 
having been connected for several years 
with the Edward Brown & Sons gen- 
eral agency and prior to that with the 
Pacific Marine Department of the Aetna. 





Gavey Brothers With Robinson 
John and Herbert Gavey, assistant un- 
derwriters for the American Merchant 
Marine, have resigned their positions 
and joined Robinson, Sanford & Stoney, 
Inc., the marine and automobile branch 
of the insurance brokerage house of 
Symth, Sanford & Gerard, Inc., of 68 
William Street. The Gavey brothers 
were associated with Wade Robinson as 
underwriters for the American Merchant 
Marine for nearly two years, and have 
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Auto Insurance Merit Rating 


Someone has raised the question as to whether we are not 
“cutting rates” by offering a merit rating discount on auto collision 
insurance for pleasure cars equipped with bumpers. 
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The refinement of a rating schedule by means of credits for merit 
and penalties for demerit, if fairly applied, is not rate cutting but 


Since bumpers greatly minimize the loss from collision, we 
offer a rate discount for cars so equipped and we also charge a 
correspondingly higher rate for collision insurance on pleasure autos 


In other words, we reward the foresight of car owners who take 
such precautions and we penalize the careless and indifferent who 
fail to take reasonable precautions. 


If this policy of discrimination against careless car owners and 
on the other hand meeting careful folks halfway is “cutting rates,” 
then our judgment is open to criticism, not otherwise. 


We invite inquiries from agents and brokers who approve of 
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now taken the leap with him from the 
underwriting to the brokerage end of 
the marine business. N. S. Adams was 
promoted to the position of head ma- 
rine underwriter in C. P. Stewart’s of- 
fice at the time of Mr. Robinson’s res- 
ignation a few weeks ago. As yet no 
announcement has been made as to who 
will be appointed to succeed the Gavey 
brothers. 


Issue Handbook on Packing 

Believing that the principal cause of 
claims for theft and pilferage, leakage, 
breakage and shortage is the use of 
containers not constructed to withstand 
ordinary handling, Frank B. Hall & Co. 
has issued the first of a series of pamph- 
lets on “Packing for Export,” explain- 
ing how proper containers should be 
made and goods packed. The first 
pamphlet deals with cases and describes 
in detail how and of what material pack- 
ing boxes ought to be constructed so 
as not to break before reaching their 
destination. One of the best points em- 
phasized has not been touched upon in 
most articles and talks on _ packing, 
namely, the question of marking. The 
Frank B. Hall booklet has the following 


& TRANSPORT- 


FOREIGN BRANCH, LTD. 





to say on that subject: “Unless legally 
required no mark should be on a pack- 
age for export other than consignee 
mark, serial number, port of destination, 
weights and dimensions, and _ these 
marks should be stencilled clearly, not 
brushed. Particular attention 1s di- 
rected to the wisdom of concealing con- 
tents, value and shipper.” Were the 
last piece of advice adhered to more 
closely pilferage losses would undoubt- 
edly be reduced somewhat. More book- 
lets on the same general subject will 
be issued from time to time and will 
contain information on crates, barrels, 
drums, bales and parcel post pack- 
ages.” 
Another “Beacon Light” 

J. Scofield Rowe, president of the 
Maritime Underwriting Agency, had is- 
sued another of his series of pamphlets 
entitled “Beacon Lights.” In the lat- 
est he discusses the necessity of em- 
ployees following closely and obeying 
office regulations, as they are true tests 
of character, will-power and _ sincerity 
of purpose. 
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Get Together Or 
U. S. Will Do It 


ADVICE TO COMPANY HEADS 


LehIibach Committee Says Domestic 
Companies Must Get Ameri- 
ican Insurance Business 


Unless American companies can ar- 
range to strengthen their marine insur- 
ance business to a point where through 
a strong national marine insurance 
institution they will be able to handle 
the tremendous marine insurance re- 


quirements of American vessel owners 
and business concerns, the Government 
will arrange for the insurance itself. 

This is the main point made to Con- 
gress in the report of the sub-commit- 
tee on Merchant Marine and Fisheries, 
made public a few days ago. 

The committee will go the limit in 
aiding the American marine insurance 
interests. It favors making legal pacts 
and agreements which will facilitate 
re-insurance, It favors the repeal of 
the 1 per cent tax on marine insurance 
premiums. It is against gross premium 
taxation. It favors a liberal marine 
insurance law to be enacted for the 
District of Columbia. It endorses the 
move for greater liberality for Amer- 
ican companies with a view of remov- 
ing restrictions which handicap them 
in foreign fields. 


Extracts From Report 


The report in part follows: 

“All evidence leads to the conclusions 
that a strong and independent national 
marine institution is an absolute neces- 
sity to a nation’s foreign trade equip- 
ment,” says the committee report; “that 
such an institution does not exist in the 
United States to-day, and that it is 
imperative to adopt ways and means to 
correct the present impossible situation 
if this country is to meet the strenuous 
international rivalry that the new era 
is certain to inaugurate. 

“There can be no doubt, judging from 
the manner in which our competitors 
are now seeking to undermine the 
branch of underwriting, that marine in- 
surance will be used, as probably never 
before, as a national commercial wea- 
pon for the acquisition and develop- 
ment of foreign matters. Failure to 
act now in strengthening our marine 
insurance facilities and placing them in 
an independent position free from for- 
eign control, cannot be regarded other- 
wise than as the neglect of a duty and 
an opportunity. The loss of the present 
rich opportunity will soon be bitterly 
reeretted, but it will be too late to 
undo the mischief. 


Insurance Fundamental Agency of 
Commerce 


“Marine insurance is more than a 
fundamental agency of commerce, and 
its importance extends bevond the or- 
dinary service of protecting property 
and credit. Its use as a competitive 
weapon in international trade has been 
demonstrated to your committee in 
many ways. From this viewpoint. the 
advantages of possessing strong, inde- 
nendent underwriting facilities are un- 
deniable. 

“In view of the strategic importance 
of marine insurance in the upbuilding 
of foreign trade and a merchant marine, 
your committee regrets to report that 
American interests have largely lost 
their grip on this type of underwriting. 
Probably no other vital branch of 
American commerce has passed so ex- 
tensively under foreign control. 

“In its combined effect, the informa- 
tlon obtained by the committee presents 
a showing which is anything but grati- 
fving to those who wish to see the 
Tinited States in the forefront of inter- 
national shipping and trade. In fact, 
the situation is an impossible one and 
must not be allowed to continue. Only 
sixty-two direct-writing American com- 
panies participated in ocean marine in- 


surance during 1918, while six addi- 
tional companies confined their activi- 
ties to inland and coastwise waters. 
But of these companies only a limited 
number transacted the bulk of the busi- 
ness, two companies receiving nearly 
one-fourth of the total net marine pre- 
mium income, and ten nearly two- 
thirds. Thirty-six of the companies, or 
about one-half of the total number, re- 
ceived only 8 per cent of the total net 
marine premium income obtained by all 
the companies. Moreover, nearly one- 
fifth of the direct-writing American 
companies were found to be foreign 
owned or very closely allied by having 
directors or leading stockholders resi- 
dent abroad. Approximately two-thirds 
of the marine insurance written in the 
United States was found to be con- 
trolled by foreign underwriters. 
Hull and Builders’ Risk 

The great majority of American 
companies frankly reported that they 
did not emphasize hull and builders’ 
risk insurance, a very large proportion 
of these forms of marine insurance 
being exported directly to the foreign 
market without appearing in any of 
the records on this side. American 
companies place approximately one-half 
of all their re-insurance with foreign 
underwriters, while the re-insurance 
placed by United States branch offices 
of foreign admitted companies with 
American companies is only about one- 
half of the re-insurance placed by Amer- 
ican companies with foreign admitted 
and non-admitted companies. Your 
committee is also convinced that for- 
eign interests are making a determined 
effort right now to undermine Amer- 
can marine insurance, such as it is, 
with a view to reducing it to still 
smaller proportions. 

“The reasons for foreign control on 
so extensive a scale were fully devel- 
oped during the committee’s hearings 
and were also indicated by many of 
the replies to the committee’s question- 


companies, in particular, are favored 
by the following factors: A world mar- 
ket of long development, a_ broader 
spread of business and broader re-insur- 
ance facilities, freedom to combine or 
to form communities of interest, per- 
mission to write numerous kinds of in- 
surance, ease with which American in- 
surance may be exported abroad, a 
much smaller tax burden, a smaller 
overhead charge and dependable sup- 
port of home merchants and vessel 
owners. Your committee regrets to re- 
port that there is an appalling absence 
of such favorable factors with respect 
to American underwriters. They lack 
a wide spread of business and adequate 
re-insurance facilities, are handicapped 
by restrictive state legislation which 
opposes combination for co-operative 
purposes and denies permission to 
transact numerous lines of insurance, 
are burdened with excessive taxation 
levied according to wrong principles, 
and, for various reasons, do not seem 
to enjoy the same whole-hearted sup- 
port of home merchants and vessel 
owners, or their brokers, as is so char- 
acteristic of the commercial interests 
of certain foreign countries. Your com- 
mittee also feels that the serious legis- 
lative burdens and restrictions con- 
fronting American companies are en 
tirelly unnecessary and are largely 
traceable to a short-sighted policy, con- 
tinued during many years and dictated 
by local desires which views marine 
insurance as a purely state matter 
rather than the national institution 
that it really is. 
Self-Help 

“Your committee has given much 
thought to available ways and means of 
bettering conditions, It has reached the 
conclusion that the subject must be ap- 
proached from at least three directions, 
and collective assistance along all these 
lines is necessary. The remedy lies 
partly in (1) self-help on the part of 
American companies through co-oper- 
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All of the leading companies have _ 
assets, surplus and reserves run- These the Fireman's Fund has 
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of a comprehensive insurance bureau 
for re-insurance purposes; (2) Federal 
assistance, and (3) state help through 
the removal of unnecessary and para- 
lyzing legislative restrictions. 

“As the investigation progressed it be- 
came increasingly apparent to the com- 
mittee that adequate re-insurance facili- 
ties were essential to a successful na- 
tional marine insurance institution, and 
that the absence of such facilities con- 
stituted one of the great handicaps to 
American underwriters. Accordingly, 
the committee suggested to all Amer- 
ican companies the desirability of creat- 
ing a re-insurance bureau or exchange, 
composed of Amerian companies and 
open to all who are willing to conform 
to reasonable requirements. Such a 
bureau is now in process of formation, 
and the committee is hopeful that a 
satisfactory arrangement will soon be 
successfully launched for both hull and 
cargo insurance, Numerous meetings 
have been held between the committee 
and underwriting interests, and _be- 
tween the representatives of the va- 
rious companies. In a project of such 
dimensions there are many problems 
that must be met and that require time 
for their solution, 

The Two Ways 

“At present the companies have 
ranged themselves into two groups, one 
freely expressing a desire to go ahead, 
and the other, composed mainly of com- 
panies whose business associations 
with foreign representatives have been 
of long standing, showing some hesi- 
tancy, probably because the proposed 
arrangement would involve some sac- 
rifice. This twofold grouping js quite 
natural and was expected, and the 
committee’s statement is not offered in 
a spirit of criticism. Your committee 
has not only urged both groups to com- 
plete the formation of their plans, but 
has counseled co-operation between all 
American companies, irrespective of 
their group affiliations, A comprehen- 
sive insurance bureau, the committee 
believes, will be a big step in the right 
direction. Representing a union of 
many companies, it will make pos- 
sible a united and intelligent action 
which will command the respect of for- 
eign interests. It will greatly enlarge 
the re-insurance facilities of the Ameri- 
can market. will widen the spread of 
risk, will have a steadying effect upon 
the whole business, and will draw into 
marine insurance much _ additional 
capital. 

“If American companies are willing to 
co-operate for the national good in the 
manner indicated, your committee be- 
lieves that the Federal Government 
should reciprocate by co-operating with 
the bureau. To this end the committee 
believes that the Federal Government 
should go out of the marine insurance 
business, and that all departments of 
the Government which now place in- 
surance with private interests, and, in 
one important instance, with private in- 
terests abroad, should give the same to 
the bureau if the rates are approxi- 
mately the same as those charged else- 
where. Only in this way can existing 
marine insurance capital be encouraged, 
and new capital attracted to the bust- 
ness. The United States Shipping 
Board’s large business should be utilized 
in the interest of a national marine in- 
surance institution, if this can be done 
without material loss to the board. Na- 
tional interests require much more than 
a mere solution of the Shipping Board’s 
temporary problems, {. e., the Shipping 
Board’s enormous equity in vessels 
should be utilized for the permanent 
welfare of marine insurance in this 
country. Your committee is happy to 
state that American companies have ex- 
pressed a willingness to take over the 
Shipping Board’s insurance on a cost 
basis, i. e., the members of the proposed 
bureau are neither to incur a loss nor 
to make a profit. This proposition, it 
should be said, is now being formulated 
in detail. Certain companies have sug- 
gested to the committee that such a 
cost basis proposition will be agreeable, 
since it will be a ‘distinct advantage to 
them to have a record of all Shipping 
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Board vessels and of their captains, 
engineers and mates, to enable them 
more intelligently to make rates on car- 
goes and on the hulls when taken over 
by private interests. It has also been 
suggested that the experience gained 
from the handling of the Government’s 
business will enable American under- 
writers to write insurance more intelli- 
gently than the foreign market and to 
create an American hull market capable 
of handling insurance on hulls flying 
the American flag, thus keeping the 
business in this country. As the Ship- 
ping Board sells its vessels, it is be- 
lieved that the proposed plan will assist 
in placing American companies in a po- 
sition to retain a large share of the 
values thus sold, with the result that 
the companies will greatly enlarge their 
volume and spread of business and thus 
relatively reduce their overhead ex- 
pense. 

“In addition to the foregoing, your 
committee believes that the Federal 
Government may be of further assist- 
ance in several respects, and desires to 
recommend the following: 

“1. That marine underwriters should 
be assured of the legalty of combina- 
tions and associations designed to facili- 
tate re-insurance or to extend under- 
writing activities to foreign countries. 
A surprisingly large number of under- 
writers expressed themselves to the 
committee as fearful of the legal conse 
quences that might attach to the crea- 
tion of such associations or combina- 
tions. To this end, it will be advisable, 
and even if unnecessary can do no 
harm, to free all such co-operative ef- 
forts from the possible operation of the 
Sherman and Clayton anti-trust acts. 

“2. That the Federal 1 per cent tax on 
marine insurance premiums be repealed, 
There should be no taxes on such insur- 
ance, except on net profits. 

“3. That legislation be enacted for the 
incorporation on a liberal basis of re- 
insurance companies in the District of 
Columbia. 

“4. That a liberal marine insurance 
law be enacted for the District of Co- 
lumbia, This recommendation was 
heartily supported before the committee 
by the Association of Marine Under 
writers of the United States, chiefly on 
the ground that it would serve as a 
model for duplication in the various 
states. 

“5. Your committee has also had its 
attention called by many underwriting 
interests to the peculiar status of ma- 
rine adjusters in this countrv as con 
trasted with their quasi-judicial position 
in other countries. Abundant evidence 
was offered to show that the existing 
system is productive of serious irreeu- 
larities. The committee feels that the 
question. of whether adjusters should 
have any business connection with 
either brokers or underwriters is worthy 
of further investigation. , 

Recommendations of Underwriters 

“While much can be accomplished 
along the lines sugemested above. there 
remain for consideration the legisla 
tive disabilities imposed by the sev- 
eral States. These are very serious 
and were bitterly opnosed by under- 
writers appearing before the commit- 
tee. Thev were a unit in recommend- 
ing (1) the removal bv the States nf 
restrictions on the kinds of insurance 
fother than life insurance) which mav 
be transacted by any one American 
company; (2) changing the svstem of 
taxing gross premiums to taxation on 
net profits:. (2) revision of the insur- 
ance laws of the several States. which 
are often conflicting and which ap- 


parently were drawn primarily with 
regard to the regulation of fire rather 
than marine insurance; (4) greater lib- 
erality with reference to American com- 
panies seeking to enter the foreign 
field, especially with reference to rec- 
ognition of foreign deposits in the finan- 
cial statements of the companies, and 
(5) removal of restrictions against per- 
mitting groups of companies to unite, 
under proper regulations, to form com- 
panies or associations for the purpose 
of assuming the re-insurance needed by 
the group, or to undertake operations 
in foreign countfries. Your committee 
is in hearty accord ith all these recom- 
mendations. But the difficulty is that 
the Federal Government has no jurisdic- 
tion over these matters. It may seem, 
therefore, that the Federal Government 
need not interest itself in this phase of 
the problem. 

“The committee, however, felt that it 
should approach the difficulty in the 
only way possible, viz., through direct 
appeal to the properly constituted au- 
thorities of the several States. Accord: 
ingly, the legislative disabilities referred 
to were summarized and embodied in a 
communication which ‘was submitted 
jointly by the committee and the United 
States Shipping Board, under date of 
December 19, 1919, to the governors and 
insurance commissioners of all the 
States. In this communication special 
attention was called to the essentially 
national and international character of 
marine insurance and the fact that ‘the 
immediate situation requires that the 
legislative policy of the several States 
should not run counter to the needs of 
the nation as a hole.’ Replies have 
been received from nearly all marine 
States, and the response was excellent. 
The recommendations were heartily in- 
dorsed, co-operation was promised, and 
in a number of cases a request was 
made for specific suggestions or a draft 
of the desired legislation. 

“In concluding its report, your com- 
mittee desires to state that its recom- 
mendations are based largely on the 
assumption that American companies 
will co-operate and seek to help them- 
selves through the creation of an insur- 
ance bureau. Should this assumption 
prove wrong, an entirely different situ- 
ation will, of course, present itself. 
Present conditions, as already stated, 
are impossible and cannot be allowed 
to continue. While the committee favors 
marine insurance conducted by private 
interests, it cannot be unmindful of 
present woefully unsatisfactory condi- 
tions. The national welfare must be 
the first consideration. Should the con- 
tingency arise that American companies 
will fail or refuse to co-operate on a 
comprehensive scale, then your commit- 
tee is decidedly of the opinion that the 
Government should remain in the ma- 
rine insurance business even to the ex- 
tent of greatly enlarging its operations. 
Your committee is certain that its posi- 
tion in this respect is understood by the 
companies because it has been empha- 
sized to them repeatedly and earnestly.” 

(Signed) 

FREDERICK R. LEHLBACH, 

Chairman, 

GEORGE W. EDMONDS, 

CART R. CHTINDBLOM, 

DAVID H. KINCHELOE, 

LADISLAS LAZARO. 
Sub-committee on Miscellaneous Busi- 

ness of the Committee on Merchant 

Marine and Fisheries. 

H. A. Binder has been appointed gen- 
eral agent of the Massachusetts Mutual 
Life at Sacramento. 
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Committee Working 
On Final Contract 


MUST BE FINISHED MARCH 15 





Contain Best Features of 
Plans Submitted by Four 
Underwriters 


Will 





Work is being hastened on the final 
draft of the contract forms to be used 
as the basis for the all American syndi- 
cate to insure the Government Shipping 
Board vessels, because they must be in 
the hands of the authorities in Wash- 
ington by the fifteenth of the month, 
When the proposed contract receives 
the endorsement of the ‘Congressional 
Committee on Merchant Marine and 
Fisheries, of which Representative Lehl- 
bach is chairman, the latter will intro- 
duce proper measures to protect Ameri- 
can marine insurance and meanwhile 
the companies represented at the re- 
cent Atlantic Mutual meeting will be 
permitted to complete the organization 
of their syndicate and place it on a 
working basis. 

At a meeting held last week of the 
committee of seven underwriters ap- 
pointed to supervise the formation of 
the syndicate, Benjamin Rush reported 
on his interview with Chairman Lehl- 
bach in Washington the day before. He 
said the Congressional committee was 
desirious of having the plans placed in 
contract form and that it could do noth- 
ing until this had been done. The un- 
derwriters’ committee then delegated 
Messrs. Samuel Bird, Sr., Samuel D. Mc- 
Comb, William H. McGee and E. C. 
Jameson to draw up tentative hull 
agreements, and give them to the com- 
mittee early this week. The final draft 
will be based upon the best features 
contained in the four individual pro- 
posals of the aforementioned underwrit- 
ers. 

While the “Rush-Parsons” group is 
going ahead with this work the com- 
panies included in the “Union Club” 
group are marking time. Although the 
latter have already prepared their con- 
tracts they are holding them back to 
make way for the Association of Marine 
Underwriters which includes so many 
more companies, as it would be imprac- 
tible and useless to attempt to divide 
the American companies into two dis- 
tinct syndicates. Several of the com- 
panies whose representatives were pres- 
ent at the Atlantic Mutual meeting are 
rather reluctant about endorsing the 
pooling arrangement and it is because 
of this indecision on their part that the 
plans have been delayed for several 
days. In case these cumpanies all fin- 
ally come to a favorable agreement it 
is almost certain the “Union Club” con- 
tracts will be discarded in tavor of 
those which will include the larger num- 
ber of American companies. 

It is said that once the hull pool is 
placed in operation, efforts will be made 
to get all the companies to subscribe 
also to some form of cargo agreement. 
Just now this is regarded as impossible 
due to the wide divergence of under- 


writing opinion. Therefore, the com- 
paratively small group of companies 
comprising the “Union Ciup~ group 


may place their cargo plan on a work- 
ing basis within a short time. 





With Importers and Exporters 

John F. Stief, formerly connected with 
the Rochester -Department of the Great- 
American Insurance Company, on March 
Ist, became special agent for the Im- 
porters & Exporters Insurance Com- 
pany, for both fire and automopile de- 
partments, covering the states of New 
Jersey, Pennsylvania, Maryland and 
District of Columbia. 





Herbert D. Jones, special agent of 

€ New York Underwriters’ Agency, 
Will be located in the Essex Building, 
Newark. 


DEATH OF WARD WILLIAMS 





One of New York’s Oldest Under- 
writers With Boston Since Or- 
ganization in 1874 





Ward Williams, vice-president and 
assistant secretary of the Boston In- 
surance Company, and for many years 
one of the foremost marine underwrit- 
ers in New York, died Wednesday, Feb- 
ruary 25, from an attack of heart dis- 
ease while at the Hotel Gralynn, 
Miami, Fla. Long a leading figure in 
marine insurance circles, Mr. Williams 
was especially skilled in the underwrit- 
ing of sailing vessels, and his views on 
that branch of the business were taken 
as authoritative. He was associated 
with the New York branch of the Bos- 
ton for more than forty years, or ever 
since its establishment in this state, 
and under his guidance the local busi- 
ness of the company grew steadily and 
favorably until it was on a par with 
any office on the street. Mr. Williams 
was in active charge of the underwrit- 
ing until near the end of last Decem- 
ber when he became ill and went to 
Miami to regain his health. There, 
after several weeks he developed car- 


diac asthma, which, together with 
heart trouble, led to his death. 
Mr. Williams was born at North 


Anson, Me., on March 14, 1853, so that 
he would have been sixty-seven years 
of age had he lived until the middle of 
this month. He moved to Boston at 
the age of thirteen, later graduated 
from English High School, and went 
with the Boston when it was organized 
in January, 1874, coming to New York 


soon afterwards. He never left the 
emplyoy of the company and was 
longer in its service than any other 


executive or employe. He was a mem- 
ber of the American Hull Underwriters’ 
Association and other marine organiza- 
tions, and always took an active part 
in such work. His home was in Brook- 
lyn, and he is survived by two sons 
and a daughter. 

John M,. Williams, 
has been an underwriter with the Bos- 
ton for several years and has charge 
of the local office temporarily until an- 
other head is en 


one of his sons, 


Robert Sekenieras Dead 

Robert Regensberger, head of the 
loss department of the Marine Office 
of America, died Tuesday, February 24, 
of pneumonia at the Swiney Sanitarium 
in Bayonne, N J. He had been ill and 
away from his desk for nearly two 
weeks, but was though to be recover- 
ing rapidly when he had a sudden re- 
lapse on Sunday, lebruary 22, and died 
two days later. Mr. Regensberger, who 
was forty-two years old, had been with 
the Marine Office of America for six 
years, and worked himself up from an 
auditor to the head of the loss depart- 
ment through his own diligent efforts 
and ambition to succeed His loss is 
felt keenly by Manager McComb, who 
characterized Mr. Regensberger as one 
of the most valued men he had ever 
had with him in the organization, Pre- 
vious to his connection with the Ma- 
rine Office of America, Mr. Regens- 
berger was not in the insurance busi- 
ness, but was associated with a mer- 
cantile house as an accountant and 
auditor, Although his home was in 
New York, he had been living in Bay- 
onne since last summer not far from 
the home of his close friend, Robert 
Jennings, head of the loss department 
of William H. McGee & Co. He was 
fond of sports and, with Mr. Jennings, 
was a member of the Newark Bay 
Yacht Club. 


Now a Limited Company 

Mr. Alb. Smeetsters, Paris, advises the 
press that in agreement with his two 
colleagues, A. V. Hansen and L. H. 
Bourguignon, the firm has been made 
into a Limited Company entitled Comp- 
toir d’Assurances Alb. Smeesters, with 
a capital of two million francs fully 
paid up. 
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82 BEAVER ST. 
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GENERAL AGENTS WANTED 





Surplus United States Statement... 


UNITED STATES ag eon Inc., 
of NEW YORK, N. 


Surplus ......+ss00 PPTTTTTTT TTT TTT TTT 


3 So. William St. 


Automobile 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


-$ 461,101 
Surplus Home Office Statement...... 11,727,022 


APPLETON & COX, Attorneys 


AN ATTRACTIVE PROPOSITION 


GENERAL AGENTS WANTED 


Insurance 


THE ROYAL EXCHANGE ASSUR- 
ANCE (Marine Dept.) OF 
LONDON, ENG. 
Surplus 
THE TOKIO MARINE AND 
INSURANCE CO. 

LTD., OF TOKIO, JAPAN 
(Marine Department) 
—— United States State- 


NEW YORK 




















SYNDICATE INSPECTIONS 


From Sections in Tentative Plan of 
American Companies Consid- 
ered at Union Club 

In the Union Club re-insurance plan, 
the following sections were devoted to 
the subject of inspections: 

Section 1. The board of managers 
shall arrange for all inspections neces- 
sary to carry on all the work of the 
association and may also arrange to 
make inspections or surveys for the 
members or others. Where any such 
work is done except for the whole As- 
sociation it shall be charged to the one 
ordering same. When such work is 
done for the hull or cargo department 
each member shall be liable for the 
same proportion of such expense as its 
participating share of such department 
under this agreement. 

Section 2. The board shall arrange 


maintenance inspections of vessels 
such inspections to show 


for 
insured by it, 


the condition of the hull, machinery, 
galley, crews’ quarters and all parts of 
the vessel. These reports to be made 


approximately quarterly, the vessels be- 
ing in a United States port, and cop- 
ies of these reports with recommenda- 
tions of the surveyor to be sent to the 
manager. The manager to take steps 
to have any necessary recommendations 
promptly complied with. 

Section 3. The board may arrange 
for loading inspections and inspections 
of piers, or wherever in its opinion any 
situation requires examination, and shall 
take such steps as is deemed advisable 
to improve certain conditions and ad- 
vise all members when it considers such 
action necessary. 

Section 4. The board may arrange 
for survey of damage, either hull or 
cargo. It shall arrange for all inspec- 
tions of damages to hulls insured by 
the association and follow up repairs. 
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CASUALTY AND SURETY NEWS 








Would Exclude Death 


Benefit from Policies 


CAUSE OF ACCIDENT CLAIMED 





Des Moines Attorney Says Contract 
Covering Loss of Time Only 
is Better 





Oscar B. Hartley, Des Moines attor- 
ney, told the members of the Health 
& Accident Underwriters Conference 
that the real remedy against the many 
border line accident claims lies in con- 
certed action on the part of the com- 
panies and associations by which “ac- 
cidental death benefits” shall be entire- 
ly eliminated from the policy contract. 
He showed some doubt as to whether 


the companies would regard this as 
practicable. 
Mr. Hartley then advised that the 


companies charge an adequate premium 
to meet the death coverage to which 
present day court decisions extended 
the meaning of the insurance clause. 
This, he said, would make a rate ap- 
proximately equal to life insurance and 
when that is done, accidental death 
benefits are ipso facto, set aside, for 
such a change is in effect equivalent 
to their elimination. 
Declared Practicable 

The speaker said that accident poli- 
cies could be successfully and satisfac- 
torily sold without the death benefit and 
that this is demonstrated by the ex- 
perience of a company with which he 
is connected as counsel. He says that 
the company has written a considerable 
portion of its business on such forms 
from the time it was organized. They 
protect against loss of time and they 
avoid the controversies out of which 
law suits are made. Mr. Hartley gave 
many illustrations of how the accident 
policy has been construed as covering 


a multitude of ailments and disabilities. 


for which it was not intended. Then 
he said: 

“These cases and many of the later 
decisions are indicative of the alarm- 
ing length to which courts are going 
in order to fasten liability on the in- 
surer. To my mind, they are a timely 
warning of the necessity of early and 
concerted action on the part of all ac- 
cident underwriters by which accident- 
al death cases can be held within the 
reasonable limits intended by the insur- 
ing clause. There is no gainsaying that 
too much litigation on any subject is 
extremely detrimental, if not entirely 
subversive, of that subject’s welfare 
and we all ought to meet on a com- 
mon ground in the conclusion that there 
are too many ‘accidental death’ cases 
finding their way into our courts. 

“Such a condition is not good for in- 
surance as a whole and the sooner 
something is done to correct this evil 
by the companiés and associations, 
themselves, the earlier the same sta- 
bility and permanency enjoyed by fire 
and life insurance will be realized. 

“There is a cause for so much liti- 
gation and courts are not to be severely 


Helping Brokers To 
Start in Surety Line 


SUGGESTIONS FOR BEGINNERS 


Ideas on Solicitation of Business 
Given to Aetna’s Class in 
Insurance 

Forty-one brokers and agents attend- 
ed the Aetna’s insurance Class at which 
W. M. Smith, manager of the fidelity 
and surety department, spoke on con- 
tract bonds. After describing the busi- 
ness generally, the method of writing it, 
coverage and rates, Mr. Smith offered 
these suggestions to brokers and agents 
who have not yet become thoroughly 
familiar with this line: 

“The broker or agent who is unfamil- 
lar with the surety business usually 
experience difficulty in handling a 
bonding proposition. This situation is 
generally the fault of the producer. If 
you want service, be sure that you sub- 
mit to the underwriter the application 
and financial statement completed in 
detail. Do not leave questions unan- 
swered. They may look unimportant to 
you, but if they were not important to 
the underwriter, the question would not 
be asked. 

“Be sure that the papers are properly 
signed and sworn to before a notary 
public or a commissioner of deeds. Be 
sure that a copy of the contract or the 
agreement which the bond covers is 
submitted with the papers. The bond 
guarantees the terms of this written 
agreement and unless the agreement is 
submitted the underwriter is not in a 
position to determine the merits of the 
business, as he does not know the con- 
ditions which the bond is to guarantee. 

“In addition to submitting the papers 
completed in every detail, also furnish 
the Company with such additional in- 
formation and data as you can secure, 
or have knowledge of concerning the 
applicant. Do not submit this informa- 
tion by word of mouth, prepare a mem- 
orandum, Half of the bonds which are 
declined, and the delays in securing a 
definite answer are caused by the fact 
that the agent or broker has not pre- 
sented his facts in proper shape. 

Good Business Killed 

“If the business is good, too much in- 
formation and data concerning the ap- 
plicant will not kill the business. Too 
little information and data frequently 


criticized and blamed if they adopt a 
course that will bring about a change 
by which insurance companies and as- 
sociations will be forced to act on a 
matter that the trend of their decisions 
has clearly and unmistakenly pointed 
out as demanding the right kind of at- 
tention. 

“One of the primary causes for so 
much legal strife over ‘accidental 
deaths’ is the too large accidental death 
benefits. We prominently display these 
large and tempting amounts—we create 
the desire for them that is intended, 
and who is to blame when that desire 
is brought nearer a realization on the 
questionable death of the insured?” 


SURETY 
BONDS 





“OUR BONDS GUARANTEE INTEGRITY” 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


CASUALTY 
INSURANCE 








kills the business whether it is good 
or bad. 

“Use business judgment in soliciting 
an application and do not waste your 
time unless you personally feel that the 
business is desirable. Realize that the 
issuance of a contract bond is not in- 
surance but is predicated upon the abil- 
ity, financial standing, experience and 
credit of the individual contractor. 
When you receive assurances from any 
of your clients that they will let you 
handle their next bond, or when you 
secure this promise from one of your 
prospective clients, furnish as much in- 
formation as you can to the department, 
and we will institute as much of an in- 
vestigation as we can and will thereby 
be in a better position to give a prompt 
and satisfactory answer when an appli- 
cation is received from the client in 
question. 

“The first bond for any contractor is 
the most difficult because of our lack 
of information. When we have ap- 
proved and executed the first bond, we 
have an information file which enables 
us to give prompt and satisfactory ser- 
vice on future applications. The bank 
in considering their depositor’s first ap- 
plication for a loan necessarily has to 
make a thorough investigation. When 
this investigation has been made and 
the loan approved, the bank is then in 
a position to handle further credits 
without the same detail and delay. 

“This situation is true in connection 
with the bonding business. The agent 
or broker will experience far less diffi- 
culty in procuring bonds for his clients 
if he will use good business judgment 
in soliciting and offering his applica- 
tions and will, in each instance, pre- 
sent to the underwriter the necessary 
application and financial statement com- 


pleted in detail, supplemented by such. 


additional information as he may pos- 
sess, together with a copy of the con- 
tract or written agreement which the 
bond is to cover.” 





What Policyholders Will Get 

Policyholders of the Empire State 
Surety, now out of business, will re- 
ceive about 45 per cent on their claims, 
while general creditors will get about 
15 per cent. An announcement to this 
effect was made by the luiquidation 
branch of the New York Insurance 
Department, 


How a Knock Has 
A Boost in Ohio 


COMPENSATION LOSS MADE UP 





In Spite of State Monopoly Agents 
Recovered Lost Ground; 
Lesson for Others 


What casualty men had to do in Ohio 
to maintain volume may well furnish 
agents everywhere with a formula te 
work to. ‘There’s sure success in it. 
If Ohio hadn’t passed a law preventing 
private companies from writing com- 
pensation business in that state cas- 
ualty men would never have realized 
what can be accomplished in public 
liability lines. 

By one stroke a profitable source otf 
income for Ohio agents was cut off, but 
Ohio agents made it up in other lines, 
The same thing may happen elsewhere, 
but it is not necessary for the agents 
in other states to wait to be kicked up 
the ladder of success in other insurance 
lines; the opportunities are with them 
just the same, whether or not their com- 
pensation business is taken from them. 
The ‘Travelers, Hartford, makes . the 
Ohio situation the subject of a mighty 
good sermon on cultivation of public 
liaility lines and what follows is taken 
from it: 

Public liability is’ not one of the 
“minor lines,’ but it certainly is one of 
the neglected lines in some regions. Yet 
the agent who neglects it is making a 
grave error. Not. only is he missing an 
important source of premium income; 
but, even more important, he may, 
through this neglect, lose the confidence 
of some of his present policyholders 
who are relying on him to give them 
full protection. 

One of the reasons why certain imsur- 
ance brokers and agents are conspicu- 
ously successful is that they exercise 
thoroughness in providing complete pro- 
tection. 

Not infrequently a manufacturer 
places his insurance in a broker or 
agent’s hands with the request that he 
receive full protection. If this request 
is not made, the agent or broker, if he 
is progressive, will urge full coverage; 
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PHILADELPHIA 








The Fidelity and Casualty Company of New York | 


92 LIBERTY STREET, NEW YORK, N. Y. 


Metropolitan Office—92 William St. 
‘ ANNUAL STATEMENT; DECEMBER 21, 1919 
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Liabilities 
Capital 


Surplus over all liabilities............ 
Losses paid to December 31, 1919.... 
CASUALTY INSURANCE AND SURETY BONDS 
Accident, Health, 
Burglary, Robbery, 


Fidelity, Surety, 
and 
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will insure him, if he can, against every 
possible risk. 
Protection for Agent 

What is the situation of the agent or 
broker who solicits a factory-owner for 
compensation, steam boiler, and auto- 
mobile insurance, but neglects to accent 
the importance of public liability insur- 
ance? For example, a contractor may 
be building an addition to the factory; 
through carlessness a brick falls from 
the fourth floor and strikes a man who 
was entering the premises seeking 
work. A heavy suit is promptly filed 
against the factory owner. He looks 
over his insurance policies, confident 
that he is protected, and receives a dis- 
agreeable shock. Possibly the next time 
that particular agent or broker goes to 
discuss renewals, his former client is 
“to busy” to see him. 

The public liability field is very broad 
and, as yet, hardly touched. Both rural 
and urban communities offer promising 
prospects. For example, all over this 
country high-class apartments are 
springing up. This fall many have been 
built; next spring will see a greater 
boom than ever in the building trade 
to give the supply of rents a chance 
to catch up to the demand. 

Tenants wiake Claims 

These apartments furnish a good 
clean liability business that the com- 
pany likes to get on its books. And the 
landlords can be easily made to appre- 
ciate the value of insurance. Tenants 
today, irritated over what appear to be 
exorbitant rents, are on the lookout for 
an excuse to get back at their land- 
lords, Any little accident, which under 
ordinary circumstances would pass un- 
noticed, may now easily form the basis 
for a damage suit. 

Most of these places are equipped 
with elevators, and with verdicts for in- 
juries received in elevator accidents 
ranging as high as $80,000, neglect to 
look after this important detail might 
easily mean financial ruin. 

Liability insurance should be includ- 
ed in the overhead expenses of every 
office building. With tens of thousands 
of people constantly passing by and 
thousatids constantly entering or leav- 
ing, heavy damage suits are more than 
a possibility. The St. Louis Audit Bu- 
reau is now being sued for heavy dam- 
ages by the widow of a man who was 
killed by an inkwell that fell out of one 
of the office windows. Just recently a 
woman was killed in Muncie, Ind., when 
a heavy stone cornice on the top of an 
office building was pushed over by the 
wind and crashed down on her auto. 

Every manufacturing concern should 
protect itself from suits arising from in- 
juries to the public. The Chocolate Pro- 
ducts Company, of Baltimore, was sued 
for $10,000 by a girl who asserted that 
she was “horribly injured” when she 
slipped on some liquid substance on the 
premises of the company, while seeking 
work, 

Movie theater managements should 
also be good prospects. Thousands of 
people use these theaters daily. While 
there they are the guests of the pre- 
prietor, and he is responsible for their 
safety. Large private residences and 
farms also provide a profitable field 
for solicitation. There are attractive 
orms for the farmer or property owner 
More accidents happen in the home 
than in any other place. The basic prin- 
ciple of insurance is the distribution 
of losses over a large number of people 


80 that it will cost each only a small 
sum. 





Strong on Remittances 

Superintendent J. D. Puryear and 
General Agent I. M. Deaver excelled 
all other producers in net remittance 
for 1919 to the Interstate Life & Acci- 
dent, Chattanooga. Mr. Puryear is of 
Nashville and Mr. Deaver of Knoxville. 
Writing new business is important; 
making steady increases in collectible 
debit is essential to success, but after 
all, it is net cash remittance that de- 
termines an agent’s value as a part of 
the field organization. 
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Commercial Travelers Report 

The Commercial Travelers Mutual 
Accident Association, Utica, makes a 
statement showing receipts in 1919 
$936,589, claims paid $564,088, total dis- 
bursements $824,293, assets $1,209,415, 
liabilities $652,679. The association now 
has in force 115,106 certificates. 


Interstate Makes Gains 
The Interstate Life & Accident, Chat- 
tanooga, reports premium income in 
1919 $596,445. The company made the 
following gains over 1918: Premium in- 
come, $169,117; admitted assets, $77,- 
163; policyholders reserves, $36,160; 

surplus to policyholders, $46.226, 


Thirteenth Was Luck 

M. F. Flenniken, Knoxville, Tenn., is 
a genuine hustler for the Aetna com- 
panies. Here are a few lines taken from 
a recent letter of his from the Home 
Office: “Today has been a ‘lucky 
thirteenth’ for me. In my official ca- 
pacity as resident assistant secretary, 
I signed bonds aggregating $650,000, on 
which the premiums are more than $2,- 
500, in the writing of which business 
I assisted our Maryville agents, Mesrs, 
Maxey & Wilson. In my personal ca- 
pacity as a ‘producer of the goods,’ I 
wrote an open form Parcel Post policy 
at a premium of $1,600, and as a ‘side 
line,’ I placed an automobile policy, 
premium $400, and, to fill in my spare 
time, wrote $85 in accident and health, 
$42.10 in general liability, $59 in bank 
burglary and a small automobile prem- 
ium of $40. Perhaps I can Avtna-ize a 
few more before night.” 

Accident Committee Changed 

The General Accident and the United 
States Casualty were elected members 
of the governing committee of the Bur- 
eau of Personal Accident & Health Un- 
derwriters, succeeding the National Cas- 
ualty and the Globe Indemnity, Richard 
H. Thompson, vice-president of the 
Maryland Assurance, was elected chair- 
man of the governing committee, suc- 
ceeding D. G. Luckett. 








T. J. FALVEY, President 


ASSETS 


Unpaid Premiums 


pany a 


Book Surplus of — - 


United States Liberty Loan Bonds... . . $1,362,500.00 
Federal Land Bank Farm Loan Bonds 
U. S. Government Certificates of In- 

NE Lott os cit as ed ce 


Railroad and Other Bonds............ 
Bank and Other Stocks. ........ 


Subsequent to October 1, 1919 
Cash in Office and Banks. ....... 
Accrued Interest and Rents...... 
I. 5k oe basa nr bowie ws 


iia 46,187.80 


ADMITTED ASSETS.......... 


by Insurance Departments. 


Incorporated Under the Laws of the Commonwealth of Massachusetts 


CHARLES W. FLETCHER, Comptroller 


Condensed Financial Statement 


OF THE 


Massachusetis Bonding & Insurance Co. 


HOME OFFICE, BOSTON, MASSACHUSETTS 


1919 


December 31, 


Paid up Cash Capital - - - - 


35,350.00 Claim Reserve...... 
220,000.00 
1,513,070.00 
757,880.00 
125,577.00 


335,304.40 Surplus over Capital 


and all Liabilities... ... 
Capital Stock ...... 


931,567.88 
550, 158.53 


61,324.25 


$6,238,919.86 WO eri wikdn bee es 


In addition to the Assets shown above, the Company has other Assets of $143,439.69; 
consisting principally of uncollected premiums and accounts receivable which it 
considers good, but which under the statutes of the several States cannot be admitted 
These Assets added to those shown above gives the Com- 


5 AND A 


Surplus {0 Policyholders as shown by the Books and Records of the Company of 





FIDELITY AND SURETY BONDS 
General Liability, Automobile, Accident, Health, Plate Glass, Burglary aud Theft 


INSURANCE 


AABILITIES 
Premium Reserve............... 
Reserve for Commissions.............. 
Reserve for Taxes, due in 1920......... 
Reserve for Other Liabilities. .......... 


Total Liabilities, except Capital. ...... $4,106,006.11 


Surplus to Policyholders.............. $2,132,913.75 


JOHN T. BURNETT, Secretary 


$1,500,000.00 


wesve $2,202,001.00 
1,412,982.74 
240,356.21 
124,110.84 


75,778.69 


$632,913.75 
1,500,000.00 


$6,238,919.86 


$776,353.44 
$2,276,353.44 














NEW YORK OFFICE, William H. Conroy, Vice-President - 
LONG ISLAND DEPARTMENT, E. T. Warner, Resident Manager - 
NEWARK, N. J., John Giblon, General Agent - - - - . . 


16 Liberty Street 
- 44 Court St., Brooklyn 
- 703 Firemen’s Building 
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INVITED TO RICHMOND 


Presidents and Managers of Com- 
panies May Attenag National 
Association ‘Meeting 


Fred J. Cox, preside nt of the Na- 
tional Association of Insurance Agents, 
has written to presidents and general 
managers of casualty companies, invil- 
ing them to attend the mid-year meet 
ing of the National Association of In 
surance Agents to be held in Richmond 
on March 18. The National Associa- 
tion wants the advice of these execu- 
tives in various plans which are under 
foot to help agents meet competition. 
The executives will be asked to express 
their views, with the object of an ulti- 
mate common action which may grow 
out of the general expression of ideas. 

Security Mutuai’s Status 

The Security Mutual Casualty, Chi- 
cago, which is planning to do a general 
business, has been in operation since 
1913. It writes only workmen’s com- 
pensation and liability business and 
was originally organized by Swift & 
Co. for the purpose of writing liability 
insurance for meat packing concerns 
and similar enterprises. The company 
is reported to be making money. In 
1918 it was said to have made an under- 
writing profit of $712,104. It did not, 
however, pay a dividend to policyhold- 
ers, but applied the entire amount to 
reserve funds. The rate of dividends 
paid to policyholders in 1914 and 1915 
was 40 per cent; 1916, 35 per cent; 
1917, 40 per cent. At the close of 1918 
it made a statement showing assets of 
$3,234,199 and surplus over all liabili- 
ties, $1,301,976. 


Western Indemnity’s Status 

A report was current that the West- 
ern Indemnity Company, Dallas, had 
come under control of the Employers 
Indemnity Corporation of Kansas City. 
President L. T. ‘Carpenter, of the West- 
ern Indemnity, says that perhaps the 
basis for this statement is that Presi- 
dent Trimble of the Employers Indem- 
nity and Vice President Newman of that 
corporation were elected to the board 
of the Western Indemnity. That, he 
says, is the extent or the relationship 
between the two companies. Mr. Trim- 
ble and Mr. Newman are interested as 
stock holders. 





Printers Mutual Reports 

The New York Printers & Bookbind- 
ers Mutual Insurance Company reports 
at the close of 1919 admitted assets 
$100,652. Liabilities are: Workmen’s 
compensation loss reserves $20,137, un- 
earned premium reserves $22,645, total 
liabilities $46,416. The special conting- 
ent surplus was $16,865, divisible sur- 
plus $37,371, total surplus, $54,236. The 
total dividends declared by the company 
since organization are as follows: On 
policies expiring January 1 to Decem- 
ber 31, 1916, 10 per cent, 1917 policies 
12 per cent, 1918 policies, 20 per cent. 
In 1919, the premium writings were 

73,913. 





Bull Dog Auto’s Year 

The Bull Dog Automobile Fire Insur- 
ance Association, Washington, IIl., 
makes a statement for 1919 showing 
gross premium deposits $133,407, inter- 
est on deposits $750, membership fees 
$164,923, per capita dues $18,523, ad- 
vanced by attorney in fact $70,000, mak- 
ing total income of $424,880. The net 








amount paid policyholders was $159,704. 
The expenses of adjustment and settle- 
ment were practically 10 per cent. 
Agents commissions were $115,334. The 
attorney in fact received $49,589 and 
another item, designated as ‘‘dues” of 
$4,335. The total disbursements were 

353,471. Admitted assets are given as 
$205,024 and the liabilities are listed as 
follows: Net amount of unpaid losses 
and claims $33,085, advanced by attor- 
ney in fact, $70,000, per capita dues due 
attorney in fact $14,188, total liabilities 
$134,985, surplus over all liabilities $87,- 
751. The association writes fire, col- 
lision and theft. 





Halt in Wage Advance 

Compensation underwriters who fol- 
low the trend of wage scales note that 
according to the New York State In- 
dustrial Commission the average week- 
ly earnings of over 600,000 factory work- 
ers was $26.52 in January. This is an 
increase of 20 cants or less than 1 per 
cent over the December average, as 
compared with gains of 3 per cent in 
December and 4 per cent in November. 
This would indicate a slowing down in 
the advance which has been going on 
for so long. 

Reciprocal Credit’s Year 

The R. C. Chipley Underwriting Com- 
pany, St. Louis, attorney-in-fact for The 
Reciprocal Credit Indemnity Exchange, 
makes a statement of its condition 
January 31, 1920, as follows: Admitted 
assets $66,585, liability reserve $12,547, 
total liabilities $12,547, net cash sur- 
plus $54,088, Net premiums written 
$49,800, total income $85,821. No claims 
have yet been paid and the expenses 
of administration are put at $15,000. 
Unused premium deposits returned to 
subscribers amount to $4,800 and the 
total disbursements $20,632. ; 

“No Grievances 

Chairman W. R. Sanders of the 
crievance committee of the Health and 
Accident Underwriters’ Conference was 
again able to report a clean bill of 
health at the semi-annual meeting. In 
this connection he said: “To be sure, 
we have answered some inquiries from 
non-Conference companies as to our 
opinion in case of ‘pilfering,’ to which 
we have replied giving our views from 
an individual standpoint, which, how- 
ever, appeared to be sufficient. The 
utmost harmony exists among all com- 
pany members.” 








“Service, Security and Satisfaction” 


AUTOMOBILE INSURANCE 


Fireman’s Fund Insurance Company of Cal. 
Assets over Eighteen Million Dollars 





“VE MO|OR /\GENCY 


G. A. Goetschius, President Leslie W. Winslow, Vice-Pres. 
1 Liberty Street New York Phone—John 3291 
General Agents 


Metropolitan District, Suburban and State of 


New Jersey 
ONE OF THE LEADERS IN AUTOMOBILE INSURANCE 


Writing Business 
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ments continue to be made. Probably 
in no line of insurance is the present 


Insurance Dollar tine of instranee res 
Zrowtn and developmen sO great as in 


To Be Worth More eg and health lines. 


*. Hamilton declared that the causes 
sia of this growth are the increasing need 
TALK BY ISAAC M. HAMILTON of such protection and the increased 
—_—_— coverage and improved service given. 
Health and Accident Line More Ap- ‘Then he added: 

preciated and Better Under- “It should be noted that during the 
stood Than Ever past decade especially, the serivce ren- 
dered by accident and health compan- 
ies to their policyholders and_ benefic- 
iaries has increased materially, coupled 
with a decrease in cost considering the 
coverage granted. These factors will 
do even more in the future than in the 
past to popularize our line. Undoubted- 
ly the high cost of living has neen a 

large factor in the increased sales. 

Value of Insurance Dollar 

Scmetimes we hear opinions that in- 
surance to-day is worth only half as 
much as a few years ago. Sometimes 
insurance men express this opinion. | 
think such a viewpoint is wrong and 
harmful. Insurance companies are pay- 
ing their claims in exactly the same dol- 
lar as before the increase in _ living 
costs. The dollar has not decreased in 





Isaac Miller Hamilton, president of 
the Health & Accident Underwriters 
Conference, made some timely sugges- 
tions as to the trend of accident and 
health underwriting at the midwinter 
meeting in Des Moines. In the course 
of his address, Mr. Hamilton said that 
it probably will be conceded that never 
before has insurance of all kinds been 
so fully understood and appreciated by 
financiers and the people generally; so 
eagerly and so uniformly admitted to be 
a necessity for the prduent and as free- 
ly purchased as at present. 

Insurance of practically all kinds has 
been reduced to an almost exact, but 
progressive, science in which improve- 





value, but the cost of commodities has. 





| J. L, MAUTNER 


J. L. MAUTNER AGENCY 


Insurance benefits purchased now will 
later on be relatively more valuable and 
powerful in purchasing commodities. 
To urge an applicant to purchase 
more insurance because of his need for 
increased protection is proper, but to 
urge him to purchase it on the ground 
that a dollar to-day is worth but half 


A. J. HESS 








Complete Automobile Coverage 
| All Casualty Lines 


what it was a few years ago, is, in my 
cpinion, a mistake and incorrect. Such 
arguments might induce the belief that 
the companies are giving only half of 
what they used to. 

Without hesitation I predict continu- 
ingly increasing opportunities for our 
companies and the service they render 
render increasing service to.a growing 





and more appreciative clientele. They 








45 John St. 
| NEW YORK 
| Phone John 1570-3972 








have won their right to live. In fact, 
I doubt if modern society will be will 
ing to do without them. Expenses have 


127 Wheaton PI. 


RUTHERFORD, N. J. 
Phone Rutherford 1345 


been reduced where possible and freak 
or misleading coverages avoided. Con- 
stantly increasing care is exercised in 
the selection and management of agents. 
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CASUALTY AND SURETY POINTERS W. E. SMALL, President PETER EPES, Agency Manager E. P. AMERINE, Sec'y | 
G ia C Ity C 
W. D. Johnson is said How a general agency g y Pp y 
$1,000 a Month to have the largest Helping can boost for a local agent 
on Spare spare-time agency of Local is told by the Fidelity & 66 99 
Time the General Accident. Agents Deposit: IXIE AUTO POLICY 
His premium collection “One of our large general 
is nearly $1,000 a month. He says of agencies has adopted the practice 
his work: ; through the medium of personal letters, The Last Word In Motor Insurance 
“My motto is ‘A Square Deal for of advising banks, contractors, lawyers : 
One and an No nwvees Ss seo great and other prospective clients in a par- Surplus and Reserves to Policyholders Over Two Million Dollars 
to render to my policyholders. By ticular sub-agency town, as to who the 
proving to the public at large that I F. & D. representative is in that town HOME OFFICE: MACON, GEORGIA 
live up to my motto, I have the full and to point out to such prospective —= 
confidence of every man in this vicin- clients the service which said agent 1s 
ity, rich and poor alie. I hold my _ jn a position to render. The names for 
— pnd —— before the os a mailing list of such character are . 
throug: e local newspaper and Clir- easily available and it is inexpensive MET 
>a og ae bag we 4 — publicity with large possibilities. The The ROP OLITAN CASUALT y 
claims, to whom they are paid anc @ plan might well be adopted by all our | 
—— —_ sien - , general agents and branch offices. INSURANCE CO. OF NEW YORK 
“There is no trouble on claims, for ‘It is surprising how often we hear HOME OFFICE 
everyone in this vicinity knows that he some banker or contractor or other , «1 CEDAR GTREST 
eee hoagie hogy fro — person in constant need of fidelity or CHARTERED 1674 
recelve exactly what he Is entitled to— surety bonds, say, ‘I did not know that e 
no more and no less. ; John Smith represented your company Plate Glass, Burglary, Accident and Health Insurance 
I believe in the careful selection of jn our town. I will be glad to give him 
—_. « tae I refuse to ac- some business.’ This unfortunately is EUGENE H. WINSLOW, President 
cep on even in a case que in some cases to lack of aggres- Robert A. Drysdale, Vice-Pres. S$. Wm. Burton, Sec. Al 6. B 
where the prospect is willing to pay  gjveness on the part of our local rep- ” ee ee 
an annual premium in advance. It is pegentative. In other cases, the press RELIABLE AND ENERGETIC AGENTS WANTED 
better to lose a single commission than of other interests, precludes the repre- ae - 
to injure the agency as a whole and  gentative from giving the surety busi- . 
so reduce my earning capacity. Busi- ness the publicity and the close atten- 
ness that ‘stics’ is the only ind that tion it deserves. A letter of the above - 
a. pa pa " my — character enlists the attention and in- THE SIGN OF GOOD CASUALTY INSURANCE 
, ‘ accrue DY ROL Writ- t of th ipient and, coming from 
ing a prospect if you think he will drop pendygrsicc saga haw: ngs howe ae Cowen F. J. WALTERS 


his policy in a few months. Such a 
man represents a class who will beat 
the corporation when there is an op- 
portunity. This kind of business, as a 
rule, starts an agency on the down 
grade because one policyholder who 
lapses will tell his friends, with the 
result that others will soon be drop- 
ping their policies—without any real 
cause, 
* * * 


Casualty men can profit 

Some Habits by the experience of life 

Worth While insurance solicitors just 

as life men can often 

learn from their casualty brothers. “The 

Organizer”, official organ of the Mutual 

Life, Chicago Agency, has this to say 
on acquiring habits of: 

Remembering names as well as faces. 
To be able to call a man by name 
makes a good impression on him and 
helps to secure his confidence. 

Doing promptly the task that should 
have immediate attention, particularly 
if it be an unpleasant one. 

Adopting a pregram for each day’s 
work, which you have carefully thought 
out before-hand and to which you ad- 
here as rigidly as possible. 

Forgetting failures as soon as they 
have occurred. When you lose a case 
(and who doesn’t) go after the next one 
immediately. 

Regularity in eating and sleeping, in 
recreation and in your business. Nat- 
ural laws operate with regularity and 
precision, so should men. 

Taking rebuffs cheerfully. The man 
who is ill-tempered and discourteous is 
usually non-plussed by gentlemanly 
self-control, and may feel that he has 
Placed himself under obligation to you 
to such an extent that he will make 
amends if you give him another chance. 

Saving your time. Some men live 
more in thirty years than others do 
in ninety, and just because they are 
always saving their time by using it 
intelligently and with the greatest ef- 
fectiveness. You can get most out of 
life in this way, because you put most 
into it, 

Succeeding in whatever you under- 
take. We are convinced that success 
is largely a matter of habit. That is 
why the agent who succeeds once suc- 
ceeds again and again. “Nothing suc- 
ceeds like success.” 





Joseph A. Carluccio has been ap- 


Pointed agent of the Alliance at 
Hoboken. 


an outside leaves an impres- 


sion.” 


source, 


LOCAL TRAVELERS CLUB 
Meets at Chemist Club; Hears 
Talks By Departmental 
Heads; 300 Members 





The Travelers Club of New York, 
which has 300 members, and which is 
three years old, has elected these offi- 
cers for 1920-21: 

President: Francis G. Conklin. 

Vice-president: J. Austin Lyons. 

Recording secretary: Charles TB. Lud- 
low. 

Treasurer: Walter J. Mitchell. 

Financial secretary: G. J. Gomph 

The club has monthly meetings at the 
Chemist Club on Fifty-first Street. 
These meetings are enthusiastically at- 
tended by the men and tend to estab- 
lish a close personal relationship be- 
tween the members. Interesting fea- 
tures are talks from various heads of 
departments. 





SAFETY DRIVE IN NEW YORK 
National Council Appoints Local 
Secretary and Has Extensive 
Plans for Campaign 





A drive for reduction of industrial 
and public accidents in the metropolitan 
district of New York has been started 
with the appointment of R. S. Jarnagin, 
regional supervisor of safety for east- 
ern railroads, as secretary of the New 
York Local Council of the National 
Safety Council and the Safety Institute 
of America. Headquarters of the New 
York local will be in the Arsenal Build- 
ing, Central Park. All the exhibits, the 
library and other facilities of the insti- 
tute will be placed at the disposal of 
the Local Council. The National Safety 
Council will send one of its field secre- 
taries to New York to co-operate in the 
reorganization of the present local coun- 
cil along the lines of the local councils 
in St. Louis, Pittsburgh and Cleveland. 

In view of the importance of the met- 
ropolitan district as an industrial cen- 
ter, this promised to be one of the most 
important councils yet organized. The 
New York local council will organize 
and conduct schools for safety super- 
visors and foremen, workmen’s mass 
meetings, and conferences for industrial 
executives. 

The promotion of public safety, school 


CHICAGO 
F. W. LAWSON 


General Manager 


Liability, Accident 
Burglary,Boiler and 
Credit Insurance 








Established 1AA% 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


Resident Manager 
55 JOHN STREET 
New York 


Elmer A. Lord &Co. 


145 Milk St., Boston 
Resident Managers 
New England 











Telephone, John 5880 


174% commission on all business placed with Motor Car Mutual 
Casualty Company and 20% on all business placed with 
the Motor Car Mutual Fire Insurance Company. 
MOTOR CAR MUTUAL FIRE INSURANCE COMPANY 
MOTOR CAR MUTUAL CASUALTY COMPANY 


20 NASSAU STREET, NEW YORK CITY 


We are open for agencies in New York and Pennsylvania 


No direct business written 











¥ The Employers’ Liability 5 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 











safety and educational safety will be a 
distinct service of the Safety Institute 
and will be carried on in the metro- 
politan district under the direction of 
the institute, the National Safety Coun- 
cil co-operating. The Safety Institute 
will soon be moved to the Arsenal Build- 
ing in Central Park. This building is 
being remodeled to provide accommoda- 
tions for the various schools of the 
council, 





Service Contracts 
of of 

Quality Superiority 
to to 


Policy Holders Representatives 
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THE NATIONAL 
of DETROIT 


Eastern Dept. Pacific Bldg. 
49 Maiden Lane San Francisco 
New York Western Dept. 
Northwestern Dept. 
Palace Bldg. 











The consolidation of the Fraternal 
Benefit League with the American In- 
surance Union is announced. 
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70th Annual Statement 


Etna Life Insurance Company 


and Affiliated Companies 





Etna Casualty & Surety Co. Automobile Insurance Co. 


of Hartford, Connecticut 
MORGAN G. BULKELEY, President 





ETNA LIFE INSURANCE COMPANY 
Capital Stock $5,000,000.00 


Life, Group; Accident & Health, Group; Liability and Workmen’s Compensation Insurance 
JANUARY 1, 1920 


ASSETS LIABILITIES 

PEON PUNO DUNGIEINS, 6.5 ei escent eeess ee cats $1,176,000.00 Reserve on Life, Endowment and Term Policies.............. $114,592,915.00 
Real Estate Acquired by Foreclosure.............. pee 15,024.46 Rese ves not EP nt ne ee ee ee 2,970,437.33 
rhe a re ee 7,768,435.95 Premiums Paid in advance and other Liabilities.............. 1,771,117.19 
a ena Sib oes aR bo SRR KT . 67,935,420.35 Unearned interest on Policy Loans.....................0005: 300,792.22 
Mortgages secured by Real Estate.................0.000 eee 61,731,650.11 II Slo ake Se ening canis pub stones 1,591,199.54 
ee eee ee eee ; 971,439.00 Reserve for special class of Policies and Dividends to policy- 
Loans secured by Policies of this Company.................. 11,926,619.09 holders payable in 1920... . 0.0.0... e cece eee eee e ees 3,980,276.48 
Interest due and accrued December 31, 1919................. 2,828,226.83 Losses and Claims awaiting proof and not yet due. ; 1,482,870.42 
Due from Re-insurance Companies and others. .............. 9,974.18 Unearned Premiums on Accident, Health and L iability ‘Insur- 
Premiums in course of collection and deferred premiumms. . 5,551,704.61 aoe ee aici a ford sd. 5g Wooo lor MRSS la RIAA Ga RT ae 6,304,465.34 
Amortized value of Bonds and Market Value of Stocks over PRQRORVG TON DAGIEy CAMEOS, onc. ss cincies keweeesesscwensee 12,648,365.61 

Book Value, less Assets not admitted................... 3, 183,187.88 PS Or IO, oe ssc de dwn cian twee can bwms.ewers 17,455,272.61 

EEN Cee OTT ES ee eee Eee ne eee $163,097,712.46 IS aot eich Greil baad Chas Poel aaa eid "$163, 097,712 N6 
Increase in Premium Income.................. $6,158,060.45 New Life Insurance Issued in 1919............. $413,226,247.22 
i i 13,309,612.07 Life Insurance Paid for in 1919................ 377,815,347.22 
Increase in Life Insurance in Force............ 219,504,842.32 Life Insurance in Force Jan. 1, 1920............ 892,676,309.86 
Payments to Policyholders during 1919......... 24,214,809.32 Paid Policyholders since organization in 1850.. 366,126,068.44 
Payments for Taxes during 1919............... 1,660,656.99 


Total Income in 1919, Etna Life Insurance Company and Affiliated Companies 


$71,928,842.51 





13th Annual Statement 7th Annual Statement 
. 
Etna Casualty & Surety Co. Automobile Insurance Co. 
OF HARTFORD, CONN. OF HARTFORD, CONN. 
Capital Stock $2,000,000.00 Capital Stock $2,000,000.00 
January 1, 1920 January 1, 1920 
ASSETS LIABILITIES ASSETS LIABILITIES 

Cash on hand and in banks $2,087,158.24 | Premium reserve...... . $4,322,865.94 Cash on hand and in banks. $2,464,868.22 | Premium Reserve. pai $4,235,798.84 

Stocks and bonds. . . 8,034,200.00 | Losses in process of sities nt 3,215.335.79 Stocks and Bonds. . 5,386.609.44 | Losses in process “of Adjust- 

Mortgages secured 7 ‘Real C Mortgage 4 secure od ‘by Real 8 Se 2,004,050.98 
rere 1,647,975.00 commission reso op! in pre mi- 325.585.01 in Te ee 443,000.00 | ‘Taxes falling due in 1920...... 324,912.54 

Loans on collateral... .. 555,815.05 eee ae ees + FED, TSU. Loans on collateral........... 620,175.00 | Funesheld undet Re-insurance 

Interest due and accrued Taxes falling due in 1920...... 428,193.10 Interest due nd Accrued eee 246,076.38 

Pre mics in course of cole 196732,11 | All other liabilities........... 235,933.23 oman. atin aac aceaaaiaent aa voted 

y : Kin B p02. —_—_—__—_—__- - 
tion. 1,450,201.71 WOM co ciicisvcccciscccsss SOSH ATECT Due from Re-insurance ‘com- artic cin bigi hove é $6,966,656.56 

Equity in funds of N. Y. Excise is panies on paid losses... .... 75,091.26 Surplus to Policyholders: 

- te pemarmee Renentetion. ae 79,128.76 | Surplus to policyholders: SS = ane 41,626.82 ——--- paeaaend py 4 4.055.550.67 
ue from Re-In m- ee : -—— urplus. a 95,55) ,055,550.67 
panies on paid losses and Capital....... $2,000,000.00 Gross Assets. ' “$1 1,110,378.37 —_—-—_— - 
salvage recoverable ........ 2,511.38 Surplus....... 3,465,203.87 5,465,203.87 Less assets not admitted ‘by ee 

oP ee eer eee 20,965.99 ; - Insurance Departments. .... 88,171.14 

» ania : Ras eS. eRe AS cede $13,993,116.94 ‘Total admitted assets....... 11,022,207.23 
Gross Assets. ,014,688.2 

Less assets not “‘admitte d by 
Insurance Departments. . 21,571.30 Increase in Assets.......... $1,510,965.43 Increase in Assets............ $1,806,006.50 
Total admitted assets....... $13,993,116.94 





Combination Automobile Insurance, Plate Glass, Burglary, Engine Breakage, Riot and Civil Commotion and Explosion 
GENERAL FIRE INSURANCE —— OCEAN AND INLAND MARINE INSURANCE —-- FIDELITY AND SURETY BONDS 


fKtna Life Insurance Co. and Affiliated Companies: 


Total Assets Jan. 1,1920- - - - - - $188,113,036.63 
Paid policyholders since organization - - = 388,308,350.54 
































